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N.Y. Department Men 
Lead In Cheering 
For State Rights 


Beha, Fowler and Insurance Law- 
yers Hear Governor Ritchie’s 


Address Here 
SUPT. FILES BRIEF 


Calls Police Power of State Supe- 
rior to Constitution’s 14th 
Amendment 








Among the guests of the dinner in 
New York a few nights ago in honor of 
the 125th anniversary of the appoint- 
ment of John Marshall as Chief Justice 
of the Supreme Court, at which Gov- 
ernor Albert C. Ritchie of Maryland 
attacked the growing centralization of 
power in the Federal Government, were 
a number of representat. - former 
representatives of the New ‘': State 
Insurance Department, and some other 
lawyers. They included James A. Beha, 


superintendent; Clarence C. Fowler, 
deputy superintendent; Col. Francis 
Stoddard, former superintendent; James 


‘Lown, former deputy superintendent, 


and Hartwell Cabell. 

As the Governor described and criti- 
cised the growing encroachments of the 
Government on State rights Messrs. 
Beha, Fowler, Stoddard, Lown and Ca- 
bell were seen to be among those who 
applauded most vigorously. 


What Governor Said 


One paragraph of the Governor’s talk 
follows : 

“Before the Civil War the struggle 
of the states was for state supremacy 
over Federal power in the Federal do- 
main. Now it is for state existence 
against Federal transgressions in the 
state domain. It was only natural that 
the Civil War should have been followed 
by a broadening of nationalistic tenden- 
cies and by a consequent and inevitable 
increase in the exercise of Federal 
power. More recently there has grown 
up a new conception of law. For more 
than a century the high purpose of law 
in this country was to protect life, lib- 
erty and property; to stand between the 
rights of the individual and any who 
would invade them. Now the notion is 
that law can be used as a scheme for 
social control, to regulate human conduct 
and relations and to secure the moral 
well being of the individual by forcing 
upon all the people the social precepts 
a ideas of groups or classes of peo- 

e. 


Insurance Department Resentment 


Upon a number of occasions recently 
resentment has been voiced by state 
officials at the butting in on the rights 
and jurisdiction of the insurance de- 
partments by Federal officials or bodies 
or courts. The question is discussed 
Tom an interesting angle in a brief in 
the Supreme Court of New York, Ap- 
Pellate Division, of Superintendent Beha 
and submitted by Clarence C. Fowler, 
€puty, in the case of the Employers’ 
Liability vs. John L. Hayes Construc- 
(Continued on page 18) 
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- PHOENIX 


Assurance Company, Ltd., 


of London 
100 William Street, New York 





A corporation which has stood the test 
of time! 144 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


indemnity Company 
75 Maiden Lane, New York 









































A factor 
in your choice of a company 
to represent 


The Insurance Company of North America laid the foundations 
for the American Agency system. It is only natural, therefore, that 
its service policies should offer agents every possible benefit and assist- 
ance. 

North America co-operation includes prompt attention to every 
service need, advisory and engineering service on individual risks, and 
extensive national advertising in the interests of the North America 
Agent. 


Insurance Company of North America 
PHILADELPHIA 


and the 
Indemnity Insurance Company of North America 
write practically every form of insurance except life 














The Peak Load 


To maintain his maximum Peak Load of production, and thus derive 
the utmost income from his work, the Fieldman needs every reasonable 
Home Office aid—quick decision on applications, quick issuance of 
policies, quick handling of beneficiary changes, quick making of loans, 
and, above all else, immediate payment of death claims. Add to these 
a comprehensive Sales Help Service, such as Home Office publications 
and literature. 

This Company is unexcelled in these various services. And it is con- 
stantly making improvements. 

We have places for men and women who are content with nothing 
less than the best in life insurance. ‘ 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
Organized 1847 

















Southern Woman In 
First Year Pays 
For Over Million 


Mrs. Albert Godchaux, Widow of 
General Agent, Here Attend- 
ing Convention 


PLANS WORK CAREFULLY 


New Orleans Writer Insures Young 
Mothers On Her Way to Work; 
With Home Life - 


Among those attending the recent 
convention of the Home Life Agency 
Association at the Hotel Pennsylvania 
was Mrs. Albert Godchaux of Godchaux 
& Mayer, Ltd., New Orleans. Upon the 
death of her husband, about a year ago, 
Mrs. Godchaux joined the firm, taking 
up life insurance (although she can write 
all lines), and she was so successful that 
in 1925 she paid for $1,195,000. 

As soon as she got into business Mrs. 
Godchaux found that her extensive ac- 
quaintance in New Orleans, her experi- 
ence in Liberty Loan and charity drives 
and the knowledge of insurance she had 
at second hand as a result of being very 
sympathetic with her late husband’s 
business, proved worthwhile assets. In 
the Second Liberty Loan campaign she 


sold more bonds than any woman in the 
South. 


Won Place in Business Community 


She told THe Eastern UNDERWRITER 
that at the start she was much more in- 
terested in impressing the people she 
saw with the fact that she was a busi- 
ness woman than she was in selling the 
policies. She quickly built up a reputa- 
tion as a good insurance advisor. She 
does not feature any type of policy and 
never sees people without knowing some- 
thing about them. And then she sees 
them only by appointment. 

“I keep pretty closely in touch with 
what is going on in New Orleans,” she 
said, “and try to understand what 
changes in people’s circumstances make 
them available for more insurance.” 

Mrs. Godchaux goes to work every 
morning and keeps a consistent schedule 
of her working hours. One interesting 
feature of her activities is that every 
morning on the way to work she tries 
to call on a young mother to interest 
her and, through her, the husband, in 
taking out a policy. While many of 
these are small in size, she has the abil- 
ity to write big cases and has closed a 
number of them. 

While in New York she went down to 
Wall Street to write a man. 

“A life insurance woman should be in 
a serious frame of mind when at work,” 
she said, “because there is nothing that 
will interfere with her success so much 
as being frivolous. I don’t believe in 
camouflage, and when I enter an office 
I do so as a life insurance woman.” 


Has Knowledge of All Insurance Lines 


Mrs. Godchaux has a knowledge of all 
sorts of insurance as Godchaux & 
Mayer, Ltd., is an agency writing gen- 

(Continued on page 13) 
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BROADCAST NO. 23 





EXCESS INTEREST FOR 1926 

















1. The Aetna Life Insurance Company guarantees 314% on proceeds of policies 
which are paid in installments or held at interest. 


2. Excess interest of 1.3% is paid on similar amounts in addition to the above 
mentioned guarantee. 











The lowest 
guaranteed life 
insurance rates in 











America 


3. This total of 4.8% should be of real assistance to Aetna agents and brokers | 


in working out a more safe and lucrative life insurance program for 


« 
our clients, where lump sum insurance is not the proper mode of pay- 
ing the beneficiaries. 


4. This interest increase, coupled with our basic non-participating premium 
rate decrease, gives more value to Aetna policyholders for each 


premium dollar, and provides Aetna agents and brokers with stronger 
sales weapons. 


HART & EUBANK, General Agents 
AETNA LIFE INSURANCE COMPANY 


100 WILLIAM STREET 
NEW YORK 


“IT PAYS TO HAVE AN ACCOUNT WITH THE AETNA” 
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Banker McCarter Is 
Insurance Men’s Host 


TRUST CO. MAN’S POPULARITY 





His Influence Sells Much Insurance; E. 
A. Woods Tells of Trust Company- 


Insurance Relationship 





Unquestionably, indisputably and un- 
equivocally Uzal H. McCarter, president 
of the Fidelity Union Trust Co. of 
Newark, is the best booster of life in- 
surance among laymen in the United 
States, which is one of the reasons why 
his invitation to general agents and 
agents in Newark to be his guests at a 
dinner Tuesday night was accepted with 
enthusiasm. The “Who’s Who” of the 
Newark production field were present. 





UZAL H. McCARTER 


Here are the reasons why the New Jer- 
sey financier is such a potent influence 
in life insurance. 

The trust company of which he is 
the head teems with sympathy for life 
insurance from the office boy up. Mr. 
McCarter buys ads in daily papers, some- 
times as much as full page space, tell- 
ing why the Fidelity Union believes in 
life insurance. These ads have been re- 
produced all over the United States and 
some of them in advertising columns 
paid for by other trust companies. The 
company has originated quite a number 
of phrases to help put the life insurance 
idea across. It is circulating the “in- 
surance-trust” bulletins of the trust 
division of the American Bankers’ Asso- 
ciation. It is issuing illustrated litera- 
ture of life insurance trusts which con- 
sists of the most effective insurance 
arguments which ingenious writers and 
artists can invent. It has just published 
a book bearing the title, “Points To 
Cover In Your Will,” including a smash- 
ing good article on life insurance and 
life insurance proceeds by E. A. Pruden, 
vice-president of the Fidelity Union 
Trust. It maintains an insurance trust 
department exceedingly well managed. 
An officer of that department, Leslie 
G. McDouall, goes to various parts of the 
country making speeches boosting life 
surance. It has circulated by the thou- 
sands blotters containing the statement, 
“We believe in life insurance—Fidelity 
Union Trust Co.” 

Tribute from Underwriters’ President 

Incidentally, Uzal H. McCarter, with 

000 paid life insurance, showed that 
he believes in his own medicine by tak- 
ing out another $50,000 at the age of 
sixty-four. 

“We are under the greatest obliga- 
tions to Mr. McCarter and the Fidelity 

nion Trust,” said President Theodore 
K. Keer of the New Jersey Life Under- 
Writers, a member of Van Vliet & Keer, 

€ewark managers of the ordinary de- 
(Continued on page 14) 




















The 


Policy That Fits 


In acertain shoe store there is a sign 
which says, “Don’t ask for your num- 
ber; ask for a shoe that fits.” 


We now and then hear of a policy 
that has been given up because the w- 
sured did not think it fitted. Any re- 
liable form of life insurance is valuable, 
but it sometimes occurs that the agent 
in selling does not go thoroughly 
enough into the case to ascertain the 
real life insurance needs of his pros- 
pect, and so the policy sold may not be 
the one best adapted to those needs. 


The life insurance man is a special- 
ast; his prospect is alayman. Asa spe- 
clalist he should know his business suffi- 
ciently well to sell the policy that fits 
the needs of the prospect and thus make 
him a satisfied customer. 


The Prudential 


Insurance Company of America 
Home Office: Newark, New Jersey 


Epwarp D. DurrieLp, President 




















Travelers Announces 
Non-Medical Plans 


JUDGMENT OF AGENTS PRAISED 





$5,000 Minimum Except Where Salary 
Allotment Is Written; First Year 
Maximum $10,000 





On January 26 Col. James L. Howard 
announced to field representatives of the 
Travelers the new non-medical program 
of the Travelers. The minimum amount 
under a non-medical application, except 
when written under the Salary Allotment 
Plan, is $5,000; the maximum for one 
year is $10,000, but an additional $10,000 
may be written the next year and an ad- 
ditional $5,000 the third year. Two para- 
graphs of the circular follows: 

y 3 Minimum Policy. Except as_ hereinafter 
stated, the minimum policy that will be issued 
under this plan is $5,000. This applies to the 
individual policy as well as the amount of in- 
surance, P 

Exception: If a policy of not less than $5,000 
has been issued on a non-medical application, 
then we will within twelve months consider addi- 
tional insurance upon non-medical application for 
an amount exactly equal to the difference be- 
tween $10,000 and the original policy. 

8. Maximum Limit of Insurance. $10,000 is 
the maximum for non-medical consideration in 
any twelve consecutive months, $25,000 is the 
maximum over a period of years. Either maxi- 
mum includes any msurance already in force 
issued on a non-medical application under the 
salary allotment plan. If at any time an insured 
shall be examined and accepted by this Company 
at standard rates, then insurance theretofore 
issued without examination will be disregarded 
* determining the total non-medical limit avail- 
able. 


The Determining Factor 


Col. Howard concludes with this state- 
ment: 

“The determining factor in our de- 
cision to adopt the plan herein set forth 
is our belief that The Travelers agent is 
a man of responsibility and of standing 
in his community upon whom we may 
confidently rely to select a grade of 
business that may safely be handled by 
the Company under these terms and con- 
ditions. The adoption of the plan is evi- 
dence of The Travelers’ determination to 
assist its field force in maintaining its 
present commanding position in the life 
insurance world.” 


LIBERAL DIVIDENDS 





New Scale of Equitable of Iowa An- 
nounced; Statement by Vice-President 
and Actuary Hunter 

The Equitable Life of Iowa has an- 
nounced a new dividend scale for the 
1926 dividend year which is from March 
1, 1926, to February 28, 1927. With the 
adoption of the new scale the company 
is setting aside the sum of $2,800,706 
to be distributed as dividends to policy- 
holders. 

Vice-President and Actuary R. G. 
Hunter said in part: 

“When we announced last year the 
payment of an extra dividend of $1.25 
per thousand, there was some question 
raised as to whether the company would 
repeat the extra dividend in 1926. Not 
only have we done this by incorporating 
the extra dividend in our 1926 scale but 
have done even better. The dividends 
over a period of one to four years are 
considerably larger than in 1925, includ- 
ing the extra dividend, while over a 
period of five, ten, fifteen or twenty 
years so as to take into account the 
quinquennial dividend, the 1926 scale 
retains a slight but decided advantage 
in the large majority of cases which 
becomes more marked at the older ages. 
Considering the extremely low net cost 
at which you have been able to fur- 
nish protection in the past and espe- 
cially in 1925, it will be gratifying to 
you to know that you not only can con- 
tinue to furnish insurance protection at 
its best but that the best has become 
a little better in 1926.” 





Systematize your routine and conserve 
time for prospect calls, says the Missouri 
State Life. 
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MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Organized 1851 


ABSTRACT FROM 
SEVENTY-FOURTH ANNUAL REPORT 
For the Year ended December 31, 1925 





TONSA i A 5 LCRA Te 


Admitted assets (Increase of $26,038,268)......... $230,502,680 
Policy reserve and other liabilities (Increase of 

el fh 
Surplus, Massachusetts standard (Increase of 

DED 6 hnckbncseds onesie amenenaes 15,032,474 
Received for premiums (Increase of $5,428,525).... 41,051,048 
Total Income (Increase of $8,100,940)............ 57,593,747 


Dividends paid and credited policyholders (Increase 


INES (oie cee iacuaakteuienneeuek 7,362,046 
Total payments to policyholders (Increase of 
ey er ee er err ae 21,629,598 


New insurance delivered (Increase of $16,445,788).. 205,729,553 
Total insurance in force (Increase of $134,821,896) . . 1,286,309,867 
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Sketch of New Head of 
Bankers Life of lowa 


BEGAN AS CLERK IN COMPANY 


One Brother of G. S. Nollen Is Life In- 
surance President; Another Is 
Dean of a College 





By W. Mills 
The first initial in the name of G. S. 


Nollen, new president of the Bankers 
Life of Iowa, stands for Gerard, but 


those who work 
and play with 
him call him 
“Jerry.” 

The second 
initial stands 
for  Scholte, 
which is a fine 
old Dutch 
name of which 
there is much 
to be said. 

Within the 
limits of a cen- 
tury, owe 
Peter Scholte 
was wont to 
languish occasionally in the gaols of Hol- 
land, his native land, because he _ be- 
lieved in and practiced the doctrine of 
freely expressing his religious faith and 
beliefs. 

A man who is willing to go to jail 
under such circumstances is invariably 
aman of great strength of character 
and unflinching purpose, as well as a 
man of far seeing vision. Henry Peter 
Scholte could not be discouraged by jail 
sentences, but he found them a decidedly 
inconvenient hindrance to the carrying on 
of his teachings. There seemed no hope 
for him in Holland. It was apparent 
that he could not dissuade the author- 
ities from their practice of locking him 
up, so he turned his eyes to America, 
and, in the year 1846, gathering about 
his a flock of those faithful ones who 
believed in his teachings, he set out for 
this land of promise. 


A Band of Sturdy Emigrants 
A considerable band of these Hol- 
land Dutch, they and their families, 
about 800 in all, led by the Reverend 
Scholte and his family, came to’ Amer- 
ica and founded in central Iowa a little 
town which they called Pella. They 
were thrifty people and brought con- 
siderable wealth with them. They 
bought liberally of the almost virgin 
prairie land around the town of Pella, 
and established there a colony which 
has sent out into the world some of the 


finest men and women of the last half 
century. 


Sara Scholte, a daughter of Henry 
Peter Scholte, was married to John Nol- 
len, one of the members of the colony, 
and one of the children of that union 
was Gerard Scholte Nollen. 

Father Nollen was by way of profes- 
sion a small-town banker of moderate 
means; by way of taste and choice he 
was a scholar of rare attainment, with 
a special love for higher mathematics 
and languages, both modern and ancient. 

S$ an ardent devotee of learning, it 
was but natural that he should intro- 
duce his children to Greek and Latin 
verbs, modern language idiom, and the 
intricacies of trigonometry and cal- 
culus. 

Son Gerard absorbed his full share of 
his father’s fond teachings, and at the 
age of sixteen started his business 
career as a clerk in his father’s bank at 
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The former my age, the latter my experience 
ORDINARY AND INDUSTRIAL 


From Agent in the Field to 
Executive at Home Office 


My Forte—Agency Organization 


Will consider general agency 
or Home Office position 











Address “Ten Years Present Agency” care 
of this paper. 

















$8 per month. After two years he was 
glad to forsake that work and pursue 
his learning in college, though it was 
necessary for him to borrow the 
money. His two older brothers provided 
the funds necessary to carry on his 
college course. One of these brothers 
was Henry S. Nollen, now president of 
the Equitable Life of Iowa, and the 
other was John S. Nollen, now Dean 
of Grinnell College. On his gradnation 
from Grinnell College in 1902, he faced 
the world with a fine equipment of edu- 
cation and character, and the necessity 
of repaying the money which he had 
borrowed in order to complete his col- 
lege training. 

Des Moines nearby was even then the 
home of several fine life insurance com- 
panies, which have since become great, 
and Gerard S. Nollen went promptly to 
that city and chose the life insurance 
business as his life work. During the 
intervening quarter of a century, he has 
moved up slowly but steadily year by 
year from a common clerkship at $45 
per month to his present place as pres- 
ident of the Bankers Life Co. 

It has been noteworthy that in his 
years of steady devotion to the life in- 
surance business, he has found much 
time to be helpful to mankind in many 
worthy ways. He has been especially 
prominent in public welfare work in Des 
Moines, and has been the moving spirit 
in the Public Welfare Bureau of that 
city for many years. He has devoted 
his efforts also to the upbuilding of 
Grinnell College, his Alma Mater, which 
he now serves as a member of the board 
of trustees. 

He has followed his father’s footsteps 
as a teacher of his own children. Mrs. 
Nollen was Miss Helen Witmer, daugh- 
ter of W. W. Witmer, a pioneer Des 
Moines capitalist who was the owner of 
the famous old Savery Hotel in that 
city. The children of Mr. and Mrs. 
Nollen are Johanna and Sara, and they 
and their mother are alone as ranking 
ahead of the Bankers Life Co. in the 
thoughts and affections of Gerard S. 
Nollen. 





William F. Poorman has been chosen 
actuary of the Central Life of Des 
Moines, the appointment taking effeet 
from the first of the year. 


IN FRONT FOR SIXTH YEAR 


Bookstaver Office Leads Travelers’ 
Agencies With $21,000,000 Business 
for 1925; Ist Year Premiums 


$559,272 


For the sixth consecutive time, the 
Joseph D. Bookstaver Agency of the 
Travelers in New York has started the 
new year as the leading general and 
district agency of the company in the 
country, with a total of new paid-for 
business of $21,000,000 in 1925. This rep- 
resents in first year premiums the sum 
of $559,272. The record becomes all 
the more striking from the fact that the 
Bookstaver agency is one of 24 other 
agencies of the Travelers in New York 
City. 

The total volume of insurance in force 
written by the agency has now reached 
the grand total of $100,000, with an- 
nual premiums of approximately $3,000,- 
000. More than 50% of the total in- 
surance was effected in the past two 
and a half years. The average amount 
of each paid-for application during 1925 
came to $4,822, and the average premi- 
um per $1,000 of insurance was $28.54, 
this being about $6.00 above the aver- 
age premium on nen-participating po- 
licies. The total paid-for applications 
were 4,355, or an average of about 15 
a day. 

More than 800 men and women are 
now on the sales force of the agency, 
of whom between 150 and 200 are whole 
time producers and brokers who place 
their life business with the 
about 20% of the whole time producers 
are graduates of the New York Univer- 
sity life insurance course. In announc- 
ing the figures of the agency for the 
past year, Mr. Bookstaver called atten- 
tion to the production record of N. Y. 
U. graduates. Of the 25 leaders, 5 who 
were graduates paid for a total of $1,- 
770,000, an average of $354,000 per agent. 
This was considerably higher than the 
average of non-graduates. There were 
63 agents who paid for a total volume 
of $100,000 or more each, with $200,000 
as the average production. Mr, Book- 
staver said that of the total registra- 
tion of students for the N. Y. U. course, 
more than 30% came from the Travel- 
ers’ offices. 


agency.» 


Equitable Reduces 
Group Rates 5% 


ANTICIPATES N. Y. LEGISLATION 





Second Vice-President Graham Makes 
Statement to Field Force Relative 
to Dividend Illustrations 





The Equitable Life Assurance Society 
announces that it has reduced its group 
life insurance premium rates 5%. The 
new scale of rates is identical with that 
being charged by the non-participating 
companies. 

William J. Graham, second vice-presi- 
dent, in charge of group, said this week: 

“This new scale of rates has been 
adopted in anticipation of expected legis- 
lative action on the part of the State of 
New York, prescribing a minimum scale 
of rates for group life insurance. We 
understand that the proposed law con- 
templates permitting non-participating 
companies to make premium reductions 
retroactive, so that under the operation 
of this law both participating and non- 
participating group life contracts will be 
on the same basis, and no company will 
quote dividend results or rerating figures 
except those based on actual experience 
of groups on the books. 


Dividend Illustrations 


“During the past few years it has been 
the custom of the Equitable to submit, 
in propositions to group life insurance 
prospects, tables showing the dividends 
that would be apportioned, according to 
the current scale, under secific loss ratios. 
From now on, the only dividend illustra- 
tions which may be submitted to a 
prospect will be actual dividends paid 
under groups carried on our books. 

“As a matter of fact, we believe that 
such illustrations of actual dividend re- 
sults will prove more effective in solici- 
tation than hypothetical figures based on 
assumed mortality, particularly as the 
Equitable is able to show numerous his- 
tories of remarkably low net cost. The 
1926 dividends of the Equitable sets a 
new standard for high dividends and low 
net cost. The Society has now paid a 
large number of dividends on_ this 
schedule which illustrate results for 
various sized groups; various orders of 
industry; and various periods in force. 
You have in your files and have noted 
through ‘Agency Items’ specific refer- 
ence to the dividend experience of vari- 
ous groups that can be of immediate 
use to you. The Home Office is prepared 
to furnish schedules showing pertinent 
dividend histories upon request. We 
hope to have in your hands in the near 
future complete tables of dividend his- 
tories of all groups in your territory.” 





TO TALK IN PROVIDENCE 


On February 13th, at the Providence 
3iltmore Hotel, Providence, R. L, at 
6:30 P. M., Mr. Leslie G. McDouall 
will address a joint meeting of some 
trust companies and the Rhode Island 
Life Underwriters’ Association on the 
subject, “Co-ordinating Life Insurance 
and Trust Company Service.” 





AETNA LEADERS 

Two men in New York State paid 
for more than $2,000,000 each last year 
in the Aetna Life. They were Frank 
A. Berthold of New York City and 
W. S. Roberts of Albany. The com- 
pany presented to both of them hand- 
some gold and framed certificates. 

F. M. Reinmund of New York paid 


for more than $1,500,000. 





GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 


——— 





Tel. RECtor 7501 


MANAGERS 







THE 
JOHN C.MCNAMARA 
ORGANIZATION 


INSURANCE CO. 





OF 
AMERICA 








HOME OFFICE, 5¢@ UNION SQUARE, NEW YORK CITY 





25 Church St., New York 
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New England Mutual Lite 


Insurance Company 


87 Milk Street, Boston, Massachusetts 


Incorporated 1835 


1! ANIEL F. APPEL, President 
FRANK T. 


Began Business 1843 


GEORGE W. SMITH, Vice-President 


PARTRIDGE, Secretary 


Abstract from the Eighty-second Annual Report 


For the Year ending December 31, 1925 


Gross Assets 


Total Liabilities 


Surplus, Mass. Standard 


$168,122,493.82 


Increase, 


157,027,845.17 


Increase, 


11,094,648.65 


Increase, 


Premiums Received 


Total Income 


Payments to Policyholders 


New Insurance, 1925 


Insurance in Force . 


27,606,379.70 


Increase, 


36,396,419.60 


Increase, 


16,874,938.44 


Increase, 


117,647,075.00 


Increase, 


857,429,816.00 


Increase, 





$14,166,354.34 
13,410,474.62 


755,879.72 


2,006,723.73 
2,707,352.42 


1,364,479.07 


13,691,875.00 


76,344,849.00 


EDWARD W. ALLEN, Manager, 217 Broadway, New York City 
LATHROP E. BALDWIN, Manager, 5 Maiden Lane, New York City 
ISADORE FREID, General Agent, 1440 Broadway, New York City 
WILLARD H. COBB, General Agent, 25 West 43rd Street, New York City 
THOMAS E. HARTMANN, General Agent, Kinney Building, Newark, N. J. 
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A. M. Best Defends His 
Merger Proposition 


SAYS IT IS WELL RECEIVED 
Would Buy Every Share of Stock In 


Certain Companies at Full Present 
Liquidating Value 


Alfred M. Best this week in his own 
publication defends his proposition to 
merge a number of small life companies 
into one corporation, and 
critics. In his statement he says there 
are 310 legal reserve life companies in 
the U. S. and perhaps ten or a dozen 
may be included in the consolidation. 
“If this is accomplished,” he says, “the 
total insurance in force may be as much 
ag a quarter of the new business ‘writ- 
ten each year by any one of several 
iant Eastern companies.” 

Continuing he says in part: 

“All of ‘the hurrah’ has followed the 
of a group of highly 
reputable Western gentlemen that: they 
would like to invest a considerable num- 
ber of millions of dollars in a life in- 
ggrance company; that they have sug- 
ested to the presidents of several small 

al reserve life companies that, in 
flew of the increasing competitive pres- 
$gre upon such companies, due to the 
creasing liberality of the dividend 

ales of the great participating com- 

nies and the tendency of the giant 

n-participating companies to reduce 

eir rates, it probably would not be as 

sy for these small companies to grow 
aad prosper in the future as it has been 
int the past, and that, therefore, policy- 
hglders, stockholders and agents alike 
would be benefited if they were consoli- 
dated into one company, large enough to 
operate at a maximum of efficiency and 
minimum of expense, and thus able to 
hold its own in competition. So they 
have offered to buy, at the full present 
iuidating value of the stock, every 
share—not merely control, but every 
share—of the stock of the companies ap- 
proached. 

“How would this program affect po- 
licyholders, stockholders and agents? It 
is planned to take into this consolida- 
tion companies in a large number of 
States, each having a small volume of 
well selected business, wholly or largely 
obtained in the territory immediately 
surrounding its home office. This greater 
spread of liability means more stable 
mortality experience, immense economies 
in management, a volume of business 
justifying the employment of the best 
available insurance brains, and many 
other advantages too obvious to need 
enumeration—all tending to give greater 
security to the policyholder and stock- 
holder alike. As to the agents, would 
any one have the hardihood to suggest 
that they would not find it easier to 
sell the policies of a company with, say 
$500,000,000 of insurance in force, with 
corresponding financial strength and 
ability to give service to the agent, than 
they would find in selling the policy of 
4 company having from $15,000,000 to 
$50,000,000 of insurance in force? 

“The suggestion that the consumma- 
tion of this plan would be inimical to 
the interests of the agents is plain piffle ; 
the agency organization of any company 
S$ an extremely, valuable asset, and the 
Management of the consolidated com- 
pany would make every effort to hold, 
Maintain and expand the agency organ- 
wations of the individual companies 
Consolidated, and to give greater op- 
portunities to each and every agent. Any 
other policy would be densely stupid, 
and men who are prepared to invest mil- 
1ons in an enterprise of this kind are 
hot at all likely to be of that mental 
ype. The tendency toward fewer and 
arger units in every industry, toward 
National distribution and toward the 
¢limination of unnecessary expense is, 
a every student of business knows, the 
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Founded 1867 





Satisfied Policyholders 


More than 67% of all insurance written 
by this company since 1867 is still in force 
What better evidence could there 
be that policyholders appreciate the “golden 
service of Iowa’s Oldest Company? 
Men desiring to become agents for a good old 


line company will realize the advantage of a con- 
tract with this company of satisfied policyholders. 


EQUITABLE LIFE 


INSURANCE COMPANY 


OF IOWA 
Home Office: Des Moimes 








most noteworthy contribution of Ameri- 
can brains to economic development. 
“At the outset the question arises whe- 
ther there is room in the life insurance 
business for invested capital. The vast 
amount of business in force in non- 
participating stock companies indicates 
that the public thinks they are entitled 
to their place in the sun. The great mu- 
tual companies collect considerably more 
premium than they need and then pay 
back what they do not need in so-called 
‘dividends’ to policyholders. They main- 
tain a margin of safety in their surplus 
funds amply adequate for all ordinary 
requirements of conservative business 
operation; and there is a further margin 
of safety in their ability to withhold, if 
necessary, the ‘dividends’ which would 
otherwise be paid to policyholders, and 
which in individual companies run to 
tens of millions of dollars per annum. 
The premium rates of the non-partici- 
pating companies are much lower than 
the initial rates of the participating 


companies. Should they prove inad- 
equate, it is the capital and surplus be- 
longing to the stockholders which pro- 
tect the integrity of their outstanding 
contracts. That these companies are en- 
titled to a profit on the capital employed 
in the business, for the risk assumed, 
is recognized by the purchasers of their 
policies. 

“To think straight on this subject, how- 
ever, it must always be remembered that 
the stock life insurance cempanies are 
organized primarily to make profit for 
their stockholders. The only possible 
way for them to maké such profit is to 
sell insurance to the policyholders at 
more than it costs. All this babble, 
therefore, about the iniquity of offering 
to purchase the stock of such com- 
panies is sheer buncombe. 

“The smaller life insurance companies 
have performed a very useful and cred- 
itable function; among them they have 
literally billions of dollars of insurance 

(Continued on page 15) 
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Massachusetts Mutual i 
Interest Earned, 5.40% 


PRESIDENT McCLENCH’S REPORT 


in 1925; Economies in 
Operation 


The Massachusetts Mutual delivered 
$205,729,533 new insurance in 1925 and 
force $1,286,309,867. Its actual 
mortality was 47.5% of the expected last 
year. It paid $7,362,046 dividends to 
policyholders. It had a low expense 
rate. In his annual report 
McClench said in part: 

“In 1925, policies, numbering 
41,340 and insuring the amount of $205,- 
729,553 were delivered and paid for. The 
total membership of the Company on 
December 31, 1925, 


has in 


President 


new 


was represented by 
378,548 policies, providing for the sum 
of $1,286,309,867, 

“That the class of business obta‘ned 
by the company during recent years 
has been of the right sort is evidenced 
by the fact that the amount of the 
death claims that the company was called 
upon to pay during the year 1925 was 
less than one-half of that provided by 
the mortality tables upon which the 
premium rates were calculated. This 
saving from mortdlity ‘is one of the 
principal factors in ‘the reduction of the 
cost of insurance. 

“With an increased membership the 
problems of investment are increased; 
nevertheless the earnings of the funds 
of the company continue to be satis- 
factory. In 1925 the rate of interest 
earned, after the deduction of all in- 
vestinent expenses, was 5.40%. 

“The operations of the company were 
continued along the economical lines 
that have been evident in the past, and 
the rate of expense was again lower 
than ever before. 


Satisfaction of Policyholders 


“We trust that consideration of the 
figures will give: our policyholders a 
sense of ownership in the various en- 
terprises in which their money is in- 
vested, and in which their security for 
the future lies. We believe that an ap- 
preciation of the manner in which the 
funds ‘of our company are assisting in 
the development and general prosperity 
of the country will be something that 
will give you an increased satisfaction 
in your individual insurance. You are, 
it is true, primarily interested in your 
policy from your own point of view, 
but while you have thus made provision 
for the future, you have at the same 
time made possible the success of many 
enterprises, which in return is reflected 
in your own business and in the gen- 
eral prosperity of your community. 

“The fundamental economic sound- 
ness of Life Insurance is one of the best 
arguments for an investment therein, 
and we feel that the Massachusetts 
Mutual, as a result of the efficient oper- 
ation of our great business, is in a 
position today to attract the intelligent 
buyer of Life Insurance. 


P. C. BOYD GENERAL AGENT 
United States Life Acsistant Supervisor 
of Agencies Assumes New Duties 


Next Week 


Paul C. Boyd, who since November, 
1923, has been assistant supervisor of 
agencies at the Home Office of the 
United States Life, has resigned as of 
February 1, and will act as general agent 
of the company for Greater New York. 





Mr. Boyd’s activities in the super- 
visory field of the United States Life 
were concentrated in the Eastern 


agencies, particularly those in New York, 
New Jersey, and Pennsylvania. 

The change allows him to be more 
at home, and to build up a personal 
business. 
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Insure To Pay The Tax 
The Law of 


Inheritance Taxation 


AND im 


The Federal Estate and Gift Taxes ; 
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38 STATES and the 

FEDERAL Government 

have CHANGED THEIR 
LAWS since the last edition 














Lafayette B. Gleason 


Alexander Utis : 


TAKE OUT LIFE INSURANCE 


For Payment of Inheritance Taxes | 


Many estates are forced to sell real estate and securities to get the ready money 
to pay these taxes. 


A provident testator will insure his life for an amount sufficient to meet this 
demand upon his estate, and conserve his assets. 


This subject receives especial attention in the present edition. 


A Solicitor Equipped with the Arguments It Furnishes Should Be Able 
To Write Many Policies on this account. 


ADVISE THE LIVING 


How to Provide for Estate and Inheritance 


Order form. 
Tax Payments 


seeeer ere ore rere er eeeeere 


I. Federal Estate Tax of 1925.—A complete and comprehensive study, Send, carriage prepaid, Gleason & Otis on Inheritance 


with Rules, Regulations, Practice, Forms and a Digest of Federal 
Decisions. 

Il. Federal Gift Tax.—An analysis and treatise on the subject, with Rules, 
Regulations, Practice and Forms. 

. Law of Inheritance Taxation—A _ general treatise, divided into 
twenty-four chapters, with 2500 citations, including all importaht 
decisions up to July Ist, 1925. 

IV. Complete Table of Cases and Index. 


The Eastern Underwriter Company 
86 Fulton Street, New York, N. Y. 


$15 with order. 


The Eastern Under- 
writer Company, 

86 Fulton St., 

New York, N. Y. 


Taxation, 4th Edition, 1925, for which I agree to pay | 
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N. Y. Hearing Upon 
Three Live Subjects 


pISCUSS 1ST YEAR DIVIDENDS 





Also, Insurance in Excess of Industrial 
Limits on Children Below 15; 
and Expense Margins 





By an Actuary 


An interesting hearing attended by 
many company people was held in the 
New York Department a few days ago 
on the subjects of first year dividends; 
insurance in excess of Industrial limits 
on children below the age of 15; and 
on expense margins furnished by low 
premium policies under Section 97. 

At the request of Superintendent Beha 
Assistant Actuary Robbins of the De- 
partment presented the Department 
viewpoint regarding first year dividends. 
There were three main points at issue, 
he said, namely: First, is a first year 
dvidend contingent upon payment of 
the second premium contrary to Sec- 
tion 83 of the New York Law? Second, 
is it equitable? Third, what are the prin- 
ciples underlying the allocation of first 
year expenses in determining dividends? 
Mr. Robbins read quotations from opin- 
ions gven by actuares and other officals 
twenty years ago when the New York 
Law was passed. Among those quoted 
were Messrs. Weeks, Moir, MacAulay, 
Ide, Wells and Whiting. 
Rhodes, Larus, Linton, Dow, and Gibb 
E. E. Rhodes, vice-president of the 
Mutual Benefit, pointed out that the 
Department’s attitude was based on the 
assumption that the policyholder’s en- 
tire interest in the company was the 
same as ownership of private property. 
He urged that life insurance be looked 
upon as a great co-operative scheme 
which sinks individuality. Moreover, he 
claimed that Section 97 contemplated 
old policyholders advancing the cost of 
new business. He referred particularly 
to the assumed mortality gains allowed 
in this section as a measure of new busi- 
ness expenses. It was pointed out that 
a first dividend contingent upon pay- 
ment of the second premium helped to 
renew the business which was of real 
value to the old policyholders, and 
furthermore that the practice didn’t hurt 
anybody. 

Mr. Larus of the Phoenix Mutual made 
an analogy between the practice of life 
insurance companies and savings banks. 
Savings banks paid their representatives 
a commission for securing new accounts 
and yet they allowed interest on the de- 
posit in the first year. Dividends repre- 
sent interest earnings and to this ex- 
tent there is an analogy between the 
two. 

_ Mr. Linton, vice-president of the Prov- 
ident Mutual said that, in his company, 
policies at the end of the first year 
showed a profit if you disregard the re- 
serve. He claimed it was perfectly legiti- 
mate to borrow the reserve from sur- 
plus earned by old policyholders as long 
as you did not pay the full reserve as 
acash value. The surrender charge was 
imposed to prevent any loss to the old 
policyholders. 

_ Mr. Dow of the New England Mutual 
insisted that the companies were in- 
vesting the surplus of old policyholders 
im the purchase of new business rather 
than borrowing from surplus for this 
purpose. This was the best investment 
4 company ever made because the re- 
turn under this form of investment due 
to the introduction of newly selected 

Ives is many times greater than if it 
had been invested in securities. 

_ Mr. Gibb of the Penn Mutual claimed 
itt was unfair to defer dividends in the 
case of mutual companies, especially on 
account of non-participating competition 
Where the policyholder derived the ben- 
eht of a low rate from the inception of 
the contract. He referred to the fact 
that under the Massachusetts Law com- 
Panies are allowed to make dividends 
for the first two years contingent on 
the payment of the next premium and 





Phone 
Cortlandt 2030 





New England Mutual Life 


Efficiency, Promptness, Accuracy, Definite 
Suggestions in Special Cases. 


Every Helpful Form of Broker’s Service. 


“For seventeen years the brokers’ office” 


| BALDWIN 


5th Floor (Entire) 
5 Maiden Lane 
5 Seconds from Broadway 








that this encourages new policyholders 
to continue their insurance thus ulti- 
mately lowering the cost of insurance in 
general. Mr. Gibb claimed that Mr. Rob- 
bins’ quotations referred to above were 
not applicable at this time, especially 
since the expressions of opinion were 
made at a time when commissions and 
other expenses were higher. 


Expense Margins 


The proposed amendment to Section 
97 is intended to reduce the margins al- 
lowed for new business expenses in the 
case of Term and other low premium 
policies. It is generally admitted that the 
margins allowed under Section 97, in 
the case of Term policies, is in excess 
of the actual acquisition expenses for 
this class of business, and that the 
margins under Life and Endowment 
policies are less than the actual acquisi- 
tion expenses of this class of business. 
As a result margins on the Term busi- 
ness are needed to meet the deficiency 
on the Life and Endowment plans. The 
company representatives pointed out 
ihat one should conclude from this that 
one class of business was actually con- 
tributing to the support of the other 
class. | 

As a matter of fact, there is no re- 
lation between the two. The mortality 
margins under Section 97 are nothing 
more than a measuring rod and have 
nothing to do with the actual results 
in the way of net cost under the various 
classes of policies. The Department ad- 
mitted that the proposed amendment 
would still leave margins on Term busi- 
ness in excess of the actual acquisition 
expenses and that this excess would be 
available to offset the deficiency in the 
Life and Endowment plans, the only 
yesult being that the companies would 
be induced to write still more Term in- 
surance to create the necessary margins. 
It was shown that the net result of this 
amendment would have the effect of 


7 
iain purpose in proposing the amend- 
ment was to remove such incentive. 


Insurance Below Age 15 


A number of companies are issuing 
insurance on the lives of children under 
age 15 in amounts considerably in ex- 
cess of the industrial limits pre- 
scribed in Section 55 of the New York 
Law. The limits referred to are graded 
according to age and reach a maximum 
of $900 at age 14. The law permits in- 
surance in such amounts to be issued 
on the lives of children upon the ap- 
plication of persons liable for their sup- 
port. 

The law also provides that the appli- 
cation for insurance must be made by 
the person insured with certain excep- 
tion, and further that a minor 15 years 
of age or over shall not on account of 
such minority be deemed incompetent 
to contract for insurance or for the sur- 
render thereof. 

There is no definite statement in the 
law as it reads at present to the effect 
that a minor under age 15 cannot apply 
for insurance on his own life in excess 
of the industrial limits applicable where 
the guardian applies for the insurance. 
The Department takes the attitude that 
a child under 15 years cannot have a 
proper conception of the contract he 
proposes to enter upon and that the 
mere scrolling of the child’s signature on 
the application in addition to that of 
the guardian’s should not have the ef- 
fect of justifying such higher limits of 
insurance, 

On the other hand, the companies writ- 
ting this business claim that they are 
best fitted to determine the insurable 
interests in each case and that as a re- 
sult of their operations they are con- 
vinced that this class of business does 
not produce an undue _ proportion of 
fraudulent cases. They favor a repeal 
of the limits of insurance at the younger 
ages. The Industrial companies, how- 


artificially encouraging temporary in- ever, would not like to see these limits 
surance, whereas the Department’s abolished. 
een areca acts Ne: 

















A Record of Service 


The year 1925 marks the seventy-fourth anniversary of the 
Massachusetts Mutual Life Insurance Company. Ever since 1851 
this Company has furnished unexcelled life insurance protection 
at a low net cost and has maintained its record of unswerving 
loyalty to its policyholders. The years have brought wonderful 
growth and prosperity. To-day, as in the past, the whole per- 
sonnel of the Company is imbued with the spirit of service, a 


spirit that permeates the entire activity of the organization. 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASSACHUSETTS 


Organized 1851 








LEAVES ESTATE TO CHILDREN 





Late John M. Holcombe, Chairman of 
Phoenix Mutual, Left Will of Six 
Short Paragraphs 


Harold G. Holcombe, Emily M. Hol- 
combe and John M. Holcombe, Jr., are 
named as beneficiaries in the will of their 
father, John M. Holcombe, Sr., late of 
Hartford, who was chairman of the 
board of directors of the Phoenix Mutual 
Life Insurance Co. The document con- 
sists of six short paragraphs, one of 
which reads as follows: 

“Certain gifts which I would like to 
have considered I will mention in a 
separate document.” 

To Harold G. Holcombe, is bequeathed 
the family homestead at No. 79 Spring 
street, together with the land which has 
been connected with it for many years; 
that is, 200 feet on Spring street from 
the north boundary, to a line running 
westerly at right angles with Spring 
street, to the western boundary. 

Bequests of $50,000 each are directed 
for Emily M. Holcombe and John M. 
Holcombe, Jr. 

The residue of the estate, including 
contents of the house at No. 79 Spring 
street, are bequeathed to the three chil- 
dren, in equal shares. 

Harold G. Holcombe and John M. 
Holcombe, Jr., are named as executors. 





SALES CONGRESS PROGRAM 





Life Underwriters of New York to Hold 
Sessions March 9; List of Prom- 
inent Speakers 


About 1,500 life insurance salesmen 
are expected to attend the sixth one day 
sales congress of the Life Underwriters’ 
Association of New York, to be held 
Tuesday, March 9, at the Hotel Astor. 
The morning session, presided over by 
President George A. Kederich of the 
Association, will start at 9 o’clock and 
will have as speakers George K. Sargent, 
superintendent of agencies of the Mutual 
Life of New York; Dr. Griffin M. Love- 
lace, director of the New York Univer- 
sity life insurance course, and Robert 
J. Williams, of the Union Central. 

The speakers of the afternoon session 
will include D. M. Findlay of the Aetna 
Life; Emma H. Ditzler, of the Connec- 
ticut Mutual; Ralph G. Engelsman, a 
member of the faculty of New York 
University; Diedrich Ward, of the Union 
Central; Louis N. Cotlow, of the Massa- 
chusetts Mutual; Ernest H. Earley, of 
the Northwestern Mutual, and Vice- 
President James Elton Bragg, of the 
Manhattan Life. In the evening the As- 


sociation will hold its fortieth annual 
banquet. 





CANADIAN REPORT 





Educational Committee Has Had 20 
Meetings; Association Tells of 


Legislative Activities Also 

The committees of the Canadian Life 
Underwriters’ Association have made re- 
ports of their activities during the past 
year. 

Since August, 1924, there have been 
twenty meetings of the educational com- 
mittee. The most important item men- 
tioned by the legislative committee is 
the model insurance act of Nova Scotia 
which has been adopted. The Alberta 
Government has proposed an amendment 
to its present insurance act. 

At the close of 1925 there was a mem- 
bership of 2,340. 

year ago a net deficit of $431 was 
reported. Now the association has a 
surplus. 





FRENCH INSTITUTE TITLE 


The Institute of French Actuaries has 
just notified M. Arthur Hunter, Chief 
Actuary of the New York Life Insurance 
Company, that he has been granted the 
title of Corresponding Member of the 
Institute. Mr. Hunter was elected to 
take the place of the late M. D. Parks 
Fackler. 
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LIVE HINTS FOR BUSINESS GETTERS HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 
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ORDINARY POLICI ae. valuable SPECIAL DISABILITY and TOTAL AND 
PERMANENT DISABILITY CLAUSES and DOUBLE INDEMNITY FEATURES, and 
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ia A HOME LIFE POLICY BRINGS 
Beverley Jones. of Soliciting in teams of PEACE OF MIND TO THE 
F Jones & Leonard, bar Tandem two men- each, has MAN WHO LOVES HIS FAMILY 
From “deaicai gallons erga eae ae 2 ful BASIL S. WALSH, President P. J. CUNNINGHAM, Vice-President 
An Old risters and solicitors for Work in = proved quite successtu JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treasurer 
Policyholder the Canada Perminent Syracuse in many cases. Whether DR. E. BRYAN KYLE, Medical 
Mortgage Corporation the reason is that two ___ INDEPENDENCE SQUARE PHILADELPHIA, PA. 
of Ontario, has several annuities with heads are better than one, or that two 
the Great West Life and tells. of his = men will work harder together th in they ‘ 
vreat satisfaction with annuity policy will individually—whether one is un- } 
number 64 of the 24th of October, 1917. willing to quit till the other suggests INCORPORATED 1871 
“This policy has been a very satisfactory it, or just why it is, it is impossible to 
one to me,” he writes, “I paid your Com say. It has been said, however, <9 as LIFE INSURANCE COMPANY OF VIRGINIA 
vany $1,675.65 and have already got back individuals—“we are as lazy as we dare 
& 80 Of course,” he continues, “IT have to be and most of us have a devil ot RICHMOND, VIRGINIA 
other and late policies which you wilt a lot of courage.” Issues the mest liberal forms of ‘ORDINARY Policies from $1,000.00 to $50,000.08, 
probably make something out of, but C. M. Farrington and John M. Metz- with premiums payable — semi-annually or quarterly, 
this policy shows what may happen to — ger, of Herrick Churchell, general agency INDUSTRIAL Policies from $12.50 to $1,000.00, with premiums payable weekly. 
any man and may be the means of in- at Syracuse, N. Y., for the Aetna Life, CONDITION ON DECEMBER 31, 1924 
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The first annuity he refers to was takeu and have written twelve applications Total Payments to Pelicyholders Since Organization............§35,784,215.15 


out when he was 78 years of age and with a volume of $40,000 in two weeks | 


JOHN G. WALKER, President 
calling for an amount of $350.00 annually and three days. 

















for which the consideration was $1,675.65. “These men are working almost whol- 
As he explained in his letter, he has re- ly upon a cold canvass of a list of names 
ceived $2,800.00, for which he expresses compiled by themselves from which — 
satisfaction. His second annuity is num fifteen are selected and called upon daily. ; 
ber OY, taken out two years later, at age Many of their prospects are strangers, 0 ° . L 
80. The amount of this annuity is $460.00 but they are well received and between Ur nettiet rt ay 
payable annually, and the consideration the hours of nine in the morning and 
in this case was $2,005.60. He has, there six in the evening they are busy with ‘ ‘ 
fore, received $2,300.00 under annuity @ minimum of ten interviews,” says the Ninety years ago, April 1, 1835, Massachusetts chartered the 
number two. His third annuity—number “Aetna Izer.” New England Mutual. This is the oldest Charter now existing. 
70-—was taken out het ere —— The granting of this Charter had a vast significance, for it 

‘ ( tor - < $ 59 AO. . . 
Fie lead tacelovs, racaiend ETO heoes ee introduced a New Idea, which cleared the way for the present 
annuity number three. His fourth an- 


‘ rowth of Life Insurance. 
ws. - Latest Figures of War Risk Insurance B 
nuity, number 75, 1s for a payment of 


ie ° ‘ Bureau; Many Convertible Policy 
$730.00 annually, and the consideration 5 W M A I 

in this case was $3,182.80. This last Lapses; July 2d Deadline THAT IDEA AS UTU ITY 
VOTE Was AK oO “ | > 82 . , 
tg i. a ree - ‘seegitoas re Miter July 2, 1926, Government War 


ceived $2920 from annuity No. 4 Risk Insurance may not be reinstated or NEW ENGLAND MUTUAL LIFE INSURANCE Co. 


converted. Nearly four million ex-serv 


ice men stand to lose insurance of a Boston, Massachusetts 
HE WROTE WRIGLEY computed value of approximately $30, — 








wi 000,000,000, About 600,000 ex-service 
men have adopted the wiser icy < 
Harold Dyrenforth Has Been Large ; <a : 8 ona rir 


. : are still carrying their old War Risk J; 
Producer Ever Since Entering Life Insurance or have converted it to one 











Insurance Field of the six ordinary forms of life insur 
a Soe, ance and are now protected for the fu DISTINCTIVE PROGRESS 
ae os f a nie. — ‘oe. “In great things, steady, consistent growth to meet the needs of the times 
ol whose greatest exploits was the writ- Sees me never slow, never hasty—always forward to accomplishment.” 
ing of Wilham Wrigley, Jr.’s, policy for TURLEY A LARGE PRODUCER e 
over a million and a half doll: ars, began L.. |. Turley, International Life’s big The Mutual Life Insurance Company of New York 
his insurance career with the New York — producer, who has been averaging bet 


Life in Chicago in the agency of Gilbert — ter than $1,000,000 annually 
\. Smith, where he became a_ steady 

producer and a member of the $200,000 
Club. Shortly after the Armstrong inves 


America’s Oldest Legal Reserve Life Insurance Company 
y for the past 
three years, has been a life underwriter The record and progress of The Mutual Life have been distinctive, 


for the past twenty years and is. still and the notable changes and developments now marking its history in 
comparatively a young man. His first 


tigation of 1907, he organized, together insurance experience was in the i dus- por sor pate velar Pp Rion sca” 
with other insurance men, the Commer- trial decir a — wine: a growtl are evolved from almost a century of experience an success. 
cial Life of Chicago, eventually becoming Indiana, then he went with Security Policy contracts completely — ia 1925. New a ar ie 
its president and later the vice-presi- Mutual, and when the Commonwealth im appencemne, gheaset Se a —e yg aa: se Mi 
dent of its successor, the Old Colony was organized in 1909 at Lincoln, Neb., pee ee ond to consitus ey contain all the o ae png a 
Life. he joined the new company’s ‘Senin justified by experience and all the new warranted by science and by the 
In 1921, Mr. Dyrenforth became asso- and remained with it until it was knowledge of experience. Improved Disability and Double Indemnity 
sas FI , ‘ . tae ‘ ° a ge ‘ Benefits—under new provisions. 
ciated: with Moore, Case, Lyman and merged with the Standard Life of De- " ‘ ‘ 
Hubbard as a broker, and is now one of catur. When the Standard and Inter Salary Deduction (allotment) Plan of insurance now written by the 
the leading producers of this agency. national Life were merged last year, Company. 
Recently he became a member of the Turley also went with the larger In- Children’s Insurance now written on standard forms, ages 10 to 15. 
Life Producers Club of the Travelers. ternational and has ranked at the top An increased Dividend scale in 1926—the sixth consecutive increase. 
\s an underwriter, he has been very month after month for paid business, A majority of policy loans granted locally at Managing Agency 
successful in renewing a large percent- Over a period of years he averaged 95 


i . : Offices. 
age of his business, with a lapse ratio per cent of paid-for as compared with 


that for vears has been almost nil; written business. The Company writes all standard forms of insurance. Same terms 
: to men and women. Age limits, 10 to 70, inclusive. 


A Company conservative for entire safety, but forward-looking and 


The Colonial Life Insurance Co. at America forward-moving in accord with the new spirit and new demand of 





the times. 
Whole Life, Limited Payment and Endowment ’ SOLD Those who contemplate taking up field work are invited to apply to— 
NEw THROUGH 
oRroINARY J High Value ITS OWN 
POLICIES Attractive and Novel Features 


Le ee seen SoPOMY The Mutual Life Insurance Co. 


give ~~ unsurpassed money-making a 
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R. D. Lay President 


National Life U.S. A. 


JOHNSON CHAIRMAN OF BOARD 


New President a Heed Worker, Demo- 
cratic, Stands Well Throughout 
Business and Has Risen on Merit 





Robert D. Lay has been elected presi- 
dent to succeed Albert M. Johnson, who 
becomes chairman of the board of the 
National Life of the U. S. A. Mr. Lay 
has spent practically his entire business 
life in the service of the company. 

Beginning nearly twenty-five years 
ago as an employee in a minor position, 
he has never for a moment relinquished 


ROBERT D. LAY 


his interest in the upbuilding of the 
company. His success has been a matter 
of logical sequence—the result of vision 
and giving himself without stint. Stead- 
ily he has made a place for himself as a 
general utility man, then secretary, then 
vice-president and secretary and now 
president. 

During all these years he has been the 
man President Johnson has relied upon 
to carry forward the development of the 
company—every phase of the business, 
every department has felt his direct and 
wise supervision. Every company prob- 
lem has been solved in the light of the 
facts and for the benefit of the institu- 
tion and those connected with it. He is 
a youthful, genial personality of even 
temperament, warm hearted and demo- 
cratic. More men—agents and _ associ- 
ates—call him “Bob” than “Mister”’—he 
has just naturally won the friendship 
and personal allegiance of every fellow 
worker. He is progressive, a deep 
thinker, broad minded, possessed of al- 
most uncanny perception, a maker of 
agreements that he keeps—and expects 
others to keep. He is firm, but not stern, 
conciliatory but never vacillating. He is 














certain. 


calibre. 





The Guardian’s Record 
$66,857,328 


$66,857,328—a 50% increase—is the new paid-for 
business of our Company in 1925. Compared with 
the gains of other old and conservative companies, 
this is far above the average. 


And, “far above the average” best describes the plans 
and methods which have made this success possible. 


Acting on the principle that a company cannot grow 
until its fieldmen do, this Company is supplying 
the selling equipment that makes field success more 


There are opportunities here for men of the right 


T. LOUIS HANSEN, Vice-President 


THE GUARDIAN LIFE INSURANCE COM- 
PANY OF AMERICA 


Founded 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 



















one of the keenest and most practical 
financiers in the Life Insurance business 
in this country to-day. His quick and 
sound judgement in financial matters has 
at all times made for the strengthening 
of the company’s position in the life in- 
surance fraternity. 

Mr. Lay has no hobbies, no recrea- 
tion—these he finds in his job. He stands 
well among the La Salle street men of 
affairs and nationally. 


GADSDEN A NEW DIRECTOR 

Philip H. Gadsden is a new director of 
the Fidelity Mutual. He is vice-president 
of the United Gas Improvement Com- 
pany, Philadelphia. For a number of 
years he was president of the Charleston 
Consolidated Railway & Lighting Co. He 
still retains this office and his interests 
in the Charleston Company, although he 
has made his home in Philadelphia since 
assuming his position with the United 


Gas Improvement Company. 





HONOLULU OFFICE 





Opened by John Hancock; Company 
Also Has Entered Arkansas; Eakin 
& Williams, General Agents 


The John Hancock Mutual Life has 
opened an office in Honolulu. The com- 
pany will be represented there by the 
International Trust Company, Ltd. 

It is also announced that the 
Hancoc has entered Arkansas. Its new 
agents there are Eakin & Williams, 
whose headquarters are in the Boyle 
Suilding, Little Rock. The firm consists 
of John C. Eakin and Robert M. Will- 


iams. 


John 


HEADS SALARY BUDGET DEPT. 

Edwin A. Muller, of Hart & Eubank, 
Aetna Life general agents here, who has 
been in charge of the general brokerage 
business of the agency, will also head 
the salary budget department of the 
organization, it was announced this week. 


Companies Break N. Y. 
City Volume Records 


EQUITABLE SOCIETY LEADS 





All Companies Making Gains; Metro- 
politan Life’s Total in New York 
State $585,114,282 





The volume of life insurance being 
written in Greater New York territory is 
showing tremendous gains and prospects 
for the future are so propitious that no 
one cares to make a figure forecast for 
next year. 

The Equitable Life Assurance Society 
in the five boroughs of Greater New 
York paid for $227,000,000 last year. 

The Metropolitan Life issued, revived 
and increased in New York State in 1925 
the amazing numbér of 1,036,000 policies, 
including Ordinary, Industrial and Group. 
The total amount was $585,114,282. 

The Northwestern Mutual Life Insur- 
ance Company in the metropolitan dis- 
trict paid for $29,415,672. Included in this 
territory is New York City and the coun- 
ties of Nassau, Kings, Queens, Suffolk, 
Westchester and Essex County, New 
Jersey. 

The Union Central Life through New 
York City agents alone paid _ for 
$30,592,377. 

The Provident Life paid for $6,121,047 
through its New York City agency and 
$1,343,550 through its Brooklyn agency. 

The Connecticut Mutual Life in the 
metropolitan area of Greater New York, 
which consists of the city itself and Long 
Island, in 1925 paid for $27,187,847. In 
1924 for the same territory the company 
paid for $19,343,800. 

The New England Mutual Life in the 
metropolitan district, which consists of 
the boroughs of the Bronx, Brooklyn, 
Manhattan, Queens, Richmond and the 
counties of Nassau and Westchester, 
paid for $8,147,569 through its New York 
City offices. 

The Mutual Life in its metropolitan 
area in 1925 paid for $63,000,000. 

The Ordinary department of the John 
Hancock in the metropolitan district paid 
for $48,066,930. This includes Ordinary 
secured by the industrial agents and the 


territory comprises New York, Kings, 
Queens, Richmond, Nassau, Suffolk, 
Westchester counties in the State of 


New York, and Passaic, Bergen, Union, 


Essex and Hudson counties in New 
Jersey. 

The Guardian Life Insurance Com- 
pany in 1925 in the metropolitan dis- 


trict, which includes agencies domiciled 
in Greater New York only, paid for 
$23,789,302. 

The New York Life in 1925, in New 
York State paid for $193,519,000 written 
in 56,555 policies. 


DENNY IS DISTRICT MANAGER 

R. H. Denny, connected with the up- 
town office of the L. A. Cerf Agency, 
Mutual Benefit, in New York, has been 
appointed district manager. 
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THE LINCOLN NATIONAL LIFE 
INSURANCE COMPANY 


“Its Name Indicates Its Character” 


WAYNE, INDIANA 














— Life Building 


| ~{¥ Insurance Paid for in 1925...............000- $118,402,237 
Insurance in Force December 31, 1925........ 404,061,000 

| Assuts at clone of BG ic knkcinescicc beieiiee tens 30,254,000 

Growing reasons why it pays to 

| 

| 


(CINK UP (wire Tue () LINCOLN) 


| The Lincoln National Life Insurance Company 
“Its Name Indicates Its Character” 


More Than $400,000,000 in Force 





Fort Wayne, Indiana 























Pennsylvania 


1865 








Provident Mutual 


Life Insurance Company of Philadelphia 





Sixty Years Old 


Provident agents in their approach have the 
advantage of the national advertising of the 
Company which is striking and original, 
and also of a Direct Mail Campaign. 


Founded 1865 


1925 























Page 12 











January 29, 1926 





A Campaign In Behalf Of 
Women and Children 


Ninth Extract 


DWINDLING ESTATES 

“Inherited estates seldom appreciate in value. ‘The natural tendency is for them to shrink 
unless they are constantly watched by a financial expert—either an individual or a corporation. 

“The utmost care on the part of a layman, inexperienced in the intricate business of investing 
and protecting money, will seldom suffice to overcome this tendency. 

“The danger here is extreme because it is widespread, insidious, and often hard to identify. 
The truth of this is illustrated by the following example contributed by one of the officers of a 
corporation that has won a high reputation for the successful investment of capital. 


A MYSTERY SOLVED 

“Recently the widow of an old friend of mine told me that the lawyers who managed her 
estate were devoted to her interests and gave her investments the most careful attention, but that 
there has been a gradual shrinkage in the value of her assets. So, she asked me to make a friendly 
investigation, and this is what I discovered: 

“Tn the first place, I found that many blocks of gilt-edged bonds left by this woman’s hus- 
band had matured, and had been replaced by new bonds carefully selected. But the new securi- 
ties to begin with were not quite as good as the others, or they had proved less remunerative, or 
had cost a little more, or had depreciated in value. Here care had been exercised, but never- 
theless some shrinkage had resulted. 

“In the second place, I found that when a block of bonds that had been bought at a price 
considerably above par had matured, and the par value had been received, the money thus re- 
ceived had been reinvested, but not the premium that had been paid in the beginning. Thus a 
fractional part of the original value of the investment had disappeared. In this way a certain 
sum well invested had been replaced by a smaller sum well invested. ‘The only way this shrinkage 
could have been avoided would have been to have set aside for invesiment a part of the income 
produced by the original block of bonds, to offset the loss of the premium paid at the time 
the bonds were purchased. But it would have been difficult to explain to the widow that she 
ought to forego even a little of this income, and probably her advisers did not realize this necessity 
themselves. 

“Tn the third place, | found many transactions like the following: A block of bonds whose 
par value was $10,000 was sold for $12,000. ‘Then a new block of bonds of the same par value 
($10,000) was bought at a price below par, $9.500. Now the difference between the price ob- 
tained for the old bonds and the price paid for the new bonds ($2,500) represented a portion of 
the assets of the estate, and ought to have been reinvested. But this had been overlooked, and 
this $2,500 had been spent as income. 

“Then I came upon records relating to three mortgages. One had been paid off, and the 
money had been invested to less advantage. Another, which was on a dwelling house, had been 
foreclosed. ‘This had happened at a dull season and the house had been taken in for the amount 
of the mortgage. [xpensive repairs were necessary before it could be sold, and although it was 
finally disposed of a material loss was sustained. ‘The third mortgage was on a small business 
building. ‘The owner had failed and had stopped paying interest and taxes, and so this building 
also came into the possession of the estate. ‘Then some of the tenants failed to pay their rent, 
others moved out, and losses and expenses ate up a part of the value of the investment and the 
building was sold at a heavy loss. 

“Finally, I found that certain railroad companies and industrial corporations in whose 
securities money of the estate had been invested had been mismanaged. Originally the invest- 
ments were sound, but when they began to depreciate in value they ought to have been sold. But 
it was believed that they would recover, and instead of getting rid of them at a trifling loss they 
had been retained, and serious shrinkage had resulted.” 


THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE UNITED STATES 


393 SEVENTH AVENUE, NEW YORK 
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Fine Reception Given 
to President Low 


CHEERED BY HOME LIFE’S MEN 
Company’s Genel Aanene Association 
Promises 20% Increase Over 1925 
for This Year’s Production 





The convention of the Home Life last 
week lasted two days and was an en- 
thusiastic gathering. The company in- 
creased its paid volume last year 24% 
over 1924. President Low, who during 
the past two years, has traveled exten- 
sively meeting the field force, received 
a rousing reception. 

His request for a 20% increase for 
1926 over 1925 met with a _ cheering 
response, as at the banquet S. R. Whit- 
ten, Jr., president of the agency associa- 
tion, pledged the organization to make 
good. 

In 1925 there was an increase of 20% 
in the amount set aside for dividends 
to policyholders as compared with a cor- 
responding apportionment in 1925. 

The Detroit agency led in production 
for the tenth consecutive time. The S. 
R. Whitten agency, Jackson, Miss., was 
second, doubling its production over the 
preceding year. Several of Mr. Whit- 
ten’s staff were high on the honor roll, 
M. W. Margruder leading. G. M. Lah- 
mer of West Philadelphia, Ohio, who 
was second on the honor roll, recently 
produced seventy applications in one day. 

Vice President IK. W. Gladwin made 
an interesting talk illustrating the grow- 
ing needs of life insurance. 

Officers forthe new year elected by 
the agents’ association were S. R. Whit- 
ten, Jr., Jackson, president; J. C. Bris- 
tow, Richmond, Va., vice-president; J. 
R. R. Martin, Peoria, Ill., secretary and 
treasurer C. N. Weber of Buffalo is on 
the executive committee. 


Southern Woman 

(Contimued trom page 1) 
eral lines. In addition to representing 
the Home Life as general agents, the 
office has the Home Insurance Com- 
pany and the following other fire com- 
panies; Mercantile; Eagle, Star & British 
Dominions ; American Central, Detroit 
F. & M., Michigan F. & M., Western 
Assurance and. Union. They also have 
the Eagle Indemnity. 


Some Interesting General Agents at 
Meeting 


Some well known general agents who 
were in attendance at the Home Life 
Agency Association convention were the 
following : 

William Van Sickle of Detroit, who 
has represented the company for forty 
years and is a large personal writer. His 
agency led the company for ten years. 

J. W. Camp of Poplar Bluff, Mo., who 
has a large territory through which his 
agency force travels in automobiles. 

W. A. R. Bruehl and W. A. R. Bruehl, 
Jr, of W. A. R. Bruehl & Son, Cincin- 
nati, were at the meeting. There have 
heen three generations of Bruehls in the 
Cincinnati agency. Mr. and Mrs. W. A. 
R. Bruehl sailed on a trip to the Medi- 
terranean on Thursday night of last 
week, 

John Grossheim of J. G. Grossheim, 
Alton, Ill, is under thirty years of age 
and is one of the enterprising general 
agents who attended. His brother, J. A. 
Grossheim, died last year. 


R. A. Bickel pf‘ Huntington, W. Va., a 


NEW ENGLAND’S FIGURES 





Best Year in History of Company; Pre- 
mium Income of $27,606,379; Assets 
$168,122,494 
The Eighty-second Annual Report of 
the New England Mutual Life Insur- 
ance Company was presented to the 
policyholders by President D. F. Appel, 
at the annual meeting of the company, 
held Monday, January 25, 1926, at the 
Home Office, 87 Milk Street, Boston, 

Mass. 

The year’s business was the best in 
the history of this oldest chartered life 
insurance company in America. The new 
insurance of 1925 was $117,647,075, ex- 
ceeding that of 1924 by $13,691,875. The 
insurance in force is $857,429,816, an 
increase of $76,344,849. 

The premium income was $27,606,- 
379.70: and the total income $36,396,- 
419.60, an increase of $2,707,352.42. 

Death claims were paid amounting to 
$6,218,654. It is interesting to note that 
the policies which thus matured had 
been in force for an average period of 
17.4 years, while the average age at 
death was 56.5 years. 

The total payments to policyholders, 
including death claims, additions, acci- 
dental death claims, disability payments, 
matured endowments, surrender values 
and dividends, amounted to $16,874,- 
938, an increase of $1,364,479. The av- 
erage payment for each working day 
exceeded $56,000. 

The assets of the company are $168,- 
122,494, the liabilities $157,027,845, and 
the surplus, according to the Massachu- 
setts standards, $11,994,649. The liabili- 
ties include special contingency reserves 
of $1,500,000 and the apportioned shares 
of surplus payable to policyholders in 
1926 amounting to $6,650,000. 

The company has never transacted so 
large a business, nor has it ever been 
so strong financially. Its progressive 
administration faces a most encourag- 
ing outlook for the future. 


NEW YORK LIFE’S YEAR 

The New York Life paid for $844,- 
801,100 in 1925, and 259,669 new policies 
were issued, The company’s total first 
year premiums, excluding annuities, were 
$30,713,005, an increase over the pre- 
ceding year of $2,632,025. The total re- 
newal premiums were $163.006,741. The 
total income of the company was $266,- 
781,400. The insurance in force at the 
end of 1925 was $5,219,083,929. The poli- 
cies in force were over 2,000,000. 


SUGGESTIONS RECEIVED 

Chairman Alex Browne, of Boston, 
for his Committee, reported at the an- 
nual conference of the New York Life 
in Hot Springs, Ark., thirty-four con- 
crete suggestions for improving and ex- 
pediting the handling of the business 
of the home and branch offices for the 
benefit of the agents and the business in 
general. Some were adopted at once, 
others were taken to the home office and 
investigated. 





town in the coal mine region, who has a 
very wide scattered territory, gave an 
interesting talk at the meeting relative 
to the manner in which he covers that 
territory, as there are some districts in if 
which cannot be reached either by rail- 
road or dirt road. 

The general agents representing 
Greater New York were J. R. Robbins, 
R. M. Simons, J. H. Scott and J. M. 
Egan. 





2050, Woolworth Building. 


a 





WANTED 
AGENCY SUPERVISOR 


The Greater New York Department of one of the old Life 
Insurance Companies desires a live, energetic Agency man to 
assist in further developing Agency. Salaried position. 
views will be held in strictest confidence. Apply Cashier, Suite 


Inter- 











“If anybody doesn’t think that life insurance is good, just 
let him die without it once—that will convince him! 
—Will Rogers. 


WHAT IS 
LIFE INSURANCE? 


Life insurance is an agreement between men by 
which they so distribute amongst themselves the 
misfortunes of life and the calamity of early death 
that the full force of misfortune and some of the 
worst consequences of premature death are mini- 
mized for the individual because they are shared 
by all; but in such small proportions that the 
burden and loss and suffering are scarcely felt by 
any. 


It has been well said that if the principles of life 
insurance were fully accepted “every family would 
own its own home, every child would be properly 
educated, every old person would be in comfortable 
circumstances, every business would be safe, every 
credit would be good and everyone would have a 


savings fund.” 


“There is one thing that is stronger than 
armies, an idea whose time is come.” 


Two Reasons 
for Applying for Life Insurance 


1—The cost of life insurance is lower than ever 

before in history. It has decreased in net cost 
while everything else has increased. 

The New York Life Insurance Company 

in 1926 will increase its dividend scale for 

the fifth successive time reducing by just 

that much the cost of life insurance io 

policyholders. 


2-—But to you who are reading this adveritse- 
ment, the cost of life insurance increases every 
year that you defer taking it, for the simple reason 
that your age increases. 


The New York Life alone was obliged to 
decline over 20,000 applications for life 
insurance in the single year 1925. 


Do not delay insuring your life. YOU CAN GO 
TO WORK EVERY MORNING HAPPY AND 
GO TO SLEEP EVERY EVENING WITHOUT 
WORRY, IF YOU HAVE A POLICY IN THE 
NEW YORK LIFE INSURANCE COMPANY. 


NOT A COMMODITY, 
BUT A SERVICE. 


New York Life Insurance Company 
DARWIN P. KINGSLEY, President 


346 Broadway, New York City 
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McCarter Dinner 


(Continued from page 3) 


partment of The Prudential, in a talk 
with Tue Eastern UNpberwrirer. “His 
work for the cause of sound insurance 
is wonderful.” 

None of the officers of The Prudential 
or the Mutual Benefit were invited to 
the McCarter dinner. Only producers 
and general agents were asked as the 
invitations were confined to members 
of the Newark Life Underwriters’ As- 
sociation. To show the great interest 
manifested in the dinner in that city 
the association obtained fifteen new 
members in order that they could at 
tend the affair. 

The principal speaker was Edward A. 
Woods, general agent of the Equitable 
Life Assurance Society in Pittsburgh, 
who, with Alexander C. Robinson, presi 
dent of a Pittsburgh trust company, has 
written a book on the relations between 
trust companies and life insurance com 
panies which will soon be published, and 
which has the o. k. of the Trust divi 
sion of the American Bankers’ Asso 
ciation 

More Hoover Data 

It is impossible for Mr. Woods to 
make a talk in which he does not give 
new ideas or tell some important de 
velopments on which sales arguments 
can be based. Who but EF. A. Woods 
would be so original as to try to find 
out the human value of slaves held in 
this country before the Civil War and 
the serfs of Russia before they were 
freed. This he has tried to do, as he 
thought he could whip the data into 
some good insurance sales point. 

During his search for new. statistical 
data which will aid insurance salesmen 
Mr. Woods has found that the Govern- 
ment lists all sorts of values except those 
of human life. One can turn to a Gov 
ernment report and find out in a twink 
ling the money value of the hogs, or of 
oats, or of apples, or of turkeys, or of 
forests of America, but there is no 
available data about human values. Re 
cently, Mr. Woods called on Herbert 
Hoover, secretary of the Department of 
Commerce, and got from him acquies 
cence toa proposition for enlarging the 
field of data which that department of 
the Government will furnish to the 
public 

It is Mr. Woods’ belief that the lives 
of the nation are tremendously under 
insured, His statistics illustrating the 
percentage of insurance to national 
wealth are unusually interesting. He 
gave many new slants on the shrinkage 
ot estates and what he had to say about 
the Henry C. Frick estate which paid 
taxes to about twenty-nine different 
commonwealths was practically eye 
opening. The gifts of the late millfonaire 
have not all been distributed and many 
interesting features of this estate which 
will interest underwriters will be printed 
by Tie Eastern UNbERWRITER at a later 
date. 

Reciprocity 

Mr. Woods was enthusiastic about 
trust companies and what they are do- 
ing about life insurance. He deprecated 
the fact that life insurance companies 
were not advertising the trust com 
panies as effectively and generously as 
the trust companies are advertising the 
life insurance companies. He said that 
this was counteracted, however, by the 
fact that thousands of insurance agents 
are boosting the trust companies in their 
daily work. His own estimate is that 
the life insurance agents of America 
are in contact With about 65,000,000 of 
the nation’s population. 

Mr. Woods told many human interest 
stories illustrating what happens to the 
proceeds of life insurance policies when 
they are not held in trust. He was sting- 
ing in his criticism of unscrupulous un- 


dertakers. He said it took eleven months’ 


salary of a negro messenger in his office 
to pay an undertaker’s bill for the burial 
of the messenger’s wife. 

Graham C. Wells, who manages the 
Provident Mutual in New York, accom- 
panied Mr. Woods to the meeting. After 
the Pittsburgh man had talked, he was 





L’APPROCCIO, la presentazione, la conclu- 

sione, la visita medica ed il pagamento per una 

polizza d’assicurazione d’importanza richiede: 
. tatto, finezza, abilita, ingegno oltre a quella 
cosa che e’ il risultato del 


—Organized Service— 


The Keane-Patterson Agency 
Massachusetts Mutual Life Insurance Company 
Pennsylvania Building, 225 West 34th Street, New York City 
Telephcne, Chickering 2384-7 


DEWITT STERN GIVES DINNER 





asked a number of questions. Mr. Mc- 
Douall followed Mr. Woods with an 
interesting and brief talk. 

The dinner was an exceedingly novel 
and worth-while event and at its con- 
clusion President Keer rose and = ex- 
tended to Mr. McCarter and his asso- 
ciates the thanks of the underwriting 
fraternity. 


List of Those Present 





Massachusettes Accident General Agent 
Host to 30; Fred Moore Guest of 
Honor 
DeWitt Stern, general agent of the 
Massachusetts Accident in New York 
and one of the best-known accident men 
in local circles, was host at a dinner on 
Monday night to thirty of his friends and 
agents. The guest of honor was Fred S. 
Moore, who has been manager of the 
commercial department of the company 
since 1911 and who was also the origina- 
T gf Fee x Aig - tor of the non-cancellable disability policy. 

iomas It, artmann, George mery, L. Z we “ ste ° ial " 
Mershon, Everett M. —_—— Louis ©. Faul- Mr. Moore gave an interesting talk on 
haber, O, L. Gooding, C. Luhnow, R. F. Duke, the history of this policy, telling what 
Pp. C. Downing, FB. R. Tyler Roy M. Thomas, a fight he had to get its acceptance in 
W. H. Kierstead, Robert B. Cornish, J. | aaa aii: This me Anal 
Bartholomew, Albion C, Deane, 2nd, ro A the eyes ot the aw. us was fina y 
S. MeNear, Fred Lieberic h, Jr.. E. F. Dorman, accomplished in 1914 and since then it 
A. E Allsopp, Hl. H. Beidler, W. H, Pierson, ‘ _ . j ct cs 
lames © Gathihen, Thasian Y laee, 0, has been one of the biggest sources of 
Hebel, Louis G. Rude, George F. Bower, J. volume for accident companies. 
Vincent Talbot, Gri aham C. Wells, William P- Mr. Stern has been in the business for 
Donnelly, J. Franklin Se hindell, Max Hemmend twenty-five years, nearly ten of which 
inger, W. J. Hamilton, Jr., James P. Kelly, ’ - 
J. J. Schwaninger, W. Reginald Baker, W. W. has been spent as general agent for the 
Garrabrant, C.F, MeCord, Frank A, Thomas, Massachusetts Accident in New York. 
LC. oA alvert, James Mad« len, Charles I. Ellery, His ag 1 :| 1: . aes 
) . y . . rease 
John Neville, James B. Cornish, Fred D, Brad: HS. AaBCNCY Vole Snowe’ an me “ 
x, of 45 per cent. in 1925 over all the busi- 
ness on the books at the close of 1924. 


Those who accepted invitations to at- 
tend the Fidelity Union Trust Co.’s din- 
ner follow: 


O. H. Merz, Stuart B. Rote, Frank V. Ainslie, 
A. 


ley, Frank R. Kelly, William Lewis, I. K. 
Schwartz, H. W. Maull, Chas. ix Schmitz, A. ©. 
Gillis, George W. Sloan, Charles C. : 
Edgar D. Carlough, Jr., k. N. Van V let. J. R. 
Rogers, James M. ¢ ‘yphe rs, David S. Henderson, 
Julius Epstein, Harry W. Reilly, Joseph E. 
Keller, E. L. Arnold, Warren E, Toner, E, E. 
Aplanalp, C. W. Cox, E. C. Hoy, Arthur B. 
Schuman, Frederick Swift, IF. M. Hoagland, 
James McGowan, Stephen’ D. Thach, H. x 
Jacobus, E. A. Pruden, L. G. MecDouall, Theo- 





HEADS BLANK COMMITTEE 

Frederick H. Johnston, vice-president 
in charge of the Actuarial and Statistical 
Departments of the Prudential Insurance 
ee) Company of America, has been appointed 
“sen A ogy ge prea ee Henry chairman of the Committee on Blanks, 
Uzal H. McCarter, William Scheerer, B. W. Of the Association of Life Insurance 
Douglas, E. G. Naumann, D. W. McGowan, Presidents, succeeding Mr. W. H. Pier- 
a A. White, M. Schupper, Louis De V. son, resigned, who has served the Asso- 

; ciation efficiently in that capacity since 
the original appointment of this com- 
mittee in 1920. 


HAS GOOD START 

Henry Schuster, who joined the J. J. 
Office, Boston, beginning Monday, Feb- Wilson agency of the Equitable Society 
ruary 1. The sessions will continue last August, seems to be well on his 

tiie cs Nail an aan at Ap- Way for membership in the Million Dol- 
through Wednesday, February 24. Ap- ja, Corps. In practically the last four 
plications for membership far exceeded months of 1925, he turned in 110 applica- 
the number that could be admitted, tions for $330,000, and paid for $225,000 
hence a very careful selection of those on 86 cases. Mr. Schuster is a young 
to be invited had to be made. The total man in his early thirties and spent sev- 
enroilment will not be more than thirty- eral years in social service work before 
five. taking up life underwriting. 


OPENING AGENCY SCHOOL 


The New England Mutual will hold 
the third agency school at the Home 





Oy, sa ce) eke-1e) (Ws ag-baeel-satenye) 


exists between this Company and its agents. The Head 
Office furnishes a lead service which permits agents to 
interview. prospects Anown to be interested. A steady, 
healthy growth in the company’s business is reflected in 
the increased earnings of its agents. 

Fidelity is a low net-cost company operating in forty 
states. Full level net premium reserve basis. Over Three 
Hundred Million insurance in force--and growing rapidly. 


A few agency openings for the right men 


FIDELITY MUTUAL LIFE INSURANCE Co. 
Walter LeMar Talbot, President PHILADELPHIA 














John McCormack’s Line 
Climbs to $700,000 


HAS SHORT TERM ENDOWMENTS 








Hoey, Ellison & Wendt, Inc., Place 
$200,000 in Equitable of Iowa on 
Life of Singer 





In addition to the $250,000 endowment 
policy carried by John McCormack, the 
famous singer, mentioned by Tue 
EASTERN UNDERWRITER last week, Mr. 
McCormack has purchased considerable 
other insurance and at the present 
moment has $700,000 on the ten-year 
endowment plan. This is of consider- 
able interest to insurance people not only 
because of the large amount being car- 
ried by the famous concert star but also 
as another indication of the popularity 
of short-term endowment with these high 
income celebrities who feel that they 
should buy as much insurance as _ they 
can when at the height of their popu- 
larity. 

Of this insurance $200,000 was obtained 
this month for Mr. McCormack by the 
new firm of Hoey, Ellison & Wendt, 
Inc., New York City, in the Equitable 
Life of Iowa. The premium on this $200,- 
000 policy exceeded $21,000. Mr. Mc- 
Cormack has written to James J. Hoey 
of the corporation a letter of appre- 
ciation of the Equitable, of the policy 
and of the low net cost of the company. 

Iloey, Ellison & Wendt, Ine., have 
submitted $800,000 of business to the 
Equitable of lowa up to January 25 from 
January 2, 1926 when the contract of 
the new firm became effective. The 
combined agencies will unite their forces 
at 99 William Street on or about Feb- 
ruary 12 where large new quarters are 
being prepared. 





HUFF APPOINTMENTS 





Henry Von Ost Appointed Agency Su- 
pervisor and C. M. Leyendecker Made 
Field Assistant; Gain in Business 
Perez F. Huff and his successor, The 
Perez F. Huff Co., Inc., General Agent, 
Life Department of the Travelers In- 
surance Co., have been its General Agent 
since 1915 during which time they have 
given good account in the volume of paid- 
for business running well over $100,000,- 

000. 

The ten Huff leaders for 1925 are: 
Stone & Youngs, Henry von Ost, Louis 
B. Bloom, David M. Bressler, A. S. 
Kornheiser, A. G. Joseph, Harold L. 
Regenstein, Joseph J. Koon, Albert 
Eschner and Leonard Levis, all of whom 
have made a wonderful showing. 

The Huff Agency shows an increase 
of paid-for business for 1925 over 1924 
of over 1,000,000. 

Plans for 1926 business have been 
made on a very broad scale which 
should result in a large increase of paid- 
for business over the year 1925. Henry 
von Ost and C. N. Leyendecker, both 
of whom have been connected with this 
agency for some years, have been ap- 
pointed agency supervisor and field as- 
sistant respectively. 





PHILADELPHIA LEADS 

The Wallis & Tyson Agency of Phil- 
adelphia led all agencies of the Equitable 
Life of Iowa during 1925 with $3,137,- 
976 paid-for. This is a record for paid- 
for business secured by an agency in a 
single year, the largest previous agency 
record being that of the H. S. Sutphen 
Agency of Pittsburgh, which secured 
$3,085,512 in 1923. The five leading agen- 
cies in the company for 1925 were: 
Wallis & Tyson, Philadelphia; P. B. 
Rice Agency, Harrisburg; H. S. Sut- 
phen Agency, Pittsburgh; Crawford & 
Crawford, Chicago; and O. A. Ander- 
son and B. A. Barlow, Cedar Rapids. 

The five leading personal producers in 
the Equitable Life of Iowa in 1925 were: 
R. M. Smith, Jr., Philadelphia; J. H. 
Reese, Philadelphia; G. W. Randall, 
Williamsport; J. G. Belknap, Columbus ; 
and A. C. Pfaff, Chicago. 
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Metropolitan in Force 
Exceeds 12 Billions 


MANAGERS IN SESSION HERE 


Company Issued and Revived Nearly 
Three Billion Last Year; Assets 
$1,854,657,482; Income 
$531,228,000 





Probably the most impressive financial 
statement ever read in America was the 
recital of the mammoth 1925 totals of the 
Metropolitan Life by Haley Fiske this 
week talking to the managers of the 
company from all parts of the country. 

The company’s income last year was 
$531,228,000. Its assets are $1,854,658,- 
000, an increase in assets of $226,483,134. 
In 1925 the Metropolitan issued, in- 
creased and revived almost $3,000,000,000. 
The exact figure is $2,952,142,629. This 
was divided as follows: Group, $493,885,- 
000; ordinary, $1,113,878,000; industrial, 
$1,344,380,000. The company’s total in 
force at the end of the year was $12,- 
(97,247,000, a gain in outstanding of one 
and a half billions. Dividends payable in 
1926 are $40,561,726, of which industrial 
policyholders get $16,453,725, ordinary 
policyholders get $23,850,701, and accident 
and health get $267,300. The surplus of 
the company is $104,600,000. The total 
number of policies is 35,222,356. The 
number of death claims paid last year 
was 493,431. 

At the annual dinner of the group divi- 
sion of the company this week a great 
many of the most prominent men in New 
York were guests. They included sever- 
al railroad presidents, international law- 
yers and daily newspaper executives. One 
of the talks at the banquet was made by 
L. F. Loree, president of the Delaware 
& Hudson, who told about his group in- 
surance with the Metropolitan and also 
explained the D. & H. method of protec- 
tion against unemployment. Along this 
line he said in part: 

“When we have occasion to lay off a 
man, which is very seldom, we give him 
$15 a week for six weeks. I do not be- 
lieve that any other firm in the country 
has such a plan. 

“T consider it a success because in the 
four years the road has expended only 
$8,000 in these unemployment wages. The 
other safeguard against unemployment 
on the Delaware & Hudson is the fluc- 
tuating day. During periods of unem- 
ployment the shopmen work eight hours 
and when work is plentiful they work 
ten hours a day. The acceptance by the 
men of the shorter day keeps one man 
in every five employed when ordinarily 
he would be dropped.” 





AGAIN PAYS FOR $1,000,000 

Dix Teachenor of the home office 
agency of the Kansas City Life has for 
the second consecutive year paid for 
more than a million dollars of business 
in 1925. Mr. Teachenor has been a life 
underwriter for only seven years. In 
making his record for 1925, he got 60 
per cent. of the business from his old 
policyholders, his average daily inter- 
views being about four, and obtaining 
an application from an average of every 
five prospects seen. 





LEADS METROPOLITAN AREA 
_The Martin T. Ford agency of the 
Equitable Life of New York gained the 
leading position in the New York metro- 
politan district for 1925, with a paid- 
for business in excess of $15,000,000, a 
plus of $5,000,000 over the agency’s al- 
lotment for the year. Fifty-five men 
were added to the selling force who 
turned in $2,775,000 of new business. 





AIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha, Denver, 


—— 


Des Moines 








WASHINGTON TAX NEWS 





Instalment Benefits Exempt Under 
Amendment to Revenue Bill; May 
Repeal Estate Tax 

Instalment benefits under life policies 
are to be exempt from taxation under 
amendments to the revenue bill adopted 
by the Senate finance committee. 

The Senate committee has also amend- 
ed the House bill by repealing the es- 
tate tax which, if adopted by the Senate 
and acceded to by the House, will put an 
end to the tax on the proceeds of life 
insurance payable to named beneficiaries. 





MID-YEAR MEETING 

The mid-year meeting of the National 
Association of Life Underwriters will be 
held at the Drake Hotel, Chicago, Feb- 
ruary 5-8. One paragraph on the agenda 
of the meeting is this: “What will be the 
most effective means with our philan- 
thropic and educational institutions in 
encouraging the adoption of bequest in- 
surance?” Discussion will also be held 
towards influencing standardized forms 
and underwriting methods. 





PACIFIC MUTUAL’S 1925 GAINS 

The Pacific Mutual Life made a gain 
of $48,935,020 in insurance in force for 
1925, with new paid-for business of $98,- 
372,610 for the year and a total insurance 
in force of $586,249,747. The cash income 
amounted to $32,482,397 which is an in- 
crease of $3,010,867 over the preceding 
year. The average rate of interest 
earned was 6.65 per cent. 





GOOD VOLUME FOR JANUARY 

The Keane-Patterson Agency, Massa- 
chusetts Mutual in New York, will sub- 
mit $1,500,000 in written applications to 
the company for the month of January. 
The agency’s goal for this year is $10,- 
600,000 in paid-for business. 





Best on Merger 
(Continued from page 7) 


in force, and it is a safe assumption that 
they have reached and insured a great 
many people who otherwise would not 
have been insured, or who are now car- 
rying more insurance than they other- 
wise would have had. The offer to pur- 
chase these companies can be construed 
as a reflection upon them only by a 
biassed and bilious mind; the proposal 
is made upon its merits. It is, in fact, 
a compliment to the integrity and intel- 
ligence of the officers of such companies ; 
and that is exactly the spirit in which 
they have received it.” 














Connecticut General News 
Hartford, Conn. 





Full Protection for You 
as Well as Your Clients 


When you place a life policy with full 
disability coverage, you protect your- 
self as well as your client. 


Your lapse rate will be low because 
your client will value his protection, 
and your repeat sales high because he 
appreciates the service you have ren- 
dered him. 


The Connecticut General recommends 
full coverage policies. Its rates for these 
are the lowest on the market. 

For description and rate folder write 


Connecticut General Life Insurance 
Company, Hartford, Conn. 























POLICY 
Disanility Benefits of $15.00 per $1,000.00 


Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE 
Leans at end of Ind year 


The Manhattan Life Insurance Co. of New York 























HOME LIFE 


Insurance Company of New York 





ETHELBERT IDE LOW, President 





The 65th Annual Report shows: 


Premiums received dur- 
ing the year 1924..... $8,003,453 


Payments to Policyhold- 
ers and their Benefi- 
ciaries in Death 


Claims, Endowments, 
Dividends, etc........ 6,321,524 
Increase in Assets...... 1,801,906 


Actual Mortality 62.4% 
of the amount ex- 


pected. 
Insurance in Force..... 260,530,414 
Admitted Assets........ 51,457,218 





FOR AGENCY APPLY TO 
256 Broadway New York 











ONWARD MARCH—1925 


Total of Paid-for Business 
$134,242,954 
157,045,211 


BANKERS LIFE COMPANY 


G. S. NOLLEN, President 
DES MOINES, IOWA 























Celebrating 


75th ANNIVERSARY 


DIAMOND JUBILEE YEAR ; 
Seventy-five Years of Service to Policyholders _ New Policy Forms 
New Added Features to Our Policy Contract 


Berkshire Life Insurance Co. 
Incorporated 1 
PITTSFIELD, MASSACHUSETTS 
F. H. RHODES, President 
OPENING ALWAYS FOR RIGHT MAN 














Page 16 


THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub 
lished every Irriday by The lLastern 
derwriter Company, a New 
office and place of business, &6 
Fulton Street, New York City. Clarence 
Axman, President and [ditor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin N. Eager, Associate Editor. The 
address of the officers is the office of this 


Un 
York « orpora 
tion, 


newspaper. Telephone number: Beek- 
mar 2076. 
Subscription Price $3.00 a year. Single 


copies 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 


countrics outside of Canada $1.50 for 
postage should be added. 
Entered as second-class matter April 


1, 1907, at the Post Office of New York 
under the act of March 3, 1879. 


a —— -_ - _ —_ 


FRENCH UNDERWRITING TAX 

The proposed new tax on underwriting 
nm France is not being any too well re 
likes 


but recognizes them as a necessary evil 


¢zeived in London. No one taxes 


fn this case it is not the tax itself but 
the manner of collection that 1s deemed 
ansuitable. Lloyd's have been taking 
the matter up with some warmth, and 


at a recent f Lloyd's Under 


writers’ Association, Percy Hargreaves, 


meeting 


who was in the chair, said that he hoped 
that, instead of taxing profits a tax of 
premiums might be arranged. This is 
considered an acceptable solution of the 
problem, since a tax on premiums once 
and for all disposes of the matter, while 
a tax on profit collected 


can only be 


after a considerable time has elapsed, 
and even after several years the possible 
outstanding makes it difficult 
the amount of 
profit to be taxed. Negotiations are being 
opened up with the French authorities, 
in which H. J. F. Dumas and another 
underwriter will represent Lloyd's. 


liability 


to accurately estimate 


UNFAIR TREATMENT OF 
ANCE COMPANIES 


Insurance companies have a legitimate 


INSUR 


kick in the way they are being treated 
by magazines and newspapers. Several 
recent incidents will illustrate this. 

Of course, the outstanding example is 
the New York “World’s” story of the 
National Surety Company’s alleged dis- 
continuance of the writing of burglary 
insurance, inexcusable and looking very 
much like malice. Then, there is the re 
‘fusal of the editor of “Editor & Pub 
to give any space to fire insur 


ance publication department people who 


lisher” 


teel that that magazine read by managing 
and city editors all over the country is 
trying its best to prevent the publication 
of legitimate ‘fire insurance news on the 
theory that st is propaganda for the fire 
insurance business. “Editor & Publisher” 
agreed to print some answers to a very 
foolish letter in its columns criticizing 
the National Board of Fire Underwriters 
for sending out material on fire preven 
tion week on the theory that it was “ad- 





, > 5 
insurance business. 


fire 


the 
The publisher of the magazine agreed to 


vertising 


present the fire insurance viewpoint, but 
the 
clared that the death of Frank A. Mun- 
sey took up so much space that he could 
not print them. 


when articles came to him he de- 


Now comes the “American Magazine” 
playimg a very shabby trick on the repre- 
sentative of one of the large insurance 
companies writing burglary insurance. 
Two years ago a reporter for the maga 
zine interviewed the underwriter and in 
that he the 
could see the galleys on the story. Two 
the 
prints the story without seeing the gal 
leys. 


formed him and company 


years passed and Magazine now 


As all underwriters know, condi 
tions in burglary insurance change rap 
idly and what was true two years ago is 


not 


true today. This is a violation of 


word on the part of the “American 
Magazine.” 
Not all magazines and metropolitan 


daily papers, however, are printing biased 
The 


“Saturday 


and unfair articles about insurance, 
the 
Evening Post,” which is publishing ex 
tremely valuable articles by Albert W. 
Atwood on life insurance, and the “New 
York Evening Post,” which is publishing 
and syndicating Griffin M. Lovelace ar- 
ticles, 


leading exceptions are 


WRITES FOX INSURANCE 


Latest Line of Hartford Live Stock In- 
surance Co.; How Animals Are 
Written 


The Eastern Department of the Hart 
ford Live Stock is iow insuring. silver 
blac< foxes. The limit of insurance is 
one-half the market value of the foxes. 
A separate application duly signed by 
the owner is required for each fox and 
that application must be accompanied by 
a health certificate of a veterinarian 
showing the animal to be in_ perfect 
health and insurable condition. 


MOVES CITY DEPARTMENTS 

The city department of the Commer 
cial Union, located at the Travelers’ 
Building, on John street, and the city 
department of the Ocean Accident and 
Guarantee, now in the Globe & Rut- 
gers Building, at the corner of John and 
William, are to move to the south half 
of the ground floor of 123 William 
street, at present occupied by Fred S. 
James & Co., and also the south half of 
the basement for storage room. An en 
trance to these offices directly from 
William street will be made. In addition 
the Commercial Union takes the south 
half of the second floor and the Ocean 
takes the whole of the fifth and sixth 
floors, formerly occupied by the Niagara 
Fire. These rentals involve a total of 
approximately $1,700,000 for the twenty 
year term , 


QUITS FARM RISKS IN SOUTH 


Southern Manager Milton Dargan of 
the Royal, at Atlanta, Ga., has notified 
his farm department agents that they 
should from now on discontinue writing 
any further farm business and that the 
farm department itself is to be discon 


tinued. Plans for taking care of the 
business will be announced this week. 
Meanwhile agents are advised not. to 
cancel the farm business and not. to 
write new risks. 


FRED S. JAMES & CO. TO MOVE 

Fred S. James & Co., United States 
managers of the Urbaine, General of 
Paris and the Eagle, Star & British Do- 
minions, now located at 123 > William 
street, New York City, will move shortly 
to the Devoe & Reynolds building, on 
the corner of William and Fulton street. 
rhe company has taken the ground floor 
and three additional floors in the build- 
ing for twelve years at a total rental of 
about $700,000. 
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HAROLD V. SMITH 


Harold V. Smith, recently clected vic« 
president of the Franklin Fire of Phila- 
delphia, was born and educated in that 
city. He was first employed as special 
agent in Kentucky and Tennessee by the 
Franklin Fire in 1910, after a few months 
training in the home office; transferred 
to Georgia, then Indiana, and in 1915, to 
eastern Pennsylvania, when interests 
identified with the Home Insurance Com 
pany gained control; March 1916, called 
to the Philadelphia office and made locai 
manager for Philadelphia and suburban; 
January, 1920, secretary of the company; 
December 1925, vice president and di- 
rector. In addition to the handling ot 
the Franklin, he is Philadelphia manager 


for the City of New York, Harmonia, 
Carolina and Homestead; president of 
the Insurance Society of Philadelphia; 


treasurer and director of the Fire In- 
surance Patrol of Philadelphia, and sec- 
retary and director of the Down Town 
Cluly of Philadelphia. He is a member 
of the Racquet Club, the Philadelphia 
Country Club, the Pennsylvania Athletic 
Club and the Cape May Golf Club. 
Personally, he is one of the most. at- 
tractive of Philadelphia insurance men. 
kk Ok 

William M. Goodwin, president of the 
Insurance Federation of Pennsylvania, 
and head of a large agency at Bethle 
hem, Pa., sent a novel New Year’s letter 
to all his clients. He wrote the letter in 
long hand and had it reproduced in the 
same style so that it had all the appear 
ance of intimate personal greetings for 
prosperity in 1926. 

x Ok Ok 

Walter E. Batterson of the Travelers 
is acting as chairman of the campaign 
committee which is raising $150,000 for 
the building expansion fund of St. John’s 
Church, Hartford. At the first meeting 
of the workers last week, it was an- 
nounced that 62 subscriptions for an 
amount of $82,540 had already been ob- 
tained for the cause. 

* x * 

Leslie F. Tillinghast of the agency de- 
partment of the National Surety, has a 
title which is unique. It is “Developer 
of Sub-Agents.” There are many men 
in agency departments who do similar 
work, but their titles do not signify the 
fact. Incidentally, quite a number of 
the sub-agents have heen developed by 
Mr. Tillinghast until they are now in 
the major agent <livision. 

* ok Ok 

A. E. Dawson, vice-president and gen- 
eral manager of the Toronto Casualty 
Fire & Marine Insurance Co., is visiting 
England. 





JAMES A. WHITMORE 


James A. Whitmore has been made 
head of the agency department of the 
Phoenix Mutual Life. As assistant agency 
manager since November 1, 1924, Mr. 
Whitmore has been a most able lieu- 
tenant to Vice President Winslow Rus- 
sell, Mr. Whitmore was born in 1880 
in Rathoon, N. Y. He has had broad 
experience as associate secretary of the 
international committee of the Y. M. C. 
A. and was a member of the New York 
council in Europe. For three years prior 
to his coming to the Phoenix Mutual, 
Mr. Whitmore was a general agent in 
New York City for the Home Life In- 
surance Company, and he had a brilliant 
record as a successful life insurance fielii 
underwriter. From his organization 
work, he has acquired a fund of experi- 
ence that will make his work effective 
as an executive in charge of the com 
pany’s field personnel, and his experience 
in the personal writing of life insurance 
has given him an insight into the prob 
lems of both the field managers and their 
men. In fact, his knowledge and tram- 
ing and sympathetic understanding ol 
actual field problems have already been 
very evident in what he has accomplished 
and clearly shows his ability to handle 
the important post of agency manager. 
His election to that position is in the 
nature of well earned recognition of his 
efforts that have quickly won him the 
loyalty and support of the home offic 
nnd field workers of the company. 

* ok Ox 

Frederick A. Wallis, general agent of 
Fidelity Mutual and recently reappointed 
by Mayor Walker as Commissioner of 
Correction of New York, went to Paris, 
Ky., last week to attend the funeral of 
his father-in-law, Thomas Henry Clay, 
a descendant of Henry Clay and one 
of the largest land owners in Bourbon 
County. 


BEHA ON VALUED FORMS 
Insurance Superintendent James A. 
Beha of New York said Wednesday that 
valued forms for use and occupancy, 
profits and commission insurance would 
not be illegal in forms of supplemental 
contracts issued with the standard fire 
policy, provided such forms have been 
approved by the insurance department. 

JOHN BUCHANAN DEAD 
John Buchanan, prominent newspaper 
man and insurance writer of note in 
Boston, died very suddenly in that city 
Wednesday night. This word comes in 


as Tuer EasterN UNDERWRITER goes to 
press so the paper is without details of 
his passing. 
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Harold Warner Now 
U. S. Manager of 
L& L. & G. 


KNOWS AMERICAN FIELD WELL 


Anderson, at Own Request, Resumes 
Pacific Coast Management; Notting- 
ham Manager Eastern Department 


Harold Warner, who has __ spent 


eighteen months of the last four years 


in America meeting insurance men 
throughout the country and familiariz- 
ing himself with American conditions, 





HAROLD WARNER 


has been appointed United States man 
ager of the Liverpool & London & 
Globe, a newly created position of the 
company, and will be located at the 
company’s executive offices, 1 Pershing 
Square. 

At his own request, Thomas H. Ander 
son, who has been associated with C. A. 
Nottingham as joint manager, will re 
sume the management of the Pacific de 


partment of the Liverpool & London 
& Globe and its affiliated companies. 


He had been manager in San Francisco 
prior to 1922 when he came to New 
York. C. A. Nottingham, Mr. Anderson’s 
associate, will continue as manager ol} 
the Eastern department under the new 
arrangement. 


Associated with Hugh Lewis for 
Quarter of Century 


For years the Liverpool & London 
& Globe has maintained four under 
writing centers in the United States 


New York, Chicago, New Orleans and 
San Francisco—each reporting direct to 
the home office. These centers, while 
they will be under Mr. Warner’s imme 
diate control, will continue their 
tact with the head office. 

Ever since he went into insurance, Mr. 
Warner has been closely associated with 
Hugh Lewis, their acquaintance extend 
ing over a period of a quarter of a cen 
tury. Mr. Warner’s first position was 
with the Central Insurance Co. of Bir 
mingham under Mr. Lewis, Birmingham 
being the head office of the company, 
it later being transferred to 
where Mr. Warner moved. He then be- 
came chief clerk at the Leeds office; 
then he was advanced to chief clerk at 
the Glasgow office. His next appoint- 
ment was that of manager of the Cardiff 
office in South Wales. The Central hav- 
ing amalgamated with the Liverpool & 
London & Globe, Mr. Warner was made 


con 


London 


manager of the L. & L. & G. as well as 
the Central in Cardiff. The next move 
was to make him manager of the L. & 
L. & G. in Birmingham and then in 
Manchester. Five years ago he went 
to the head office as assistant secretary ; 
two years ago he was appointed assis- 


tant manager. 
Mr. Warner is not only an unusually 
good insurance executive but a fine 


student of human nature as well, and he 
has traveled extensively. In this country 
he is quite well known and he also has 
a large insurance acquaintanceship in 
Canada. His new duties will also em- 
brace supervision of the company’s in- 
terests in Canada and in Mexico. 
Joint U. S. Attorney of Globe Indemnity 
In reference to the Globe Indemnity 
Company, Mr. Warner will hold the 
position of general attorney in the Unit- 
ed States jointly with A. Duncan Reid, 


President of the Globe. In a= state- 
ment the company says: 

“This additional appointment which 
has been conferred on Duncan Reid 


will, we know, be looked upon by all 
his many friends and acquaintances as 
a further indication of the high esteem 
in which his personality and outstand- 
ing abilities and leadership are regarded 
by his general manager and directors.” 


Comment on Mr. Anderson 


statement about Mr. Anderson’s 
return to San Francisco, the Liverpool 
& London & Globe says: 

General Manager Hlugh Lewis announces that 
Mr. Thos. H. Anderson is, at his own request, 
returning permanently to San Francisco to re 
sume the management of the Pacific Department 
of The Liverpool and London and Globe and _ its 
affiliated companies. In making this announce 
ment we are advised that because of the valuable 
services being rendered to the company by Mr. 
Anderson in New York it was with the greatest 
reluctance that Mr. Lewis gave his consent to 
the change, and that it was understood that Mr. 
Anderson's services and counsel would continue 
to be available in the general conduct of the 
company’s affairs in the United States. 

Prior to 1922 Mr. Anderson was manager at 
San Francisco and was invited to come to New 
York, which he did only after much hesitation, 
making it clear that his doing so was only out 
of a sense of duty to the company as he much 


ina 


preferred to remain on the Pacific Coast. His 
career with the Eastern Department has been 
markedly successful, and now that conditions 


will permit of his returning to San Francisco he 
expresses himself as delighted at the prospect. 
We are sure a warm welcome will await him 
from his host of friends out there. 

Mr. Warner is returning to England 
and will be back here in about a month. 


HAIL UNDERWRITERS MEET 

The Canadian Hail Underwriters’ As 
sociation at Montreal last week amended 
its rules to provide that in case of a 
proved infraction of the rates or 


rules 
by any 


member company, that member 
must cancel the contract of the general 
agent or discharge the field 
sponsible for the infraction. 
conpanies and underwriters agencies 
are members of the association, and 
writes business in Manitoba, Alberta, 
and Saskatchewan. During 1925 the hail 
premiums in these three provinces were 
over $5,000,000. 


nan re 
Forty-two 











NEWARK FIRE INSURANCE COMPANY 


Newark, N. J. 


Incorporated 1811 


A Company with a continuous 
and unblemished record of over a 
Century in protecting the interests 
of policyholders and agents. 


Agents Wanted Where Not 
Represented 














New Lessor’s Clause 
for Fire Policies 


ADOPTED BY CLEVELAND CLUB 
Agents and Bankers There devise New 
Clause for Protection of 
Trustees and Lessors 
A committee of representatives from 
the larger banks of Cleveland and a 
committee of members of the Fire In- 
surance Club of Cleveland, working to- 
gether, have completed a trustee’s or 
lessor’s clause, which, it is believed, will 
give full protection to both trustees and 
lessors in fire insurance policies, as well 
as lessees. Up to this time a mortgage 
clause has been used, but this did not 
appear to cover the situation as_ it 
should, since so much property in Cleve- 
land is built on leased ground. This 
clause, it is believed, will be fair to all 
alike, including the companies. 

It is as follows: 


Trustee’s or Lessor’s Clause 
It is hereby understood and agreed that the 
property covered by this policy stands on land 
subject to the following leases: 


Loss, if any, payable to 
as § Lessor 


( 
{ under ‘lease 
referred to, as such 


( Trustee of Insurance 
hereinbefore 
appear. 

The terms Lessor, Lessee or Trustee, as used 
herein, shall be construed as either singular or 
plural as the case may be, and if there be more 
than one lease with separate Trustees of Insur- 
ance under each, the term Trustee of Insurance 
shall apply separately to each. 

This policy, as to the interest therein of the 
Trustee of Insurance as Trustee for the use and 
benefit of the Lessor shall not be invalidated by 
any act or neglect of the Lessee in possession of 
the within described property, nor by the com 
mencement of foreclosure proceedings, nor the 
viving of notice of sale relating to the property, 
nor by any change in the interest, title or 
possession of the property, nor by any increase 
of hazard; provided that the Trustee or the 


interest may 





—_——— 


Establishe 


J. A. KELSEY, General Agent 


ASSETS mae 
PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS . 








d 1879 


The Tokio Marine € Fire Ins. Co., Ltd. 


United States Fire Branch: 45 John Street, New York 


U. §—Statement June 30, 1925 


GEORGE Z. DAY, Ass’t General Agent 


$7,055,036.89 
1,687,493.68 
en tering 708,969.99 


. . . . 


. . . . . 








4,658,573.22 











Lessor shall notify this company of the com- 
mencement of foreclosure proceedings, and of any 
notice of sale relating to the property, and of 
any change in ownership or occupancy or in- 
crease of hazard which shall come to the 
knowledge of said Trustee or Lessor and, unless 
permitted by this policy, the same shall be noted 
thereon and the Trustee or the Lessor shall pay 
the premium for any increased hazard upon 
failure of the insured so to do; and provided also 
that, upon failure of the insured to render proof 
of loss, such Trustee or the Lessor shall, as if 
named in this policy as the insured, but within 
Phirty (30) days after notice of such failure, 
render proof of loss and shall be subject to the 
provisions of this policy as to the appraisal and 
the time of payment and of bringing suit. 

Failure upon the part of the Trustee or the 

Lessor to comply with any of the foregoing 
obligations shall render the insurance under the 
policy null and void as to the interest of the 
rrustee of Insurance for the use and benefit of 
the Lessor. This insurance may at any time be 
cancelled as to such Trustee’s or Lessor’s in- 
terest by giving the Trustee or Lessor a ten- 
days’ written notice of such cancellation, 
_ It is further agreed, That in case of any other 
Insurance upon the within described property, 
this company shall not be liable to said Trustee 
or the Lessor under this policy or a greater pro- 
portion of any loss or damage to the within 
described property than the sum hereby insured 
bears to the whole amount of insurance on said 
property, payable to, held by, or consented to by 
the said Trustee or the Lessor. 

It is also agreed, That whenever this company 
shall pay the Lessor or Trustee any sum for 
loss under this policy, and shall claim that as to 
the Lessee no liability therefor exists, it shall at 
once and to the extent of such payment, be 
legally subrogated to all right or equity of the 
Lessee in and to all cash, surety-ships and/or 
securities, which may be held or pledged under 
the terms of said lease. 

Attached to and forming part of Policy No. 


ot the 


(Name of insurance company) 
issued at its 


Dated, 


$6deetinenkeducddedcdenacaanail Agent. 


THIS WOULD BE EMBARRASSING 


President Coolidge’s Most Intimate 

Friend Might Be Arrested if Bill 

Becomes Law 

An interesting point was developed at 
a hearing before the Insurance Com- 
inittee of the Massachusetts Legislature 
last week. It was House bill 115, mak- 
ing it a penalty to “solicit” insurance on 
behalf of unlicensed — insurance, com- 
panies. At present the law prohibits and 
punishes only “negotiation” of insurance 
in such companies. 

During the discussion Counsel Robert 
Bottomly of the American Reciprocal 
Assgciation objected to the bill, as he 
declared it would prevent reciprocal in- 
surers lixe Frank W. Stearns from dis- 
cussing the reciprocal policy carried and 
would place him in danger of arrest and 
fine. 


ELECTED A DIRECTOR 
Harry Publicker of Philadelphia has 
been elected a director of the Manufac- 
turers’ Fire of that city. 
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Cheer State Rights 


(Continued from page 1) 


tion Co., Inc., 
tion case. 
In this brief the 


a workmen’s compensa- 


Fourteenth Amend- 
ment to the Federal Constitution is dis- 
cussed, That amendment is to the effect 
that property and rights cannot be con- 
fiscated without due process of law. 


What Beha Argued 


Along this line Superintendent 
says in part in the brief: 

‘The police power of a State, to regu- 
late the business of insurance, is su- 
perior to the Fourteenth Amendment 
and the due process clause cf both State 
and Federal Constitutions and the police 
power cannot be overridden by a pri- 
vate contract. If it could be so over- 
ridden, the police power of every State, 
under which power along all laws regu- 
lating the business of insurance are 
sustained, could be nullified by the pri- 
vate contracts of citizens and corpora- 
tions, and the very corporations which 
are subject to regulation could avoid all 
regulation by making contracts and 
pleading them in defense of the enforce- 
ment of the regulatory provisions of 
the law and the States would be help- 
less to protect their peoples, because of 
the Fourteenth Amendment.  Fortu- 
nately that is not the law nor the mean- 
ing of the Fourteenth Amendment. * * * 
“The right of the State of New York 
to regulate the contracts made by the 
plaintiff and the defendant is beyond 
dispute. The right of the defendant to 
contract for the cheapest insurance 
satisfactory to it is for the same reasons 
regulated. Defendant's right freely to 
contract for insurance is not protected 
or exempted from the police regula- 
tions of the State by either the State or 
the Federal Constitutions. * * * 


Beha 


“The foregoing 
by the 
show the 


cases (cases 
superintendent—editor’s 
gravity and 


quoted 
note) 
importance of 


rates. They bear directly on the finan- 
cial condition of the company and tend 
to show its solvency or insolvency, and 
the ,adequacy, inadequacy, reasonable- 
ness, unreasonableness or discriminatory 
character of the rates and methods of 
doing business. A company can be eas- 
ily made insolvent by assuming a large 
obligation at inadequent rates. The capi- 
tal and surplus must have a correlative 
balance to liabilities thereupon assumed, 
and if the established rates are con- 
stantly cut the company will suffer in 
proportion to the cut. * 

“It cannot be reasonably claimed that 
a regulation requiring the application of 
correct premiums from the effective 
dates of policies is an unreasonable or 
arbitrary regulation, and particularly so 
when the regulation is designed to effec- 
tuate a complete equitable compensa- 
tion rating system throughout the State. 
The regulation itself being lawful, the 
premiums may be applied from the ef- 
fective dates of the policies by the fixa- 
tion of endorsements after the policies 
are issued. Therefore, any rate written 
in a policy which is not the correct rate 
may be corrected by endorsement of 
such other method as would reasonably 


effectuate the purpose of the rating 
laws. In fact, if no rate had been writ- 
ten in the policy, it might have been 


found by the Trial Court that the de- 
fendant had promised by implication to 
pay the lawful rates for the assumption 
of the risk by the plaintiff.” 


HAS 6,100 POLICYHOLDERS 


At the annual meeting of the Niagara 
& Orleans Farmers’ Mutual Insurance 
Co., Lockport, N. Y., George H. Brig- 
ham was re-elected president. The com- 
pany at the present time claims 6,100 
policyholders in Niagara and Orleans 
counties and has $23,000,000 at risk. 








INCORPORATED 1868 


The Standard Five Insurance Ca. 


OF NEW JERSEY 
TRENTON, N. J. 


O. J. PRIOR, President 


W. M. CROZER, Secretary 








HIS FIFTIETH ANNIVERSARY 





J. E. Crawford of Mt. Vernon Started 
in 1876; Fourth Generation in 
the Insurance Business 
J. FE. Crawford of the Crawford In- 
surance Agency, Mount Vernon, N. Y. 
is celebrating his fiftieth anniversary in 
the insurance business. Starting as of- 
fice boy in the agency of Barker Broth- 
ers, Brooklyn, January 5, 1876, later do- 
ing inspection work for fire insurance 
companies, and traveling in various sec- 
tions of the country making fire insur- 
ance maps for the Sanborn Map Com- 
pany, as well as publishing a few fire 
insurance maps on his own account, until 
he devoted most attention to his local 

agency. 

A son, Joseph K., commenced his in- 
surance career with the Vessel Agency 
Inc’d in 1918 and has been associated 
with his father for the past five years 
and represents the fourth generation of 
the Crawford family in the insurance 
business. The Crawford Agency repre- 
sent the Aetna (Fire) Continental, Fed- 
eral, Fidelity-Phenix, Royal, 
ter, New York Casualty and Royal In- 
demnity. 

INCREASES ‘CAPITAL $200,000 

Increase in capital of the Detroit Fire 
& Marine has been approved by stock- 
holders of the company. The increase 
from $800,000 to $1,000,000 in the cap- 
ital is made by a_ stock dividend | of 
$200,000. 


Westches- - 


PENNSYLVANIA AGENTS MEET 





Warren and Forest County Assn. 
Has Large Turnout; C. D. Cran- 
dall is Elected President 
The Warren and Forest County As- 
sociation of Fire Underwriters held a 
get-together meeting last week at War- 
ren, Pa. President Val Genge presided, 
with about thirty-five members being 
present. He explained the principles 
underlying the American agency. system 
and urged support for the Pennsylvania 
Association of Insurance Agents. Mrs. 
Gerda DeForest, the only woman fire 
agent in the county, attended and made 

a short talk. 

Officers elected for the coming year 
included the following: President, 
Charles D. Crandall, succeeding Mr. 
Genge; vice-president, Franklin Henry; 
secretary-treasurer, Howard Alexander. 





NEW AUTO COMPANY 

The Fort Dearborn Automobile of 
Chicago has started to write business 
with a $100,000 capital stock. It will 
underwrite automobile fire, theft, proper- 
ty damage and collision risks John L. 
Walker, head of the Fort Dearborn 
Casualty Underwriters, is president of 
the new company. 





A deputy attorney-general of Califor- 
nia has informed the insurance commis- 
sioner that in his opinion the amended 
Chrysler-Palmetto plan is in substantial 
conformity with the law. 





LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





nasi 

Pres. and T: 

> Bilven, Vice-Pres. and West. Mgr. 
Wells T. Bassett, Secreta y 


FIREMEN’S 


INSURANCE CO. 
of Newark, N. J. 


Organized 1855 
Statement January 1, 19% 
ASSETS AND LIABILITIES 


Capital .......$3,000,000.90 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 


Net Surplus... 


8,536,871.80 
3,586,660.11 


Assets .......$15,123,531.91 


Policykolders’ Surplus 
$6,586,660.11 





Welle T. Bassett, 


E 
GirardF.«M. 


INSURANCE CO. 
of Philadelphia 
Organised 1853 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 
Reserve Reinsur- 
ance Fund and 


Reserve for all 
other liabilities. . 


Net Surplus. . 


3,213,098.14 
1,260,934.06 


Assets ........$5,474,032.20 
Policyholders’ Surplus 
$2,260,934.06 














Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 

_ Bliven, Vice-Pres. and West. Mgr. 
Secretary 


MECHANICS 


INSURANCE Co. 
of Philadelphia 
Organised 1854 

Statement January 1, 1925 


ASSETS AND LIABILITIES 


Capital .......$ 600,000.00 

Reserve. Reinsur- 
ance Fund and 
Reserve for all 
all other liabilities 


Net Surplus. ... 


2,575,127.95 
1,000,362.98 


Assets ........$4,175,490.93 
Policyholders’ Surplus 
$1,600,362.98 








H. M. Schmitt, President 

Neal Bassett, Vice-Pres. 

John Kay, Pres. and T 

— 2 ven, Vice-Preg. and West. Mgr. 


és Hi. Finssinaee, Sooreeary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized 1866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 
Reserve Reinsur- 

ance Fund and 


Reserve for all 
other liabilities. . 


Net Surplus.... 





3,751,385.75 
501,427.56 


Assets ........$5,252,813.31 


Policyholders’ Surplus 
$1,501,427.56 











LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 
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Hands of Michigan 
Was Department Clerk 


HE ROSE TO BE COMMISSIONER 


A State Official Who Is Attracting Na- 
tion-Wide Attention by Fight 
for Sound Insurance 


By K. R. West, Lansing, Mich. 


With nearly five years of his incumb- 
ency behind, Leonard T. Hands, com- 
missioner of insurance for Michigan, un- 
like many. holders of public 


office, is 
showing no disposition of 


late to sit 





LEONARD T. 


HANDS 


back and let his department more or less 
run itself. On the contrary, Mr. Hands 
is keeping constantly on the alert and 
grasping every opportunity which pre- 
sents itself to add to his record of un- 
usual achievement. Within the past few 
months, in fact, he has perhaps engaged 
in more varied activities designed to 
protect Michigan residents from insur- 
ance quackery, maintain respect for 
Michigan’s insurance laws, and strength- 
en the Department’s position generally, 
than in any corresponding period during 
his administration. 

Iver since his assumption of the de- 
partmental reins back in 1921 by ap- 
pointment of Governor Alex J. Groes- 
beck, Mr. Hands has been known as a 
scourge to the insurance transgressor 
and a friend and loyal supporter of every 
individual, company, or organization en- 
gaged in the insurance business on a 
sound basis. A few years back, the 
present commissioner was a_ school- 
master and in his latest occupation he 
has found it frequently advisable to 
use a paddle—which on occasions ap- 
proached the proportions of a club—to 
keep some recalcitrant section of the 
underwriting profession up to the stand- 
ard he requires in Michigan. Occasion- 
ally this disciplinary weapon has fallen 
upon the stock companes or their agents 
but oh, so much oftener it has descend- 
ed with force upon that frequent sinner, 
the reciprocal, or on questioned manip- 
ulations of non-agency mutuals or some 
of the outlaw Lloyds. At the same time 
Mr. Hands has shown unusual construc- 
tive ability, putting his department on 
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Capital 
Premium Reserve se ° 
Reserve for Taxes and all other Liabilitie: 


FIRE - MARINE - AUTOMOBILE - 





Organized 1859 


zor Libvrty 


Insurance Compary 
of America. 


Head Office: 709 Sixth Avenue, N. Y. 
STATEMENT JANUARY 1, 1925 





Te BE ok csee iva cekscecericcccdcce 
SURPLUS TO POLICYHOLDERS........... 
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a more efficient basis of widened scope, 
co-operating with companies in efforts 
to keep down ratios, instituting 
helpful innovations, and supplementing 
a fairly adequate body of insurance law 
with sapient rulings. 


loss 


His Early Expericene 


Commissioner Hands came to the de- 
partment in 1917, after having organized 
the draft organization at Lansing for 
the federal government. He had had 
previous insurance experience as a life 
agent and he had abilities as an exec- 
utive and an organizer which quickly 
won him advancement in his new field. 
Raised on a farm in Sanilac county, a 
part of the so-called “Thumb district” of 
Michigan, he knew the value of hard 
work and put this knowledge to good 
account, rising soon from a clerical posi- 
tion to second deputy commissioner. 
After serving further apprenticeship as 
actuary and first deputy, he was ap- 
pointed to his present post May, 1921. 

Within the past few months, Mr. 
Hands has issued and is enforcing -with 
vigor a ruling that the attorneys-in-fact 
of reciprocals shall not deduct more 
than 35% from premium receipts for 
their remuneration and to defray acqui- 
sition costs; he has, in co-operation with 
the state fire marshal forced a clean- 
up of sloppy housekeeping and other 
unnecessary fire hazards by threaten- 
ing, and in one outstanding instance, 
applying an after-charge on insurance in 
force on all such risks; he has main- 
tained a barricade against the fungous 


Lloyds organizations which have re- 
cently developed in Illinois and have 
been looking covetously in the direc- 


tion of Michigan business; he has start- 
ed a campaign of education in the laws 
of the state relating to twisting, rebat- 
ing, and other evils among life under- 
writers; he has uncovered and is running 
to earth a situation in which London 
Lloyds have been illegally writing blan- 
ket surety and fidelity bonds for some 
of the state’s largest banks; he has 
taken steps toward solving the evils of 
rate-cutting in Michigan compensation 
business by calling a conference of car- 
riers with a view to establishment of a 
clearing-house of compensation informa- 
tion where tall non-manual schedules 
shall be filed; he has decided that all fu- 
ture applicants for life insurance coun- 
sellors’ licenses shall pass written ex- 
aminations; he has ruled that no non- 
Michigan company shall henceforth be 
admitted to the state without showing at 
least 100,000 in assets. 


That he is willing to go to the mat 
with old-established and hightly reput- 
able fire insurance stock companies, if 
he thinks the occasion demands it, was 
demonstrated in the case of a large 
Eastern company which recently incurred 
the commissioner's displeasure for not 
fighting an alleged arsonist hard enough. 

His Achievements 
achievements of 
under Commissioner 


Among the earlier 
the department 
Hands were: 

1. Creation of a fire rating division 
in the department which, while tempo- 
rarily opposed by the companies, has re- 
sulted in giving both the insuring public 
and most companies an admittedly fairer 
deal. 


2. Ejection from the state of the As- 


sociated Employers’ reciprocal after 
Michigan examiners, engaged in a joint 
examination of the exchange’s books 


with the Illinois. department, had found 
conditions which they felt would war- 
rant immediate withdrawal from their 
examination and recomendation of sum- 
mary action to protect Michigan inter- 
ests from the impending crash. 

3. Institution of the questionnaire 
system of licensing agents, a plan which 
has been found to weed out most in- 
competents and to function quite as 
satisfactorily as an agents’ qualification 
law. 

4. Settlement of the affairs of the 

Cadillac Automobile Insurance Co. of 
Detroit. 
5. Assumption of the task of liquidat- 
ing the United States Mutual Automo- 
bile of Bay City and forcing of its offi- 
cers to pay back certain salaries. 

6. Forcing of a number of local auto- 
mobile mutuals throughout the state to 
set up adequate reserves. 

7. Drafting and pushing through the 
legislature an amendment to the farm 
mutual’s act to force such companies to 
cancel policies ninety days after non- 
payment of assessments due. The law 
was made necessary by the fact that two 
large state-wide farmers’ mutuals in 
sisted upon taking advantage of the 
situation and collecting huge back as 
sessments plus penalties from members 
who had inadvertantly allowed their po- 
licies to lapse, believing them 
matically cancelled. 


auto- 


Largest Volume of Routine Business 

In addition to all of these extraordi- 
nary accomplishments, the department, 
during Mr. Hand’s regime, has handled 
the largest volume of routine business 
in the history of this rapidly developing 


middle-western industrial state. The 
Department has kept close supervision 
over ail Michigan companies with a re- 
sult that they have been greatly 
strengthened. Even the mutuals and re- 
ciprocals native to the state have been 
forced to meet more stringent condi- 
tions than in most other states and they, 
therefore, on the average, show much 
cleaner bills of health than the run of 
these types of carriers. 

Because of his demonstrated integrity 
in handling every situation, Mr. Hands 
has won the most profound respect 
from every class of insurance interest 
in the state, and even his approval of 
a few months ago of the much-discussed 
Chrysler-Palmetto insurance contract, 
an act loudly criticized in some other 


quarters, failed to rouse indignation 
among Michigan agents. For these 
agents knew their commissioner and 
they were convinced that it was his 


convicition that the contract was legal 
and, as such, was something to be ac- 
ceded to as gracefully as possible. 

Mr. Hands has, as his able assistants 
at this time, Horace B. Corell, first 
deputy commissioner; Ralph M. Wade, 
second deputy; and William EF. 
man, head of the rating division. 


Good- 


SQUARE CLUB ELECTS 
The Insurance Square Club of New 
York City met last week at the Caledin- 
ian clubhouse and elected the following 


officers: President, Fred B. Hollister, of 
John G. Hilliard, Ine.; first vice-presi- 
dent, Richard Kissam, of the Travelers 


lire; second vice-president, William J. 
Thompson, of Globe Indemnity; secre- 
tary, Wilbur Gleese, of the Home; re 
cording secretary, H. Ficxen; fir ancial 
secretary, William Goss, of Frank & Du 
Bois; treasurer, F. H. Colquohoun, of 
Maryland Casualty; tiler, La vrence 
Murphy, of Benedict & Benedict. Trus- 
tees—Charles McConnell, of the Home; 
John Massey; James S. Russell, of the 
North British & Mercantile; John P. 
Reeves, of the Queen, and George Gra- 
ham, of the Hartford Fire. 


M. J. ZAENGLE SECRETARY 

Assistant Secretary M. J. Zaengle of 
the Hudson Insurance Company was on 
Monday of this week made secretary to 
fill the vacancy caused by the recent 
resignation of J. Il’. Guinness. Mr. Zaen- 
gle was chief examiner of the company 
for several years. The other officers of 
the Hudson were re-elected to their posi- 
tions. They include President J. M. 
Wennstrom, Vice-President F. L. Stab- 
ler and Secretary H. N. Morgan. 


NEW YORK LOSSES INCREASE 


Fire for New York City were 
about 4 per cent. greater during 1925 
than during the previous year, according 
to figures presented at the January meet- 
ing of the New York Board of Fire 
Underwriters. Incurred losses were $21,- 
270,000 in 1925 compared with $20,406,000 
in 1924. The committee’s consti- 
tute about two-thirds of all the losses in 
the city. 


losses 


le SB5C5 


“CLIFF” IRELAND OUT 


Clifford Ireland, director of trade and 
commerce of Illinois, and head of the in- 
surance department of that state, has 
resigned. He formerly was in Congress. 
Alex J. Johnson will continue as in- 
surance, superintendent. Johnson’s job 
is a hard one as the laws of the state 
do not give insurance buyers sufficient 
protection in all matters. 
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SURED PITS aie ace ORI 





Jhe Teal Work of the NATION~ 


O more striking evidence is offered of how 
Insurance assists national progress than by the 
modern office building. 

The big business of America is planned in these struc- 
tures — whether they are located on Jones’ Business 
Block or Broadway. In safeguarding them, insurance 
has helped to make them models . 


dividual tenants, the offices themselves are literally 
fireproof vaults for priceless documents and records. 
The great number of office and office building 
policies written by the L. & L. & G. Company again 
show its far reaching activity. Because of its service 
and resources, the Liverpool and London and Globe 
Insurance Company has gained 





of fireproof construction. And 
through cooperation with the in- 
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the patronage of many office build- 
ing owners throughout the nation. 
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Market Value Gain of 
$18,649,300 Over Cost 


AMERICA FORE GREAT SHOWING 





Expense Ratio of Group Was 39% in 
1925; Big Gain in Assets and 
Net Surplus Made 





One of the most remarkable financial 
statements that have been filed in the 
fire insurance business is that of the 
America Fore group which shows oi 
the end of 1925 $20,530,000 increase in 
total assets for the group and an in- 
crease of $4,755,000 of net surplus. The 
total assets of the group are $131,773,021. 
The total net surplus is $45,882,107. 

The present market value of the se- 
curities of the America Fore group over 
the cost of securities of that group ‘s 
$18,649,300. The excess of market value 
over cost of the American Eagle is $1,- 
227,900; of the Continental, $10,213,694; 
Fidelity-Phenix, $7,108,719; of the First 
American, $989,987. 

Incidentally, the expense ratio of the 
America Fore group last year was only 
39%. This is a drop from 41%. 

Herewith are the most important 
figures in the statements of the four 
companies in the American Fore group: 


BROKERS CONFER WITH BEHA 





New Association Urges Enactment of 
Bill to Require Written Examina- 
tions for Brokers 


A committee of seven members of the 
General Brokers Association of Metro- 
politan District, Inc., New York City, 
conferred with Insurance Commissioner 
James A. Beha, his deputy, Terrence 
Cuneen and the chief of the complaint 
bureau, J: C. Wood, a few days ago to 
discuss ways in which the association 
can carry out its proposed code of ethics 
and co-operate with the insurance de- 
partment. The department heads ex- 
pressed approval of the proposed code 
of ethics and stated that they believed 
the association could help a great deal 
in eliminating some of the present abuses 
in the business. 

An attempt will be made to change 
Section 143 of the New York Insurance 
Law so as to make mandatory a writ- 
ten examination for broker’s licenses in- 
stead of the present oral test. The as- 
sociation is aiding the New York In- 
surance Federation in helping to defeat 
the monopolistic workmen’s compensa- 
tion state fund now before the legisla- 
ture at Albany. 





The North River Insuranee Co. of 
New York 

Richmond Insurance Cempany of 
New York 


United States Merchants & Shippers 
Insurance Company 


New York State Fire-Ina. Coe. of 
Albany, N. Y. 


New York 


Ff. M. Gund, Manager, Western Depart- 
ment, Freepert, Illinois 
Hines Brothers, Managers, Southern 
Department, Atlanta, Georgia 





CRUM AND FORSTER 


110 WILLIAM STREET—-NEW YORK CITY 
REPRESENTING 


Union Fire Insurance Co. ef Buffalo, 


United States Fire Insurance Ce. of 
New York 

British America Assurance Ceo. of 
Toronto, Canada 

Western Assurance 
Toronto, Canada 

United States Underwriters’ Pelicy 
of New York 


Cempany of 


W. 8. Jackson, Manages, Pacific Coast 
Dept., San Francisco, Califernia 
Cobb Glass & Co. Managers, Nerth 
Carolina Dept. Durham, Nerth 
Carelina 





MOTTET WITH AGRICULTURAL 


Joseph Mottet has been appointed 
special agent of the Agricultural for 
Eastern Pennsylvania, Delaware and 
Maryland. He has had several years in 
special agency experience and prior to 
that, rating and engineering experience. 


























His appointment is effective on Mon 


day, February 1. 





August A. Pratt of the Babcock & 
Wilcox Co. has been made a director oi 
the Fidelity-Phenix, succeeding the late 
Henry R. Taylor. 

















7 American E cagle 7 Continental Fidelity-Phenix _ First American “America Fore Group 
ASSETS Jan. 1, 1926 Increase Jan. 1, 1926 Increase Jan. 1, 1926 Increase Jan. 1, 1926 Increase Jan. 1, 1926 Increase 
Bonds and Stocks...........+++65 $7,859,886.00 — $1,205,761.00 $58,056,643.00 $9,137,274.00 $43,194,816.00 $7,331,389.00 $2,425,685.00 $813,745.00 $111,537,030.00 $18,488,169.00 
at ONEEO. Ces ctke nse tancinken's 1,688,345.65 24,048.97 1,658,345.67 24,049.00 13,500.00 6,000.00* 3,360,191.32 42,097.97 
Loans on Bond & Mortgage..... ; 55,200.00 — 1,064,188.36* 52,500.00 348,561.64" 89,500.00 — 40,500.00* 197,200.00  1,453,250.00* 
Premiums in course of collection 1,368,607.91 382,951.79 — 3,490,020.78 309,439.03 2,224 ,333.50 425,447.06* 153,840.41 50,787.57* 7 236,808.60 216,156.19 
Interest, dividends and rents ac- 

re see eeee seees seseeee 68,902.43 6,680.19 556,351.74 76,479.50 347,706.30 47,064.64 31,329.28 6,824.82 1,004,289.75 137,049.15 
Cash on deposit and in office.... 524,627.80 58,899.73* 3,927,962.02 —1,828,529.86 3,846,837.34  1,360,218.92 138,074.34  29,522.08* — 8,437,501.50 —3,100,326.97 

Solid Alege < ii sdayccss $9,822,024.14  $1,536,493.25 $67,774,523.19 $10,311,583.00 $51,324,538.81 $7,988,712.86 $2,851,935.03 $693,760.17 $131,773,021.17 $20.530,549.28 
LIABILITIES 
Unearned Premiums.............. $5,241,195.03 — $1,010,518.94 $26,213,990.64 $4,788,621.60 $20,967,675.82 $3,742,538.80 706,421.81  $45,898.87* $53,129,283.30 $9,495,780.47 
Losses in process of adjustment.. 550,685.09 26,098.85 — 2,787,654.58 14,797.14 2,228,618.83 2,450.59* 55,072.28 30,841.78 5,622,030.78 69,287.18 
PW ONEY -ClAMMING cinco :d vein ce cv’ ve 144,554.49 14,783.10" = 777,123.13 142,988.61 * 516,782.15 — 168,769.03* 36,140.00 3,938.30 1,474,599.77.  322,602.44* 
Reserve for contingencies and 

AVIGOHOUG: | Bie Bes reticle ova o e's 20,000.00 2,000.00* — 1,735,000.00 135,000.00 1,110,000.00 100,000.00 2,865,000.00 233,000.00 
Reserve for market fluctuation in 
; securities Sy rs Pa oR es eT Oe 300,000.00 300,000.00 — 3,000,000.00 — 3,000,000.00 2,500,000.00 — 2,500,000.00 5,800,000.00 — 5,800,000.00 
POH WADI ie clats fok ne eee Re hess 1,000,000.00 0 10,000,000.00 0 5,000,000.00 0 1,000,000.00 ~ 500,000.00 17,000,000.00 500,000.00 

Total Liabilities.............. $7,256,434.61  $1,319,834.69 $44,513,768.35 $7,795,430.13  $32,323,076.80 $6,171,319.18 $1,797,634.09 $488,881.21 $85,890,913.85 $15,775,465.21 

NED SURPLUS: 6.0. ssactcns 2,565,589.53 216,658.56 23,260,754.84 —2,516,152.87.  19,001,462.01 1,817,393.68 — 1,054,300.94 204,878.96 45,882,107.32  4,755,084.07 
a $9,822,024.14  $1,536,493.25 $67,774,523.19 $10,311,583.00 $51, 1.324538. 97 988,712.80 2,851,935.03 $095,76017 $131,773,021.17 $20,530,549.28 
_ *Decrease._ 











BLUE GOOSE AT NEWARK 
The New York City Pond of the Blue 


Goose will hold its annual beefsteak 
dinner at the Elks’ Club, 1048 Broad 
Street, Newark, on Monday evening, 


February 8 The entertainment com- 
mittee has arranged an attractive pro- 
gram of high-class vaudeville artists, 
together with some surprise features. 
Tickets are — from F. J. Breen, 
76 William Street, at $3.50 each, and 
Ganders are pote Mot to invite asso- 
ciates who are eligible for membership. 





WITH TRAVELERS FIRE 


Frank H. Gibson has joined the New 
York City organization of the Travelers 
Fire as manager of the out-of- town 
brokerage department. Mr. Gibson is 
intimately acquainted with the needs of 
brokers handling. out-of-town accounts 
and has had years of experience in this 
line of work. 


APPOINTS POOR ~ ‘ALEXANDER 

The Peoples National Fire has ap- 
pointed Poor & Alexander, Incorporated, 
of Baltimore, general agents, with super- 
vision over the entire State of Mary- 
land. Poor & Alexander, Inc., is one of 
the oldest and largest of the Maryland 
general agencies and the Peoples Na- 
tional will prove to be a strong addi- 
tion to the agency, especially owing to 
its recent affiliation with the National 
Liberty fleet. 


NATIONAL BOARD BUILDING 


The new National Board of Fire 
Underwriters Building on the corner oi 
John and Gold Streets is reported to be 
fully rented, although it will not be ready 
for occupancy for several weeks yet. In 


addition to the various fire company 
organizations the tenants will include 
the Hartford Fire and the London & 


Lancashire. 





Franklin W. Fort 





Fire Reinsurance Treaties 


Eagle Fire Insurance Company 
Baltica Insurance Co., Ltd. 


18 WASHINGTON PLACE, NEWARK, N. J. 


(New Jersey) 
(Denmark) 


Thomas B. Donaldson 





TAKES GARAGE LIABILITY 


The Automobile of Hartford has an- 
nounced to its agents that it will insure 
for fire and theft the legal liability of 
individuals or companies operating 
garages, service stations or automobile 
paint and repair shops where the busi- 
ness conducted involves the assumption 
of responsibility for automobiles left 
by their owners. This will be called 
“garage keepers, fire and theft liability 
cover.” The Aetna Life has insured the 
collision coverage for many years on 
cars left in the hands of the assured 
but this is the first time that the com- 
panv has written this form. 


SEAVER ASS’T. SECRETARY 

W. A. Seaver has been elected as- 
sistant secretary of the Agricultural, of 
Watertown, N. Y. He has been con- 
nected with the company for twenty 
years in various capacities. 








FIRE ASSOCIATION CHANGES 

W. G. S. Savage has been made man- 
ager of the middle department for the 
Fire Association, Reliance and Victory, 
all of Philadelphia, succeeding the late 
J. Woods Brown. Mr. Savage has been 
manager of the Philadelphia and subur- 
ban department of the companies. H. G. 
Herkness has been appointed to these 


latter positions to succeed Mr. Savage. 
Mr. Herkness has been assistant sec- 


retary of the Pennsylvania Fire of Phiia- 
delphia. 
ENTERS NEW YORK 

Charles F. Holden Company, Alex- 
andria, Va., insurance, Charles F. Hol- 
den, president, chartered under laws of 
Virginia with $50,000 capital, has filed 
certificate of statement and designation 
in the office of the secretary of state to 
enable it to do business in New York 
State. New York office is 79 John St., 
Manhattan. 





1871 


$1,000,000 Capital 





Fifty-five Years—Time Tested 


SUPERIOR 
FIRE INSURANCE COMPANY, PITTSBURGH 


An American Company 
that, by friendly co-operation and consistent and dependable 
service, has won a high place in the agency field. 


Total Assets $4,543,938 
Policyholders Surplus $1,752,289 


1926 
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H. L’Estrange Malone 
Optimistic on Europe 


i ae 
INSURANCE SKIES CLEARING 
London Agent for Two American Com- 
panies Tells Some of His Experi- 
ences on the Continent 

H. L’Estrange Malone, attorney and 
agent in London for the Globe & Rut- 
gers and the Insurance Company of 
the State of Pennsylvania, who arrived 
in New York City a few days ago, is 
a chastened optimist about the future 
of international insurance relations in 
Europe. He feels that the clearing of 
the political skies and the gradual dy- 
ing down of war hatreds has been visibly 
reflected in insurance, and _ particular- 
ly in international reinsurance. 

Having traveled extensively on the 
continent of Europe for over sixteen 
years Mr. Malone is in a unique posi- 
tion to sense the reestablishment of in- 
surance relations between the warring 
nations. In an interview with THE 
EASTERN UNbERWRITER at his headquar- 
ters at the Biltmore on Tuesday Mr. 
Malone told how the Germans and the 
English were getting together on friend- 
ly business terms and that even the 
French and German insurance interests 
are seeking each other’s business, al- 
though to a large extent, through the 
English markets. 

With the exception of Turkey, Rus 
sia, and to a.certain extent Greece, the 
European nations are more linked to- 
day insurance-wise than they have been 
at any time since 1914 and the work of 
breaking down national barriers as far 
as insurance is concerned is going ahead 
rapidly, according to Mr. Malone. Of 
course, Russia and Turkey are out of 
the question today as both have chased 
out all foreign insurance companies, and 
the Greek political situation is too con- 
stantly disturbed by revolutions and 
economic crises to be a safe prospect 
for outside insurers. Mr. Mé&lone former- 
ly had many important insurance connec- 
tions in Russia but the war and the 
overthrow of the Russian imperial gov- 
ernmenit destroyed his business there. 
Adapts Himself to Foreign Customs 


Asked to what he attributed his success 
with insurance men of so many different 
nationalities, Mr. Malone stated that he 
had studied the habit of adaptability so 
that he could make himself conform to 
the customs and manners of whatever 
country he was in. Instead of trying 
to force his British manners on men on 
the Continent with whom he is trying 
to do business Mr. Malone seeks to 
adopt the ways of his hosts. Being suc- 
cesstul at this he has been able to secure 
large continental accounts and to place 
English business there advantageously. 
He is not a great linguist, he says, and 
depends largely on English for conver- 
sational purposes. 

The average European will “never use 
one word when he can use twenty,” ac- 
cording to Mr. Malone, and although 
this is distinctly contrary to English 
and American methods of business pro- 
cedure, such a custom must be followed, 
or at least tolerated by Englishmen and 
Americans if they wish to have any suc- 
cessful dealings in Europe. 

Mr. Malone’s insurance travels 
carried him closely to the  border- 
line of death several times. He attributes 
his being alive today in a large measure 
to good luck. Before the war Mr. 
Malone spent considerable time in Rus- 
sia, but with the outbreak of hostilities 
he returned to England. He soon found, 
however, that his business connections 
required his presence again in the 
Czar’s country. He couldn not return 
by way of Germany, and the only route 
open was by vessel across the North 
Sea to Norway. 

With this body of water strewn with 
mines Mr. Malone could not secure any 
sort of life or accident insurance from 
Lloyd’s but made the trip anyway. Ar- 
riving safely he proceeded to Stockholm 
and from there, disregarding advice to 


have 


go around by the land route to Finland 
he took a steamer across the Gulf of 
Sothnia. The next vessel to sail was cap- 
tured by the Germans and all English- 
men aboard were taken to Schwein- 
munde, Germany, for the duration of the 
war as prisoners. 


Travelled in Cattle Cars 


In Finland, Mr. Malone and his fellow 
travelers were herded into cattle-trucks 
and sent along to Petrograd. At one 
point the train was held up for two 
days to permit Finnish troops to pass 
to the front. After many delays the 
train arrived at the Russian capital, 
where Mr. Malone was warmly welcomed 
as all Englishmen were then, in 1914 and 
1915, still close friends to Russia. He 
made several trips in all back and forth 
to Russia until the Czar’s government 
was overthrown. After that it was im- 
possible to carry on an insurance busi- 


ness in that country. 

On one trip back from Russia by 
train through Finland and around the 
Gulf of Bothnia Mr. Malone met a 


nicely dressed and cultured man in the 
same compartment in which he was rid- 
ing. Both travelers were tired after a 
long journey and Mr. Malone’s compan- 
ion told him that at the next station 
in Finland they would be able to walk 
the platform for several minutes. 

However, at this station, soldiers with 
fixed bayonets greeted the passengers 
and forced them back into the coaches. 
The explanation was that a spy was on 
board the train. This was enough to 
disturb Mr. Malone, but his consterna- 
tion was unbounded when his traveling 
companion was arrested as the spy and 
shot on the spot without even the for- 
mality of a drumhead court-martial. 
Mr. Malone declared he maintained ab- 
solute silence for the balance of the 
trip, speaking to no strangers. 

While European manager of the Fidel- 
ity & Deposit of Baltimore Mr. Malone 
found it necessary during the war to 
have a conference with the company’s 
representative in Germany. It was 
agreed to meet in Copenhagen. Mr. 
Malone wanted to get away early in or- 
der to catch a British boat home, but 
the German was late and the boat con- 
nection was lost. This was an instance 
of the German serving Mr. Malone a 
good turn as the vessel he had hoped to 
sail on was torpedoed and all hands 
lost. The ship on which Mr. Malone 
did finally sail ran into a severe storm 
and took five days to go to Newcastle, 
a trip usually taking only 36 hours. 

Mr. Malone related one rather inter- 


esting sidelight on Russian human na- 
ture. It seems that it is the custom 
there to entertain foreigners lavishly 


for several days before even allowing 
husiness to be discussed. Then when in- 
surance or other matters are broached 
the Russian hopes to gain concessions 
as a result of his magnificient hospital- 
ity. On one occasion a Russian baron 
sent a guard of honor of 100 Cossacks 
to escort Mr. Malone from the railroad 
station to the baron’s estate. When he 
left Mr. Malone found that he had to 
tip every Cossack twenty-five cents. 
Nevertheless he still feels flattered by 
the honor of such a guard. After that 
incident he always insisted on _ talking 
insurance first and celebrating after- 
wards if the deal was successful. 
RATE MAKING BILL IN MASS. 
A measure has been introduced in the 
Massachusetts legislature which aims to 
establish a State bureau for making all 
classes of insurance rates other than 


life. 


BROOKLYN BROKERS CELEBRATE 





Large Attendance at Fourteenth Annual 
Dinner; William B. Mann Prin- 
cipal Guest of Evening 


More than 350 insurance brokers and 
representatives from insurance company 
offices in the city attended the fourteenth 
annual dinner of the Brooklyn Insurance 
Brokers Association, held Tuesday eve- 
ning, January 26, at the Hotel St. George. 
William B. Mann, superintendent of 
agencies of the Ocean Accident & Gua- 
ranty, and of the Columbia Casualty, 
was the principal guest of the evening; 
and C. H. Bainbridge, of the C. H. Bain- 
bridge Corporation, was the toastmaster. 
During and after the dinner there was 
entertainment by a number of. artists. 

The officers of the association, recent- 
ly elected for the coming year, are: 
Harry E. Francis, president; Mortimer 
Weinberg, vice-president; Harry Ellis, 
treasurer; and C. R. Rikel, secretary. 
E. C. Stone Opposes Compulsory 

Auto Cover as Accident Cure 


Edward C. Stone of Boston, associate 
United States manager of the Employ- 
ers’ Liability, voiced his opposition to 
compulsory automobile insurance at the 
annual meeting on Tuesday in Indiana- 
polis in celebration of Indiana Insurance 


Day. 

The Indiana Insurance Federation, 
meeting at the same time, adopted 
resolutions favoring a_ state agency 


qualification law; opposing state funds, 
and favoring adoption of the code of 
business ethics of the United States 
Chamber of Commerce. H. L. Barr, 
representative of the Insurance Com- 
pany of North America, was elected 
president of the Federation. Joseph W. 
Stickney was chosen first vice-president. 
BEHA CALLED NEXT GOVERNOR 

Superintendent of Insurance James A. 
Beha of New York was introduced as 
the next governor of the Empire State 
at the twenty-sixth anniversary banquet 
on Monday of the Insurance Society of 
Philadelphia at the Bellevue Stratford 
in Philadelphia. Former Governor W. 
C. Sproul of Pennsylvania and Director 
of Public Safety G. W. Elliott spoke. 


CHRYSLER DEALER NOT AGENT 

The Chrysler Automobile Company 
won a point in the controversy over the 
Palmetto insurance plan when a case 
brought against one of its distributors 
in St. Paul, Minn., by the State Insurance 
Department for violation of the agents’ 
license law was dismissed for lack ol 
evidence showing violation of the law. 
The attorney general of Minnesota con 
tended that the Chrysler distributor 
acted as an insurance agent in selling 
the car covered by the Palmetto’s auto- 
mobile insurance, and this point the 
court denied. 
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y.M. C. A. Starts New 
Insurance Course 


TEN LECTURES 
W. Quaid, R. Crewe, C. R. Pitcher, J. 
Lucas, E. Parsons, G. F. Michel- 
bacher and Others to Lecture 





IN EVENING 





A new course of insurance lectures 
covering fire, marine and casualty cov- 
erage was started last Friday evening 
under the auspices of the educational 
department of the West Side Y. M. C. 
A. on West 57th Street, New York City. 
This course will run for ten weeks, clos- 
ing April 2, and is intended for insurance 
brokers, real estate men, business execu- 
tives who are responsible for insurance 
coverage on property’and all others con- 
nected with the selling end of the in- 
surance business. 

Rexford Crewe, resident manager of 
the Standard Accident, is chairman of 
the course, with Alexander M. Silvey, 
president of the Fire, Marine and Lia- 
bility Brokers’ ‘Association, honorary 
chairman. The course has been endorsed 
by the Real Estate Board of New York 
and the Building Managers’ and Own- 
ers’ Association of New York. - The 
tuition fee is $15 for Y. M. C. A. mem- 
bers and $21.50 for non-members. 

An outline of the course collows: 

January 22, 1926—Address: Insurance 
as the Safeguard of Courage and Credit 
—position of insurance in the business 
world—a brief outliae of its history—why 
courageous business and financial ven- 
tures would be impossible and credits 
severely contracted without insurance. 
By William Quaid, vice-president of the 
American Eagle Fire, Continental, Fidel- 
ity-Phenix. 


often is—complications of 
insurance increase chances of unintelli- 
gent buying—honest and capable insur- 
ance men can sell what is asked for— 
but the buyer should measure his own 
needs—oversights of uncovered risks, or 
wastage for unnecessary insurance are 
due to buyers’ ignorance or errors. By 
George P. Nichols, formerly president, 
Fire, Marine and Liability Brokers’ As- 
sociation. 

January 29, 1926—First Regular Class 
Session—How, Wien and Why to Order, 
Record and Cancel Insurance. By H. J. 
Zechlin, secretary, Niagara Fire, New 
York. 

February 5, 1926—Fire Insurance— 
General Principles and the Standard 
Policy. By Charles R Pitcher, Assistant 
Manager Royal. 

February 19, 1926—Fire Insurance— 
Contracts—Loss Adjustments. By W. N. 

ament, general adjuster, The Home, 
New York. 

February 26, 1926—Fire Insurance— 
Forms of Special Contracts for Specific 
Needs—Builders’ Risks—Rents—Use end 
Occupancy—Leasehold—Necessary Priv- 
ileges, etc. By Julian Lucas, Jr., presi- 
dent, Davis Dorland & Company. 

March 5, 1926—Marine Insurance— 

hat the Importer, Exporter and Inland 
Shipper Should Know. By Edgerton 
Parsons, of Marsh & McLennan. 

March 12, 1926—Casualty Insurance— 
Workmen’s Compensation—Employers’ 
Liabilty—Public: Liability. By Rexford 
Crewe, resident manager, Standard Ac- 
cident. 

March 19, 1926—Casualty Insurance— 
Underlying Principles—Rate Making— 
Policy Provisions, etc. By G. F. Michel- 
bacher, secretary-treasurer, National Bu- 
teau of Casualty and Surety Underwrit- 
ers, 

March 26, 1926—Fire Insurance Losses. 

y J. O. Dye, general adjuster, Great 

merican. 

April 2, 1926—Adjusting and Collecting 
Osses—Marine. By Hugh A. Mullins, 


adjusting department, Johnson & Hig- 
gins, 


NOT TAKEN POLICIES 


F. C. Calkins, Jacksonville, Thoroughly 
in Sympathy With New Ruling on 
Limiting Credits 
F. C. Calkins, head of F. C. Calkins & 
Co., of Jacksonville, Fla., general agents 
for Florida for a number of fire. insur- 
ance companies, has this to say about 
the new S. E. U. A. ruling on “not taken” 

policies : 

“Agents have by this time been ad- 
vised by the S. E. U. A. office at Atlanta 
of the rule becoming effective 15th of 
this month, whereby it is sought to 
check the carelessness of agents in writ- 
ing up original policies or renewals for 
which they have not, what is known in 
marine insurance circles, as a ‘firm order. 
The matter of writing a policy and mail- 
ing it to the assured, and then putting 
off, or delaying the follow-up on_ it, 
results in companies being asked, after 
two or three months’ time has elapsed, 
to allow these policies to be sent in as 
not taken, and with full return premium. 

“The new rule is designed to stop this, 
as will be seen by a careful reading of 
it. If an agent writes a policy the Ist 
of February, for example, and if he is 
not sure by the 15th of March that the 


NEW INSURANCE BUILDING 


Work Started on Twenty-Six Story 
Structure at 80 John St., Will Be 
Completed in November 


Work has commenced on the new 
Insurance Center Building at 80 John 
Street, New York City, directly opposite 
the new building of the National Board 
of Fire Underwriters. This Insurance 
Center structure will be twenty-six 
stories in height and leases have al- 
ready been signed for a large amount 
of space by the New York Casualty 
Company, formerly the New York Plate 
Glass Company. 

The new building will be ready for 
occupancy in November of this year and 
has been especially planned to house 
insurance interests. It will have seven 
high speed elevators. The facade will 
be of light brick with limstone and terra 
cotta trim. The building will be under 
the management of Horace S. Ely & Co. 





policy will stick and be paid for, he will 
do well to take it up and send it through 
the Stamping Office for checking, and 
with full return premium; otherwise the 
rule says the pro rata earned premium 
must be paid.” 


CONSIDER DUST EXPLOSIONS 





Committee of National Fire Protection 
Association Meets to Devise Regu- 
lations for Prevention 
The dust explosion hazards committee 
of the National Fire Protection Associa- 
tion met here last week to consider reg- 
ulations for the prevention of dust ex- 

plosions in industrial plants. 

The National Fire Protection Asso- 
ciation, at the recommendation of this 
committee, has already adopted regula- 
tions for the prevention of dust explo- 
sions in sugar and cocoa pulverizing sys- 
tems, flour and feed mills, pul- 
verized fuel installations and terminal 
grain elevators. These regulations were 
recently made the standard by the Na- 
tional Board of Fire Underwriters. 


BRIDGEPORT AGENTS MEET 

The Bridgeport Association of Insur- 
ance Agents of Bridgeport, Conn., elected 
the following officers at the annual meet- 
ing last week: President, Arthur Brad- 
shaw; vice-president, Robert F.° Brad- 
ley; secretary, Sidney J. Winter; treas- 
urer, W. A. Winter. W. A. Hatfield, 
one of the organizers of the association, 
was the retiring president. 
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CHICAGO 


Confidence in you 


“Enclosed find my application for renewal. The 
more I study the thing, the less I know about it. | 
have filled in what I want and will trust the rest 
to you and God.” 


So wrote a Kansas assured to his agent. 


And doubtless this trusting soul put into words what a host of 
other policyholders have also felt. 
standard policies is so intricate that unless one is educated insur- 
ance-wise, the full import is, to say the least, hard to master. 


We can’t change the wording of the policy. 
that used in contracts of other forms, must be phrased so that vary- 
ing interpretations are impossible. 
our Kansas friend, your assureds rely on you for adequate protec- 
Don’t violate their confidence. 


A policy in the Fidelity-Phenix 


means absolute security. 


FIDELITY-PHENIX 
FIRE INSURANCE CQO: 


80 MAIDEN LANE, NEW YORK,NY. 


ERNEST STURM, CHainman of tHe Boaro 
PAUL L.HAID, Presivenr. 


CASH CAPITAL FIVE MILLION DOLLARS 


MONTREAL 


For the wording of the various 


Its language, like 


But just remember that, like 


SAN FRANCISCO 
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THIRD CENTURY OF ACTIVE BUSINESS 


1720 Cia 1925 


y 


A.D.1720 





OVER A HALF CENTURY IN THE UNITED STATES 


U. 8. BRANCH 
84 William Street New York City 


John H. Packard, United States Manager 
Everett W. Nourse, Assistant Manager 


from the Charter granted in 1720 to 
THE LONDON ASSURANCE—-— 


“To make Assurances of Houses, Warehouses, Goods, Wares and 
Merchandise from Accidents by Fire which tends to the Publick 
Good and Security of Many who have been and may be Preserved 


from the Ruin and Impoverishment which otherwise might ensue 
from such Calamities.” 


It is only natural that with such an ideal of public service 
the Corporation has prospered and endured and by its 


record may be rated as among the very strongest of the 
world’s successful insurance organizations. This year 


marks the 52nd anniversary of the entrance of The Lon- 
don Assurance into the United States and the 205th of 
its world wide activity. A permanent dependable fire 
office that has the confidence of its agents and those with 
whom it transacts business. 





Che Manhattan Fire and Marine Insurance Co. 


84 WILLIAM STREET 
NEW YORK CITY 


John H. Packard, President 


Everett W. Neurse, Vice-President J. M. Mendell, Vice-President 


Frederick A. Jehusten, Secretary Wm. Schaefer, Asst. Secretary 
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How Assureds Can 
Prove Amounts Lost 


VALUES CONSTANTLY CHANGING 





Continental hegved Company Shows 
There is Much More to Fire Policy 
Than Mere Purchasing It 





Much of the trouble-arising in settling 
fre losses is caused by the insured not 
being in a position to comply with the 
insurance requirements as set down in 
every policy. In addition to neglecting 
many of the technical requirements of 
a policy one of the greatest faults of 
insureds is to fail to carry protection ad- 
equate to the real value of their prop- 
erty. The Continental Appraisal Com- 
pany of New York City has issued a 
hooklet telling how one can prove insur- 
able values and thus assure a just set- 
tlement in case of loss. On the subject 
of making a fire policy a real protection 
against loss the Continental Appraisal 
Company says, in part: 

If the assured would study require- 
ments, he would learn what is necessary 
before he can collect a fire loss, how 
ever, not one person in a thousand ever 
reads his policy, therefore, he is totally 
ignorant of its terms and conditions. 

In the first place, if your contract con- 
tains the coinsurance clause and you are 
not adequately insured, you receive a 
proportion of the loss. If the risk is not 
specifically rated, you are undoubtedly 
isolated and a loss would be total, there- 
fore, you should carry full insurance. 
The question in both cases is what is 
the actual total cash valuation. 


Must File Detailed List 


Secondly, you must furnish a detailed, 
itemized, list of undamaged, damaged 
and destroyed articles, together with proof 
of value of each item, at time of fire. 
How is it possible you say? Yet these 
conditions form the basic principles upon 
which every fire loss is settled. 

If you have not prepared yourself be- 
forehand, the best result would be a 
compromise, with a certainty that the 
insured will suffer a serious loss. Such 
being the case, fire insurance does not 
meet the demand in the sense that it is 
in itself a protection against loss in the 
event of fire. 

Values have enhanced considerbly 
since the war. Your policy states that 
you carry insurance on the basis of 
present day values. The fact that you 
do not do so, and consequently are not 
properly insured, does not excuse you 
from paying the penalty. 

Antiques of certain character have 
trebled and quadrupled in value in past 
seven years. Again a few objects have 
lowered in value in past two years. 

As an example:—If an Oriental rug 
cost $500. in 1916 and it is worth $1000 
today, how are you to obtain the value 
at time of ioss, without disinterested 
expert proof. The Companies are willing 
to pay the $1000 with proof. You have 
tone without an appraisal. One such 
item as this alone will save you more 
than the cost of an appraisal of your 
furnishings. 

_ There are few standard household ob 

jects; most of them differ materially, 
seldom are two rugs alike, furniture, 
hangings, pictures, fyorcelains and even 
silver and books are dissimilar, in fact 
the technical side of valuation is one 
of the most difficult problems in profes. 

Sional life. Imagine its complexities 
after a loss. When you consider that 
there are less than fifty experts in New 
York, including ‘dealers, in household 
lurnishings (thousands claim to know), 
ow can the layman expect to prove 
Values, 


MADE STATE AGENT 

Frank J. Goodwin has been reap- 
Pointed state agent of the Phoenix As- 
surance of London and affiliated com- 
Pamies for Arkansas. He served in that 
Capacity for several years prior to Janu- 
ary, 1923, at which time he was trans- 
ferred to another field. His headquar- 
ters will be at Hot Springs, Ark. ° 


NATIONAL LIBERTY CHANGES 





Vice-President Coates Will Supervise 
Western Dep’t.; J. M. Deckert, Jr., 
Supt. of Agencies 


Several important changes in the Nat- 
ional Liberty group of companies were 
announced this week at the home office 
in New York City. Charles H. Coates, 
vice-president of the National Liberty, 
Baltimore American and Peoples Nat- 
ional will, in addition to his other duties, 
supervise the work of the Western de- 
partment. 

Mr. Coates, prior to coming to New 
York, was for several years manager of 
the Western department of the National 
Liberty in Chicago, is thoroughly con- 
versant with the Western situation, and 
enjoys an exceptionally wide acquaint- 
ance among the representatives of the 
National Liberty group. He was at one 


time President of the Western Insur- 
ance Bureau. 

Joseph M. Deckert, Jr., for many years 
connected with the Western department 
in the underwriting department and one 
of its mainstays, has been promoted to 


the position of superintendent of 
agencies. 
J. C. Brown, assistant secretary in 


charge of the Western field of the Nat- 
ional Liberty group has resigned. His 
plans for the future will be announced 
later. 


MEMORIAL FIRE STATION 


Efforts are under way to obtain a 
combination memorial monument and 
fire station in Chicago, according to Fire 
Commissioner Connery. He has ap- 
pealed to the Art Institute, trustee of 
the million dollar B. F. Ferguson fund, 


EVER HEAR OF MANIZALES? 





Colombia Town Cost Insurance Compan- 
ies $5,700,000 in 1925; Two American 
Companies in Conflagration 

A city practically unheard of—Man- 
izales, Colombia, in 1925, produced a fire 
loss of $7,500,000 of which the fire com- 
panies paid $5,700,000, according to 
Howard P. Moore, manager of the A. 
F. I. A., writing in the annual insurance 
number of the “Journal of Commerce.” 
The loss was distributed among a limited 
number of British offices, two American 
companies and one native company. 





This was Colombia’s second conflagra- 


tion in five years. 





the ground that the building would serve 
as a monument to the firemen killed in 


to appropriate for such a structure onthe performance of their duty. 
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} EIGHTY YEARS __ [iif 
OF ACHIEVEMENT /\ 


1846-1926 


Banking first, and then Insurance, have been the indispensable aids in the founding and 
rapid rise of the mighty automobile industry. It was because of the willing financial assistance 
of Detroit bankers that automobile manufacturers made this city their headquarters, and, just 
as these original loans were secured by Insurance, we find today it is Insurance which makes 
possible the Finance Plan-—that modern credit development which has expanded the market 


eighty per cent. 
DETROIT 4 
“Detroit” is the French word for “strait,” and hence Detroit, Michigan, 
gets its name from being located on the strait or river connecting Lake Erie 
and Lake St. Clair. 
Though founded in 1701, Detroit grew very slowly during the first two 
centuries of its existence. Eighty years ago it ranked forty-second in size: 
its population then was less than 20,000. ‘Today it has a population of 
1,475,744; has an area of 130 square miles, and is our fourth largest city. 
The site of the City Hall was worth $15,000 in 1846; today it is valued at 
$3,500,000. 
Detroit manufactures 75 per cent. of all the automobiles made in the 
world, which accounts for the fact that it made twice as much progress in the 
last fifteen years as was made in the previous 209 years. Included among its 
37 automobile plants and 250 auto accessory factories we find the Packard, \ 
Ford, Cadillac, Dodge, Hupp, Paige, Hudson and Fisher Body, with a total 
annual output of Three Billion Dollars. 
Detroit is also noted for the manufacture of brass, aluminum, tools, soda 
and salt products, furnaces, overalls, adding machines and sheet music: it 





leads the world in the manufacture of medicines and the production of malle- \ 
able iron. It boasts of the largest stove factory in the world as well as the } 
| largest office building, the largest apartment house and the tallest hotel in ‘ 
the United States. There are 31 banks, 194 theatres, 180 schools, 200,000 
| telephones, 51 parks, 67 hospitals and 350 churches. The genius of Detroit i 
invented the typewriter; erected the first motion picture theatre; evolved the 


Liberty Motor. One firm produces seven million corsets annually—presum- 
ably largely for export. 
The Post Office receipts are Nine Millions and the bank clearings Six 
Billions. A vessel passes through the Detroit River every sixteen minutes of 
| each day of navigation carrying products from among Detroit’s 165 kinds of 
industry. That Detroit is continuing to grow rapidly is indicated in the 
$200,000,000 worth of building construction during 1925—and the principal 

; reason, new cars leaving the City that year in a procession eight thousand 
miles long. 


THE AMERICAN 
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Insist Agents Pay 
Balances in 60 Days 


VIRGINIA FIELD MEN MEET 





Companies’ and Agents’ Leaders Agree 
on Principle of Getting Prompt 
Agency Settlements 





The principle laid down by the com- 
panies that balances of agents must be 
paid in sixty days was heartily en- 
dorsed by the Virginia Field Club at its 
annual meeting at the Jefferson Hotel 
in Richmond January 22. The club also 
went on record to the effect “that any 
member of this club may report to the 
secretary the name of any agency whose 
balances are unpaid at expiration of six- 
ty days, and it shall be the duty of the 
secretary im every such case to call 
promptly a meeting of all field men who 
are representatives of companies in the 
agency.” 

W. F. Dunbar, manager of the South- 
Eastern Underwriters Association, and 
Allen M. Schoen, chief engineer of that 
organization, addressed the meeting. 
Mr. Dunbar explained the relationship 
of the association to the business in gen- 
eral and what it is attempting to ac- 
complish. Mr. Schoen outlined in de- 
tail the workings of his department, 
stressing in particular what is being done 
in connection with the grading in 
cities. 

Charles P. Walford, Jr., president of 
the Virginia Association of Insurance 
Agents, made a talk in which he said 
that the Virginia association was in 
hearty accord with the views of the 
companies as to collection of agency bal- 
ances and also stood ready to co-oper- 
ate with them in any other way that was 
conducive to the general lifting of the 
business. Incidentally, he suggested that 
Mr. Schoen might find it convenient at 
some time to address the Richmond 
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Windstorm 
Automobile 


U. S. BRANCH 
135 William St., N. Y. City 
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H. N. KELSEY, Deputy Attorney 
Cc. W. COOPER, Secretary 





Assurance 


BARBOUR, General Attorney 


Chamber of Commerce and outline to 
this body some of the operations of this 
department. He felt sure that the cham- 
ber would be pleased to hear him at any 
time. George C. Long, president of the 
S. E. U. A. was also scheduled to make 
a talk before the field club but he was 
unable to make the trip to Richmond. 

Decision to open an institute in Rich- 
mond for the education of the younger 
people in the business was reached, a 
suggestion to this effect meeting with 
instant approval. It is hoped to launch 
the institute in a small way some time 
in the spring and to lay the basis for 
a substantial foundation. The club mem- 
bers who participated in discussion of 
the subject gave assurance that they 
would co-operate in every way possible 
to make the plan a success. 

President George McG. Goodridge, as 
well as other officers of the club, de- 
clined reelection suggesting that new 
officers be chosen from president down. 
As a consequence, new officers were 
chosen as follows: E. A. Clark, North- 
ern of London, president; E. R. Booker, 
Westchester, vice-president; Gordon 
Kyle, Aetna, secretary; Miss Bettie 
Ratcliffe, assistant secretary. 





AGENCY CHANGES NAME 


Change in the name of the Row-Ack- 
erman agency, at Lansing, Mich., was 
announced last week by Clyde B. Smith, 
its owner since August 1, 1919.. As 
neither of the names represented in the 
old title has been represented in the 
firm since that time, Mr. Smith feels 
that the name has lost most of its sig- 
nicance, and the company will hence 
take Mr. Smith’s own name from now 
on. The agency is one of the largest in 
Central Michigan, if not in the entire 
state, and Mr. Smith has become most 
prominently identified with activities 
among local agents, being a past presi- 
dent of the State Association of Insur- 
ance Agents, and chairman of the mem- 
bership committee, at present, of the 
National Association. 


Western Editor Here; 
Talks of Insurance News 


SAYS SMALL DAILIES WANT IT 





R. M. Hofer of Industrial News Bu- 
reau, Salem, Ore., Calls on 
Insurance Men 





R. M. Hofer, publisher of “The 
Manufacturer” of Salem, Ore., and who 
also runs the Industrial News Bureau 
in that city, furnishing material to a 
large clientele of daily newspapers espe- 
cially on the West Coast, was in New 
York this week and interviewed W. E. 
Mallalieu, manager of the National 
Board of Fire Underwriters, and some 
other insurance men. 

Asked by THe EASTERN UNDERWRITER 
if Western editors are printing much 
insurance news, Mr. Hofer said that the 
demand for it is growing and _ that 
worthwhile activities in fire insurance are 
being chronicled by many of the papers. 
He said that news bureaus must play 
fair with editors and not expect to print 
advertising or “puffs” in the guise of 
news. 

“The insurance business is so inter- 
esting,” he said, “and there are so many 
things happening in it which interest 
large bodies of people, that we are com- 
pelled to include in our service quite a 
lot of insurance doings. We find the 
publications of the National Board of 
Fire Underwriters particularly fine as 
they are authoritative and well written. 
The recent matter sent out by the Na- 
tional Board about farm losses came 
to our attention and the manner in 
which Western editors printed the in- 
formation we sent out illustrates the 
popularity of such news.” 





In one month recently the agency of 
J. A. Giberson of Alton, Ill, had a pre- 
mium income of $10,000. 
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of London 


IN THE UNITED STATES 


Explosion 

Riot and Civil Commotion 
Use and Occupancy 
Rents and Rental Value 


Leasehold 
Sprinkler Leakage 
Inland Marine 
Ocean Marine 


Merchandise in Transit—Via Truck, Rail or Steamer 


Garage Owners’ Legal Liability 


Eastern & Southern 
Departments 
135 William St., New York 
A. G. MARTIN, Mgr. 


Western Department 
Monadnock Bidg., 
Chicago, IlL 
H. D. LEWIS, Mgr. 


REARGUE PALMETTO CASE 


New York Insurance Dept. Asks Fed- 
eral Court to Review Evidence on 


Chrysler Auto Plan 

The New York Insurance Department 
has filed a petition with the United States 
District Court for Southern New York to 
reopen the case of the Palmetto against 
Insurance Superintendent James A. 
Beha in which the Palmetto obtained 
an injunction restraining Superintend- 
ent Beha from cancelling its license to 
do business in New York. 

The petition raises the questions of 
whether the New York insurance laws 
prohibit the writing of business by the 
Palmetto under the Chrysler automo- 
bile contract; whether the court in 
holding that the Palmetto is not doing 
business in New York under the Chrys- 
ler contract has overlooked the correct 
rule of law; whether the decision puts 
the Fourteenth Amendment of the Fed- 
eral Constitution above the police power 
of New York State; whether the United 
States Constitution permits the Palm- 
etto to carry out the Chrysler plan; 
and: other questions. Filed with the 
petition are the complete opinions of 
the Wisconsin, Maine and Ohio courts 
on the questions ‘involved, in which 
these courts take divergent views from 
those expressed by the United States 
District Court in the New York deci- 
sion. 





W. A. ELDRIDGE DEAD 

William A. Eldridge, one of the vet- 
eran agents of the Middle-West, died 
last week at the age of 79 in Detroit. 
From 1894 to 1920 he was connected with 
the fire insurance department of Parker 
& Millen, ship operators at Detroit. Six 
years ago he formed the W. A. Eldridge 
Insurance Agency. 


Entered U. S. 
1854 


Company, Ltd. 


72 YEARS OF CONTINUOUS SERVICE 


Tourist Floaters 

All Risk Personal Jewelry 
All Risk Tourist Floaters 
Jewelers’ Block Policy 


AUTOMOBILE—Including Fire, Theft, Collision and Property Damage 


Pacific Coast Department 
San Francisco, Calit. 
F. C. H. ROBINS, Mgr. 
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Globe & Rutgers 


FIRE INSURANCE COMPANY 


111 William Street, New York 





January 


ASSETS 
Bonds and Mortgages. .$ 494,660.00 
U.S. Liberty Bonds.... 604,990.00 


Government, City, Rail- 
road and Other Bonds 


and Stocks .......5. 48,605,806.95 





Cashin Banks and Office 1,889,579.56 
Premiums in Course of 
ee 8,648,820.24 
Interest Accrued ...... 348,534.10 
Reinsurance Recover- 
able on Paid Losses. . 62,312.21 
$60,654,703.06 


Ist, 1925 


LIABILITIES 
| a eee $ 3,500,000.00 
DORE. 6 6k cinndaina 19,810,623.92 


Reinsurance Reserve... 20,280,922.14 
Losses in Course of Ad- 





rn 6,608, 157.00 
Commissions and Other 
Ee ree 6,650,000.00 
Reserve for Taxes and 
Depreciation ......... 3,805,000.00 
$60,654,703.06 





Surplus to Policy Holders $23,310,623.92 


E. C. JAMESON, President 


LYMAN CANDEE, Vice-President 
J. D. LESTER, Vice-President 
G. C. OWENS, Asst. Secretary 


W.H. PAULISON, Vice-President 
W. L. LINDSAY, Secretary 
A. G. CASSIN, Asst. Secretary 


J.H. MULVEHILL, V.-Pres. & Secretary 
A. H. WITTHOHN, Secretary 
M. J. VOLKMANN, Local Secretary 











i 


‘or ee ee ee ee ee 














LAL TI 











as 








wilde hea aiNa: 


January 29, 1926 

















Page 29 





600 Already Booked 
For Society’s Dinner 


—_—_——- 


2TH ANNIVERSARY FEB. 26 


Former Presidents Will Sit at Head 
Table; Text of Story About 
Society’s Organization. 


So keen is the fire insurance fraternity 
to celebrate the twenty-fifth anniversary 
of the Insurance Society of New York 
that six hundred persons have already 
asked for table reservations despite the 
fact that no notice of the dinner has 
gone out yet. If this ratio continues the 
Society will have to find room in the 
rafters of the grand ball room of the 
Astor to accommodate the throng. 

The dinner will be on the night of 
February 26 and there will be three 
speakers on the program. At the head 
table will be former presidents of the 
society, including Robert P. Parbour, 
the founder; Henry E. Hess, Everett U. 
Crosby, James Marshall, A. E. Clough, 
S. R. Kennedy and C. R. Pitcher. 

In view of the sentiment in this occa- 
sion the insurance fraternity may be in- 
terested in reading an account of the 
formation of the Insurance Society of 
New York, as published in the “Journal 
of Insurance Economics,” (predecessor 
of THE EASTERN UNDERWRITER), in March, 
191. The account, with a list of the 
charter members, follows: 


Important Step Taken Towards Higher 
Education in Fire Underwriting 


“There has for some time been a de- 
mand in fire insurance for an organiza- 
tion, mainly educational in its scope, 
which would provide means for all who 
are engaged in the business—particularly 
the younger men—to obtain a deeper and 
broader insight into principles and prac- 
tices; an organization which would con- 
sider and discuss, not only economic con- 
ditions, but the scientific aspects of the 
business. Organizations of this character 
already exist in other countries, but it 
has remained for the opening of the 
Twentieth Century to see a movement 
among American underwriters in the 
same direction. 

“The question of organizine a society 
of this nature has been agitated for some 
time both in New York City and Chicago. 
While the head officials and managers 
of the companies have given it their 
endorsement and assistance, the move- 
ment has been most actively promoted 
by those holding subordinate positions 
in the company offices. It culminated, 
after considerable preliminary work, i 
the organization of ‘The Insurance 
Society of New York,’ Feb. 26. Some 


fifty gentlemen present engaged in the’ 


organization. A suitable constitution for 
the government of the new society was 
adopted. 

Objects of Society 


Its objects are defined as follows: 

“The objects of this society shall be educational 
and social, primarily in connection with, or re- 
lating to, insurance; the acquiring and holding of 

ks, maps, plans, surveys, and papers relat- 
ing to insurance and general literature, and the 
establishing and maintaining of a suitable place 
for a reading-room, library, and for social meet- 
ings, and for any and all purposes incidental to, 
% in aid of, the main objects of the society. 
The fixing and (or) maintaining of rates of in- 
surance shall not be within the scope co the 
society. Membership shall be individual and 
any opinion given, or expression made by any 
member of the society shall be held as his 
individual opinion and expression for which the 
society assumes no responsibility.” 


Provision is made for three classes of 
members, namely: honorary, resident and 
Non-resident. Any male person of good 
moral character connected with insurance 
interests is eligible to membership. 
(Editor’s note: Females are now mem- 
ers of the societv. too). Honorary 
membership may be conferred by the 
unanimous vote of the executive com- 
mittee. Those not residing within fifty 
miles of New York City can be elected 
to non-resident membership. Honorary 
and non-resident members can enjoy all 
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Fire Insurance Company 


83 Maiden Lane 
NEW YORK 











the privileges of resident members except 
the right to vote and hold office. The 
annual dues for resident members are 
$6 and for non-resident members $6. 
Candidate for membership must be pro- 
posed in writing to the membership com- 
mittee by two members of the society in 
good standing. After investigation, the 
membership committee will report the 
candidate to the executive committee. A 


writing. It is proposed to arrange with 
experienced men in the business to pre- 
sent lectures or talks upon different 
phases of the business, such as schedule 
rating, classification, protected risks, 
special hazards, co-insurance, etc. 


The First Set of Officers 


“Under the plans of organization out- 
lined above, the following officers were 


two-thirds vote of the members of the elected for the ensuing year: President, 
committee present is necessary to secure Samuel P. Blagden; vice-presidents, 
admission. If, however, three black balls Henry E. Hess, Cecil F. Shallcross, Wil- 


liam N. Kremer, A. M. Thorburn; treas- 
urer, Washington Irving; secretary, R. P. 
Barbour; executive committee, E. U. 
Crosby, Wallace Reid, John Nichols, 
Howard Hampton, James Marshall, F. 
H. Douglass and Louis F. Burke. 

“Steps will at once be taken by the 
executive committee to procure suitable 
quarters for the use of the society, and a 
special committee will be appointed to 
establish a library. The most complete 
library of this kind is in Boston. It is 
not expected that it will be possible to 
duplicate the work accomplished there 
under the supervision of Mr. Henry E. 
Hess, who is interested in the New York 
society and has been elected one of its 
vice-presidents. The chief aim, however, 
will be to create a practical working 


are cast the candidate cannot become a 
member. The executive committee has 
power to suspend or expel any member 
of the society for conduct likely to be 
prejudicial in its interest. 


Management and Control 


“The management and control of this 
society is vested in the executive com- 
mittee, consisting of the executive offi- 
cers and seven additional members, mak- 
ing fourteen in all. Provision is made 
for an annual business meeting on the 
fourth Tuesday of February. Special 
meetings may be called by the president 
or by ten members of the society. It is 
proposed, however, to have monthly 
meetings for the purpose of discussing 
technical subjects relating to fire under- 
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Home Office, One Liberty Street 
New York City 


WESTERN DEPARTMENT 
C. R. STREET, Vice-President 
. L. LERCH, Manager 
310 S. Michigan Ave., Chicago, I. 


PACIFIC DEPARTMENT 
CLIFFORD CONLY, Manager 
210 Sansome Street, 

San Francisco, California 





BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 
MARINE DEPARTMENT 
NEW YORK—Wwm. H. McGee & Co., General Agents, 11 So.William Street 


SAN FRANUCISCO— George L. West, Manager, 220 Sansome Street 
CHICAGO— Wm. H. McGee & Co.,Gen'l Agts., Insurance Exchange Bldg. 
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library which can be used for reference 
purposes, 

“The successful launching of this im- 
portant new society is due quite largely 
to the industry and perseverance of R. 
P. Barbour, of the inspection department 
of the Greenwich Insurance Co. The 
society starts under the most favorable 
auspices, having ninety charter members, 
among whom are included some of the 
most prominent company officials and 
managers in New York City. The bulk 
of the membership, however, is com- 
prised of those holding subordinate posi- 
tions in local offices. One journalist is 
numbered among the charter members.” 


The Charter Members 


The following is a complete list of the 
charter membership of this new and in- 
teresting organization: 


H. V. Burrows, 
Barton, R. P. 


Citizens; A, L. Brower, C. D. 
Barbour, Greenwich; T, D, Bel- 
field, manager, Imperial; Louis F, Burke, Wil- 
liamsburgh City; Sam’ F. Blagden, general 
agency; F. F. Beddall, manager, Ro al; E. K, 
Beddall manager, Union Assurance; P. Black: 
man, German American; George Ww. Bell, Han- 


y 


over; =. Brown, general agency; J. 
Birckelmaier, Jno. R. Clower, Greenwich; E. U. 
Crosby, North British; J. W. Collins, Phoenix of 


Brooklyn; A. D. Cannon, Johnson ee Higgins; 

H. Conklin, Commercial Union; H. Doug- 
aa Williamsburgh City; Jno. ." on Com - 
monwealth; R. B. Dawson, L. L. GJ Ww. 
Durbrow, Manhattan; Rote W. Dewey, 
Niagara; D. M. Darby, Home; Marshall S. 
Driggs, president, Wilhamsburgh City; C. H. 
Ducios, Magdeburg; Henry W. Eaton, L. & L. 
& G.; U. D. Frisby, Queen; William Follett, 
Hampton, Commercial Union; R. O. Haubold, 
manager, Fire Insurance Exchange; Howard 
Hampton, Commercial Union; R, O, Hauhold, 
branch manager; George C. Howell, Niagara; 
gE. F. Hamilton, New York Underwriters 


Agency; C. M. Hall, Lancashire; W. F. Hass 
lock, Phoenix, Hartford; ‘Alfred E. Hassall 
branch agency; Washington Irving, Phoenix, 
Eng.; C. Irvin, branch agency; Wm. N. 
Kremer president German American; A. M. 
King, Greenwich; H. L. Keyes, Lancashire; 
Alex. T. Lumby, Home; Morton S. Lewis, Royal; 
R. G, Leypoldt, Merchants of Newark; James 
Marshall, Northern of N. Y.; Porter Martin, 


Norwich Union; Alfred A. , 
N. A. MeNeil, assistant manager, Caledonian; 
Jos. McCord, Hanover; A, G. McIlwaine, man- 
ager, London & Lancashire; J. R.. McCay, 
Phoenix, Hartford; William Morrison, Hanover; 
John Nichols, sane G. P. Osborne, Commer- 
cial Union; Chas. Post, manager, Caledonian; 
John Peace, A ol ot N. Y.; E. G, Pieper, 
‘National Standard; Chas. 'R. Pitcher, Royal; 
Morris D. Pierce, Union Assurance; Henry H. 
Putnam, publisher “Journal of Insurance Econ- 
omics”; Francis H. Ross, Royal; Wallace Reid, 
German American; H. A. Richards, Jr., Nor- 
wish Union; Howard Rushmore, Phoenix, Brook- 
lyn; E. G. Richards, manager, North British; 
‘has. Russell, Commercial Union; B. G. Stark 
Caledonian American; E. E. Schubert, Citizens; 
E. G. Snow, vice-president, Home; W. H. Samp- 
son, Home; C. F. Shallcross, manager, Royal; 
F. W. Stillman, agency; George B. Sheldon, 
president, Phoenix, N. Y.; Wm, C. Scheide, 
Royal Exchange; A. M. Thorburn, Sun; R. V. 
Thorn, Phenix, Brooklyn; F. M. Teed, N. B. & 

W. Underhill, E. M. Fann John M, 
WwW ~ - wg Edw. A. Walton, president, 
Citizens; N. A. Weed, Weed & Kennedy; W. S. 
Wensley Middle States Inspection Bureau; oy 
H. Washburn, vice-president, Home; ay, 
Williamsburgh City; William Wood, manager, 
Merchants, N. J.; A. R. Williams, Union Assur- 
ance; Charles R. Watson, N. "Agency; Chas. 
E Wickham, Union Assurance, 


Moser, N. B at 





JOSEPH BUTTON RE-ELECTED 


Virginia Sevunnann ‘Commissioner Unan- 
imously Voted in for Sixth Time; 
Started in 1906 


Colonel Joseph Button, insurance com- 
missioner of Virginia, and host extra- 
ordinary to those fortunate ones who 
are invited to partake of his Virginia 
hospitality, was unanimously re-elected 
to succeed himself by the Virginia legis- 
lature last week. This will be Colonel 
3utton’s sixth consecutive term in office, 
having started as commissioner in 1906. 

In addition to being head of the in- 


surance’ department of his own state 
Commissioner “Joe” Button, as he is 
familiarly called by his friends every- 


where, has for many years been secre- 
tary of the National Convention of In- 
surance Commissioners. This is an im- 
portant position, and it has been ade- 
quately filled by the hospitable, genial 
and capable gentleman from Virginia. 
Although some Western insurance com- 
missioners have lately been trying to sep- 
arate Colonel Button from the impor- 
tant places he has held in the Commis- 
sioners’ Convention for so long the 
majority of commissioners and insurance 
men strongly support him. 
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Points to Watch in 
Marine Insurance 


HAVE PROTECTION ADEQUATE 


Wm. H. McGee Tells Foreign Com- 
merce Club How Assureds Profit or 
Gain by Under Insurance 
William H. McGee, well-known marine 
underwriter in New York City and head 


of the Wm. H. McGee & Co. agency, 
told the members of the Foreign Com 
merce Club last week at their monthly 
meeting at the Hotel Astor of some of 
the peculiar features of marine insur- 
ance coverage, particularly with refer 
ence to amount of insurance and real 
value of the cargo or hull. 

“When a merchant insures for $5,000 
goods which cost him $10,000, the in- 
demnity is incomplete,” said Mr. McGee, 
“because in one case if the vessel and 


goods are totally lost the recovery is lim- 
ited to the face of the policy, and in an- 
other case if the partial, or a 
particular average, the percentage of de- 
preciation sustained and the percentage 
so arrived at is applied to the sum in 
sured. If the ratio loss is 50%, while 
the merchant has lost 50% of the $10,000 
he is entitled to collect only 50% of the 
$5,000 insurance, or $2,500. 

“On the other hand, the merchant may 
have bought his goods in a cheap mar 
ket for $5,000, while in his own market 
they may be worth $10,000. He has an 
insurable interest for $10,000, and may so 
insure, in which situation a depreciation 
of 50% would produce a claim of $5,000, 
or the face value of the policy, in the 
event of a total loss. In this instance the 
underwriter pays a sum exceeding mere 
indemnity. When an underwriter agrees 
to a valuation higher than the ordinary 
market value, in the absence of fraud or 
gross misrepresentation, he is held to 
the value agreed upon, 

“Upon hulls, the vessel itself, in the 
same way, if an underwriter has agreed 
to a valuation less than the actual value 
there are many losses which he must pay 
in full, of which upon the actual valua 
tion he peer only pay a part. Upon a 
steamer purchased for $1,000,000 and in- 
sured for $500,000, the underwriters must 
pay 100% of all particular average, gen 
eral average and similar losses. 

“Of course they are licewise liable only 


loss is 


for $500,000, in the event of a total loss, 
but the owner usually guards this dan 
Ker to himself by insuring under an 
other kind of insurance the difference 


between the valuation as expressed in 
the full form policy and the real value 
to him of his property. Consequently, tor 
hull insurance the valuation for insur 
ance, as compared with real value, has 
a very decided bearing upon the rate of 
premium. The indemnity is neither com- 
plete nor perfect as to the 
tained.” 


losses sus- 


CANADIAN AUTO RATE CHANGES 


Reductions on all classes of covers ex- 


cept complete collision insurance are the 


outstanding features of the new rates 
fixed by the Canadian Automobile Un- 
derwriters’ Association for 1926. A con- 


siderable simplification of the 
arrangement has been made 


territorial 
and the re 


classification of cars for fire coverage 
reduces the Ford car from Class C to 
Class A. In other words, there will be 
only two classes for fire insurance, 


namely, cars which are now being manu 
factured and those no longer being pro- 


duced, For theft insurance no distinction 
will be made between open and closed 
models. Theft rates have been de- 
creased for Ontario and the Western 
provinces. Reductions ranging from 15 
to 20% have been made in the public 
liability and property damage rates. 


Complete collision rates have been in- 
creased. 


LLOYD’S PAY JEWELRY LOSS 
Actions Settled in London Court Were 
Based Upon Losses Under Three 
Insurance Policies 
Alleged large thefts from diamond 
merchants were mentioned in the an- 
nouncement that a settlement had been 
reached in three actions brought in the 
London courts by A. Weisz, a dealer in 
precious stones, and based upon_insur- 
ance policies, against certain Lloyd’s 
underwriters in respect of the losses he 

had incurred. 
Sir Patrick Hastings, K. 


C., counsel 
for the plaintiff, 


in asking that the rec- 
ord should be withdrawn, said the 
claims arose out of a loss under three 
policies which were current at the time. 
The total claim was for about £32,000. 
A man who had been left in a position 
of trust by Mr. Weisz was subsequently 
found to have stolen sums of money to- 
talling hundreds of thousands of pounds, 
representing the sale of diamonds _ be- 
longing to the plaintiff and others. 
Among the goods stolen was the larger 
proportion of the stock covered by the 
policies. By their defence the under- 
writers had raised a suggestion of dis- 
honesty against Mr. Weisz. 

They had also conducted protracted 
inquiries concerning which he (Sir Pat- 
rick) wished to make it plain that there 
was no complaint against the defend- 
ants. While the suggestion of dishon- 
esty against the plaintiff remained, there 
was no possibility of the action being 
comprised, or of a settlement being dis- 
cussed, ‘They had now learned that the 


underwriters had completed their in- 
quiries, and were perfectly — satisfied 
that there was no ground for making 


any imputation against the plaintiff. It 
had consequently been agreed that the 
defendants should pay the sum of £20,000 
in settlement of all the claims made un 
der the policies, that sum to include the 
cost of the action. 


MARINE CONFERENCE HERE 

Another important conference was 
held in New York City last week by in- 
surance executives interested in the re 
cent inroads of marine departments of 
companies on business formerly written 
through the fire departments. Severai 
previous conferences have been held at 
which fire underwriters have complained 
that the marine departments 
croaching upon their fields and writing 
risks which cannot properly be called 
marine risks, broad as the latter term 
has come to be. Among those at. the 
conference last) week were President 
Benjamin Rush and Vice-President John 


are €ti- 


QM. Platt of the Insurance Company of 
North America, Vice-President E. J. 
Sloan of the Aetna, Vice-President W 


B. Cruttenden of the Springfield F. & 
M.,. and Vice-President George M, Love 
joy of the Phoenix of Hartford. 
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A JAPANESE VISITOR HERE 
Takeo Matsumoto %f Tokyo, Japan, 
to Leave U. S. After a Year of Study; 
Interested in Casualty 
Takeo Matsumoto, an executive of the 
Teikoku Fire Insurance Co., of Tokyo, 
Japan, returns to his native country in 
March, after a year in the United States 
studying all lines of insurance. Mr. 
Matsumoto has spent some time in the 
offices of the Automobile of Hartford, 
and while in Hartford he paid partic- 
ular attention to casualty lines as they 
are written in this country. He will 
devote the next two months to a study 
of earthquake insurance in San Fran- 
cisco. In commenting on the great 
Japanese earthquake in 1923, Mr. Mat- 
sumoto said, “Before this catastrophe 
the Japanese cared little or’ nothing 
about insurance. Companies were do- 
ing business in an almost lifeless fashion. 
Things changed after the earthquake ; 
now Japan is doing everything it can to 
learn more about all lines of insurance.’ 
Mr. Matsumoto said that his company 
will soon be licensed to write casualty 
lines in Japan. Although he said little 
about advertising to THe Eastern Un- 
DERWRTER, the current issue of the “Hart- 
ford Agent” shows a full page ad in 
flaming red and black which is used by 


the Teikoku in the promotion of bus- 
Ness, 


35,000 FORDS IN SWEDEN 


In Sweden, as throughout the world, 
the use of automobiles is increasing 
rapidly year by year, and along with 
this increase has grown the need for 
insurance, In January, 1925, there were 
62,000 registered motor vehicles in 
Sweden, and in ten months this has in- 
creased to 76,000, of which 35,400 are 
lords, says the ‘Holborn agency. This 
increase is due not only to lower costs, 
but also to a large extent to better 
roads, which are being built with the 
revenues from automobile taxation. 
Prior to 1915 automobile insurance was 
inconsequential, but since that time, 
aided considerably by the war, the 
growth has been rapid and the experi- 
ence good, both for foreign and 


do- 
mestic Companies. 
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APPLETON & COX, Inc. 


1 Seuth William Street, New York 


AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $4,678,186.54 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $6,601,491.37 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,343,600.05 


WRITE FOR OUR AGENCY PROPOSITION 
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L. N. AMBLER MAKES CHANGE 


New Head of A. & H. Department of 
American Liability; 21 Years of 
Experience 


The American Liability has appointed 
Lloyd N. Ambler as manager of its ac- 
cident and health department. Mr, 
Ambler has had 21 years’ home office ex- 
perience in the accident and health de- 
partment of the General Accident, start- 
ing with the company when only 19 
years of age. 

He has considerable experience in the 
field which enables him to appreciate 
the agent’s viewpoint. President W. R. 
Sanders is competent of Mr. Ambler’s 
ability since he was under his obser- 
vation from 1904 to 1910 when they both 
were with the General Accident. 





COOLIDGE URGES SAFETY AID 


Asks Governors to Send Representation 
to National Conference on Highway 
Accident Prevention 


President Coolidge has written a let- 
ter to all state governors, urging them 
to be represented at Secretary Hoover's 
coming national conference on_ street 
and highway safety, to be held at Wash- 
ington on March 23. The President's 
letter emphasizes the importance of high- 
way accident prevention by calling at- 
tention to the fact that during last year 
nearly 24,000 persons were killed and 
more than 100,000 injured by accidents 
on public streets and highways. 

“This conference was created to in- 
vestigate the causes of street and high- 
way accidents,” the President wrote, 
“and to recommend remedial measures 
and to promote greater uniformity in 
action among the several States and 
municipalities. “I scarcely -need refer 
to the importance of the subjects at 
issue. Nearly 24,000 of our citizens 
were killed and probably over 100,000 
hurt by street and highway accidents 
the past year. Therefore, constructive 
exchange of experiences in development 
of traffic control and safeguards becomes 
of the highest importance.” 





TRAVELERS ACCIDENT DRIVE 


To Celebrate Anniversary of First Policy 
in 1864; Prizes for Volume and 
New Applications 


To commemorate the writing of the 
first accident policy in April, 1864, the 
Travelers is now in the midst of a three 
months’ prize contest for new accident 
business. The company has set its goal 
for an increase of one million dollars 
in accident premiums in 1926. Prizes will 
be offered to the 62 leading agents in 
volume of business as well as new ap- 
plications. The three producers of each 
branch office will be awarded, provided 
they pay for at least $400 in contest pre- 
miums each; those who pay for not less 
than 20 new applications each will alse 
be among the prize winners. Anniver- 


sary souvenirs will be given to each 
agent who is credited with $250 or more 
in paid contest premiums. 
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Agents Have Important Connection with 
New Pacific Indemnity 

On the Pacific Coast, at least, nothing 
that has happened in some months has 
been awaited with more interest than 
the publication of the names of the 
board of directors of the new Pacific 
Indemnity Company, the president of 
which will be Lee A. Phillips, a leader 
in California in insurance, real estate 
and finance. As was expected, two of 
the most prominent agents of the Coast 
are on the board. They are O. Rey Rule 
and James Rolph, Jr., who are vice- 
presidents of the Pacific Indemnity. 


The Rule Agency is in Jos Angeles 
The Rule insurance agency is one of 
the biggest in the West. Mr. Rule is 
not only a director in the Pacific Mutual 
Life but vice-president of the Pacific 
Finance Corporation as well, which has 
such close relations with the Pacific 
Mutual Life. I have been told that the 
Pacific Finance Corporation did a busi- 
ness of $2,000,000 in one month recently. 
James Rolph, whose agency is the 
Rolph-Sweet General Agency of San 
Francisco, is also mayor of the town. 
The following officers of the Pacific 
Mutual Life are members of the board 
of the Pacific Indemnity: George I. 
Cochran, president; Danford M. Baker, 
vice president. 
x ok Ok 


Some Board! 

The board of the Pacific Indemnity is 
a cracker-jack and includes many of the 
Most important financial figures out 
there. In addition to the directors al- 
ready named, there are the following: 
E. F. Alexander, Seattle, president, 
Pacific Steamship Company; O. D. 
Fisher, Seattle, president, Fisher Flour 
Mill; S. A. Perkins, Tacoma, Standard 
Gypsum Company; R. B. Wilcox, Port- 
land, Ore.; Herbert Fleishhacker, San 
Francisco, president, Anglo-London & 
Paris Bank; Atholl McBean, San Fran- 
cisco, president, Gladding, McBean & 
Co.; Stuart Hawley, Oakland; E. J. Bel- 
cher, San Diego, president, First National 
Bank, and the following Los Angeles 
men: C. H. Crawford, president, Secur- 
ity Insurance Company; W. P. Jeffries, 
president, W. P. Jeffries Company; 
John B. Miller, president, Southern Cali- 
lornia Edison Company; Oscar Lawler, 
attorney; W. A. Morrison, M. D.; W. 
Rhodes Hervey, vice-president, Pacific- 
Southwest Trust & Savings Bank; Willis 
1. Hunt, president, Pioneer Paper Com- 
pany; Ralph B. Hardacre, vice-president, 
Security Trust & Savings Bank; Andrew 
M. Chaffey, president, California Bank; 
John Barber, vice-president, First Na- 
tional Bank. 

_ The Pacific Indemnity has an author- 
zed capital of $3,000,000 divided into 

000 shares at $50 each par value. 
Thirty thousand of the shares are to be 
issued at par and $50 a share paid in as 
surplus, 


Milton E. Johnson has been appointed 








manager of the casualty underwriting. 
Mr. Johnson until now was manager of 
the northern California department of 
the Ocean Accident & Guarantee Cor- 


poration. F. E. Brisbine, formerly man- 
agers of the San Francisco office of the 
Fidelity & Deposit Company, has been 
appointed manager of the surety depart- 
ment. 

* £ * 


Another Insurance Company’s President 
Also on Board 


It is noted that one of the directors 
of the new Pacific Indemnity Co., is 
C. H. Crawford, president of the Secur- 
ity Insurance Co., of California. 

The Security Insurance Co. was incor- 
porated in California in June, 1922, with 
a paid up capital of $200,000. In 1924, 
its total admitted assets were about $1,- 
200,000. It writes liability insurance, 
confiscation and embezzlement, fire, plate 
glass, property damage, theft and trans- 
portation. It carries a large reinsurance 
contract with one of the most important 
companies in America. 

’resident Crawford has been an auto- 
mobile and casualty insurance executive 
for thirteen years. 

oe 9 


Trying to Keep Track of Guy Carpenter 
and His Movements 


More than one insurance company 
would live to install a dictograph in the 
office of Guy Carpenter of New York 
in order to get a line on his movements. 
He is constantly very much in the news 
but not im the newspapers as he does 
not send out any mimeographs to the 
editors telling about his activities. 

Carpenter is one of the most ingen- 
ious men in fire insurance and has pulled 
off many deals. His foreign treaty re 
insurance propositions caused a sensa 
tion for a time and his latest deal of 
iniportance was the part he and Don 
McLennan of Chicago, had in acting as 
intermediaries in the America’ Fore 
Automobile [Insurance Company rein- 
surance of part of the liability of the 
latter company. 

x ok Ok 
Caldwell Asks Questions 

Albert S. Caldwell, insurance commis 
sioner of Tennessee, refreshed his mem 
ory and added to his store of informa 
tion about the insurance business when 
he attended the hearing in New York 
City last week on the Chrysler-Palmetto 
wholesale automobile insurance plan, in 
which Commissioner Caldwell was on 
the commissioners’ committee, and he 
took a leading part in firing questions 
at the witnesses who appeared at the 
hearing. 

One quaint question he asked oi 
Thomas C. Moffatt of Newark, repre- 
senting the National Association of In- 
surance Agents, was this: 

“I understand that you are a mem- 
ber of the National Association of In- 
surance Agents and of the American 
Agency System.” Mr. Moffett lookea 


groggy for a minute and then answered 
politely. 


Later, Mr. Caldwell was quizzing a - 


vice president of the General Exchange 
Corporation, the insurance company of 
the General Motors Company, and asked 
him how that company’s automobile in- 
surance plan worked in Tennessee. ‘The 
vice president replied that the company 
had not yet sought admission to Ten- 
nessee. All of which shows the commis- 
sioner’s memory had played him a bad 
trick. 
a. 

Why “Brain Power” Fell Down 

McFadden, the magazine publisher— 
he now has twelve publications, one with 
a circulation of 2,000,000—will start a 
magazine anytime on a mere title, his 
plan being to drop it if not successful 
and then to replace it with another 
magazine. He has the plant permitting 
him to do this. 

In this connection it is interesting to 
note that one of his magazines, “Brain 
Power,” was discontinued. The McFad- 
den organization figured that the real 
reason for the non-success of the mag- 
azine was that the average young man 
was afraid to be seen in subways and 
on the street carrying a_ periodical 
marked “Brain Power” as such a title 
evoked smiles from the cynical. Some 
of the success magazines have not done 
as well as they might have done as they 
have been governed by the same set of 
circumstances. 

* * n 


Origin of a Fake 

How the New York “World” got the 
idea that the National Surety was cut 
ting out the writing of burglary insur 
ance interested William Street last week. 
It developed that a member of the staff 
of the World had his burglary policy 
canceled and being somewhat peeved the 
wild tale of the “World” followeu. As 
a piece of fiction it was a work of art, 
the classic statement which stood out 
being that the company was showing a 






























preference for writing bail bonds on 
burglars. 

Underwriters of fire insurance should 
take note of the incident and be careful 
what insurance they cancel on household 
goods of members of the “World” staff 
or that paper will be publishing that the 
favorite risk of the company wielding 
the cancellation ax is a policy on an 
arsonist. 

* ok Ok 


Rube Goldberg Draws Insurance Cartoon 


Rube Goldberg, whose cartoons, are 
printed in a wide range of newspaper 
territory, has taken the technicalities 
of life and disability insurance and 
more particularly of life insurance 
agents as the subject for one of his pic- 
ture stories, and while he has burles- 
qued the subject there is basic truth in 
his despair of comprehension. 

A man buys a policy and after trying 
in despair to understand it he jumps out 
of a tall building with the statement, 
“I've got it. The only way I can find 
out what the insurance company will do 
in case of my death is to die.” 





UNUSUALLY CLEVER ROYAL EX- 
CHANGE ASSURANCE AD. 


Stereotyped and conventional insur- 
ance advertising in Great Britain is giv- 
ing way to page displays which tell a 
story. The advertising pages are becom- 
ing more attractive as in the United 
States. The cut on this page is from a 
most attractive advertising display of 
the Royal Exchange Assurance in the 
special edition of the magazine, “The 
Syren and Shipping.” 

The Royal Exchange Assurance was 
incorporated in 1720 at which time in- 
vestors had lost fortunes in the South 
Seat bubble. According to the ad when 
the company was formed it was deemed 
but one of the many bubbles of that 
tine, but, to quote the advertisement, 
“This estimate has proved to be sadly 
astray as the ‘Bubble’ has survived the 
storms of more than 200 years.” 
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Views of Executives on the 


50-50 Plate Glass Plan 


Since the 50-50 plate glass plan, for long 
a storm center, is now coming to a head, 
a number of questions regarding it have 
been answered for THe Eastern UNDER- 
WRITER by underwriters who have made a 
careful study of its advantages and disad- 
vantages. Some of them feel that the 
plan is fundamentally unsound from an 
underwriting standpoint while others say 
it is not unsound as long as the glass mar- 
ket remains normal, but decidedly unwise 
from an investment angle. Backing up this 
view, one executive comments: “The agent 
loses 50 per cent of his commission in- 
come that would accrue under the whole- 
payment plan. The company loses the in- 
vestment value of the part of the premium 
retained by the policy holder.” 

Those who advocate the adoption of 
the plan say that they do not expect 
it will be widely used by agents. In 
fact, its use will be only as a weapon 
to meet competition. One of the most 
important reasons for its adoption is not 
that the companies have been losing 
plate glass premiums, but that many 
agents have had large accounts disturbed 
because of this competition which they 
were unable to meet. 


The Questions Asked 
What are your views, pro and con, 
of the 50-50 plate glass policy? 

2. Do you consider the 50-50 plan a 
sound underwriting principle? 

3. To what extent is the competition of 
the companies using this plan affecting the 
business generally? 

4. Do you think that any plan might be 
devised which wpuld be fairer to the as 
sured and to the company and at the same 
time meet 50-50 competition? 

5. What proportion of the total plate 
glass business is written on this plan? 


Not Good Insurance; Only Advertising 
Bait 

Carroll Tubman, plate glass manager for 
the Maryland casualty, sums up the mat- 
ter by saying that a company cannot write 
all of its business on the fifty-fifty basis. 
If the plan was economically sound, he 
adds, every policy could be so written. 
Mr. Tubman feels that it is therefore 
for advertising bait only in_ spectacular 
cases and as such should be avoided by 
those following sound underwriting prin- 
ciples. His further replies follow: 

2. The loss frequency in plate glass 
to number of policies issued is one in 
four. This has been proven by tests 
made year after year. The company 
writing fifty-fifty policy will, therefore 
collect three premiums at one-half the 
standard price and one premium at the 
full standard (the occasion of a loss 
means that one assured pays back the 
so-called 50% “retention” ). 

The average standard premium is $25 
and the average loss $50. The fifty-fifty 
company on every four policies has re- 
ceived three times $12.50 and one time 
$25, or a total of $62.50 total premium. 
As we are dealing in averages it will 
be seen that the fifty-fifty company will 
have to pay the average loss less the 
assured’s average contribution or $50 less 
$12.50, equalling $37.50. The loss ratio 
on these amounts is 60%. 


No company can afford to write its 
business on a 60% basis. 

If every fifty-fifty assured “cannot 
iose”, as advertised, the company must 
lose because there never has been a 
sound financial proposition that permits 
one side to an agreement to benefit 
forever without ruining the other, 

The 1925 figures are not available but 
in 1924 the standard premium companies 
wrote a volume of $16,463,361 or a 6% 
increase. 

The two fifty-fifty companies whose 
figures were published wrote $212,706 or 
an increase of 10%. It will be seen that 
only 1% All Business (both fifty-fifty 
and otherwise) reported by these two 
sources was affected. 

The only plan that seems feasible 
in competition is to make a reduction of 
the standard premium in strict propor- 
tion to the total. In other words charge 
50% of the premium and the assured 
will pay 50% of every loss, or 25% etc., 
cic. 

The danger of persuading an assured 
to bear part of his loss should be ap- 
parent to the insurance interests who 
have been attempting for three hundred 
years to get the public to insure at 100%. 

5. I have no way of even conjecturing 
a reply to this question. Counting in 
money and having the big risks in view 
the percentage might be 4% or 5% in 
a certain locality whereas in another it 
may not even be 1%. 


“ 


Its Success Due to Favorable Glass 
Market 


Treating the subject in an unbiased 
fashion, Nelson D. Sterling, vice-presi- 
dent of the Fidelity & Casualty, feels that 
the primary purpose in introducing this 
50-50 plan was for the purpose of ac- 
quiring a volume of plate glass business 
more quickly than would have been 
possible through normal and established 
channels of business production. Con- 
tinuing he says: “If this inference is 
right the plan was fairly successful. 
Whether the business policy that 
prompted this innovation was sound re- 
mains to be seen. The results thus far 
have been satisfactory to such under- 
writers, a favorable glass market being 
alone responsible for these results. If 
there had been a material advance in 
the price of glass instead of a moderate 
recession there might be a different story 
to tell. The hazard in this method of 
underwriting is always present, because 
with a sharp advance in the price of 
glass the loss comes sooner under the 
company’s share of the business. The 
principal beneficiary is, of course, the 
policyholder who suffers no loss. A 
secondary beneficiary is the policyholder 
who suffers a loss which does not ab- 
sorb his entire savings. 


“The agent loses fifty per cent. of his 
commission income that would accrue 
under the whole- payment plan. The 
company loses the investment value of 
the part of the premium retained by the 
policyholder. If this plan were produc- 
tive of a large volume of business the 
expense ratio of the company on that 
particular section of its business would 
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be one hundred per cent. greater than 
on the whole-payment plan. If a com- 
pany writes both forms on a large scale 
the fifty-fifty form is discriminatory. 
Under the latter, the policyholder who 
sustains no loss saves his fifty per cent. 
of the premium. The policyholder under 
the whole-payment plan pays his fifty 
per cent.; therefore, there is a distinct 
discrimination against him on the part 
of the company in not allowing him a 
participation in the earnings on that fifty 
per cent. which it retains. 

“It is difficult to formulate a definite 
opinion of the value of this participating 
form of property damage insurance from 
an examination of a single company’s 
figures. The plan is in an experimental 
stage and operating under highly advan- 
tageous circumstances. There are many 
factors which could convert the situation 
into a most unfavorable one for that 
class of underwriter. A material reduc- 
tion in rate by the Conference companies 
would affect a very great many policies 
written under this plan, because it would 
reduce premiums which are now above 
the minimum-level premium used by such 
underwriters, and, in so doing, would 


entirely upset their basic underwriting 
plans.” 


Unwise from Investment Angle 


2. “The undertaking of any line of 
business goes far beyond the selection 
and rejection of risks. It involves 
operating costs, investment returns, and 
agency consideration. The answer to 
Question 1 covers Question 2 in part. 
Experience has shown that dividends to 
stockholders are paid out of investment 
returns. If thirty thousand policies pro- 
duce a total premium, under the whole- 
payment plan, of $900,000, the application 
of the fifty-fifty plan would reduce that 
cost to $450,000. The company, conse- 
quently, would lose the opportunity for 
investment of that amount which would 
be available in underwriting results. To 
an underwriter raised in the established 
school of underwriting Plate Glass In- 
surance the fifty-fifty plan would appear 
to be unwise. 

“From the standpoint of the agent’s in- 
terest, the application of the plan to the 
existing business represented in a volume 
of $900,000 would be most prejudicial. 
Aside from the automatic reduction of 
his commission earnings he becomes a 
collection agency for the plate glass 
dealer. On the occasion of a loss the 
assured looks to him for service. He 


must give the order for replacement. The 
dealer looks to him for payment of the 
bill. He must collect it from the policy- 
holder. In the course of business exper- 
ience unexpected bankruptcies and _ re- 
ceiverships occur. It is not beyond the 
realm of possibility that an agent might 
have to make good for an order given 
on behalf of a bankrupt policyholder. 


Cites Favorable Factors in the Plan 


“There are favorable factors in this 
underwriting plan. A slight breakage 
which does not impair the display value 
of the window always results in a claim 
under the whole-payment-plan policy. 
The attitude of the policyholder under 
the fifty-fifty plan is quite different. He 
finds it possible to tolerate the small de- 
fects in his store-front plate inasmuch as 
he would have to pay for the replace- 
ment himself. Recommendations for im- 
provement and upkeep of the store front 
which are made by whole-payment-plan 
companies meet with very little response 
if they involve an outlay of money. The 
joint interest of the fifty-fifty policy- 
holder in keeping down the loss cost 
makes him most responsive to any sug- 
gestion for reduction of exposure. 

3. “The competition by the fifty-fifty 
policy-writing companies, although 
spreading, is more or less localized in 
a few of the principal cities, and is gen- 
erally felt in respect to the insurance of 
the plate glass in large properties where 
the plan results in an apparent mraterial 
saving in premium. It is impossible, of 
course, to ascertain the amount of prem- 
ium writings of Lloyds concerns and re- 
ciprocals, but if the progress of the prin- 
cipal writer of this class (the Employ- 
ers Indemnity Corporation) may be re- 
garded as an index they are making no 
impress on the business as a whole. 

4. “The subscribers to the Moore Rat- 
ing Bureau have considered the question 
of combatting competition of this kind 
largely as a protective measure, rather 
than to engage in the same method of 
underwriting on a large scale. Agents 
of those companies are placed at a dis- 
advantage when an agent of a fifty-fifty 
policy company submits his proposal to 
the assured, and in order to assist the 
agents on such an occasion some of 
the companies have urged the adoption 
of a similar or alternative form so that 
they may be in a position to protect 
their business. In this connection a plan 
has been submitted that provides that 
the assured shall be a coinsurer to the 

(Continued on page 35) 
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Association, 30 Years 
Old, Does Good Work 


ALEX. M. SILVEY IS PRESIDENT 








Membership Drive Started; Review of 
Some of Its Most Important 
Activities 


The Fire, Marine & Liability Brokers’ 
Association of New York, the president 
of which is Alexander M. Silvey; vice- 
president, W. Douglas Owens; treasur- 
er, Carlton O. Pate; secretary, Berthold 
H. Harris, and which has on its board, 
some of the most representative brokers 
in town, has started a membership drive. 
This association is thirty years old and 
has been a decided factor for good in 
the business. In a statement this week 
President Silvey said: 

“Our association has originated various 
forms of legislation in the past to pro- 
tect the insurance brokerage business 
and these bills were passed and are now 
on the statute books. In certain cases 
we acted jointly in these matters with 
the agents’ association of this State. The 
following results speak for themselves— 
Passage of the Anti-Rebate Law, chap- 
ter 146 laws of 1911 known as Section 
65 of the Insurance Law, prohibiting re- 
bating and discrimination and during 
1913 secured the passage of Senate bill 
656 being the Brokers License Law. In 
conjunction with the New York State 
Agents’ Association, we secured the 
passage of Chapter 141, Laws of 1918, 
amending Section 65 of the Insurance 
Law of the State of New York prohibit- 
ing assured or any employees of assured 
from receiving rebates. This was later 
followed by conference of our Commit- 
tee with Superintendent of Insurance 
Phillips, and resulted in the adoption of 
an amended form of application blank 
for Brokers’ Certificate of Authority. 

“We have called upon the Superin- 
tendent of Insurance each year and 


urged the passage of a law providing 
brokers 


for a written examination of 





-ing Robert W. 


and as a result of our efforts the Brokers’ 
License Law was amended by adding a 
new sub-division which reads,—The 
Superintendent of Insurance may, when- 
ever in his judgment it appears necessary 
or advisable * * * * * require such ap- 
plicant to submit to a personal examin- 
ation either oral or written. 

“In conjunction with the State agents’ 
association and the Brooklyn Insurance 
Brokers’ Association we succeeded in 
having the Insurance Department pre- 
pare and introduce in 1924 Senate In- 
troductory Bill No. 1021 and Assembly 
sill Introductory No. 1282 which pro- 
vided for licenses for brokers to run 
for two years and for an indemnity bond 
for $500 from each broker. Superin- 
tendent Stoddard at that time stated 
that the adoption of this bill would raise 
the type of men who are commissioned 
to act as insurance brokers as it would 
give the department more time to give 
written examinations to not only new 
applicants but also brokers holding li- 
censes and regarding whom the insur- 


ance department received complaints 
from other insurance brokers, compa- 
nies or assureds. This bill failed of 


passage because of the congested con- 
dition caused by the short session of 
1924 but it was again brought to the 
attention of the department by both the 
agents and our Association at an In- 
surance Committee hearing in 1925.” 


F. A. EGER’S NEW POST 


Frank A. Eger is the new secretary 
and comptroller of the Indemnity In- 
surance Co. of North America, succeed- 
Forsyth who is now 
Pacific Coast manager of this company. 
Mr. Eger has had a wide experience in 
statistical work, lIfaving been in the 
statistical department of the Royal In- 
demnity as well as in charge of accounts 
and statistics for the Commercial Ca- 
sualty. He joined the Indemnity in 1920 
upon its organization, as head of its sta- 
tistical department; he has been assistant 
secretary up to the time of his promo- 
tion. 


Interesting Point in 
Political Ethics 


SENATOR QUITS NEW COMPANY 





Simpson Feels As State Official He 
Should Not Be Connected With 


Promoted Company 





State Senator Alexander Simpson of 
New Jersey withdrew his stock subscrip- 
tion this week from the newly organ- 
ized Liberty Surety & Bond Insurance 
Co., saying it was unethical for him as 
a member of the Senate and the Bright 
investigating committee to participate in 
an enterprise which had close connec- 
tion with the business of the state. Of- 
ficials of the company disagree with him 
that his connection with the bonding 
company is in any sense incompatible 
with his official position. They maintain 
that the bonding business, even though 
it might involve bonding of contractors 
and others engaged in public work, has 
no direct-relation to state affairs. 

Robert M. Johnston of Atlantic City, 
vice-president and general manager of 
the Liberty Surety and for years with 
the National Surety, said this week that 
the company had nothing to hide either 
in its purpose or its methods. It was 
organized in goed faith, he said, to carry 
on a legitimate business, for which the 
incorporators felt there was an ample 
fie!d. 

In commenting on the situation editor- 
ially the “Newark News” said: 

“The ethical question involved in this 
matter, so far as some of the other part- 
ners in the company are ‘concerned, is 
whether they have an unquestionable 
right to use, even indirectly, their of- 
ficial influences as a part of the state 
government to profit from the writing 
of bonds for contractors doing business 
with the state. Senator Simpson did not 
criticize them, but for himself he re 
fused to take a position where he might 
possibly be accused of standing over the 
border line between right and wrong, 
or occupying an equivocal position.” 


Commercial Casualty Interested 
in New Title and Mortgage Co. 


The National Commercial Title & 
Mortgage Guaranty Co. is the name of 
the new title and mortgage company 
recently formed in Newark by the Fed- 
eral Trust and the Commercial Casualty. 
Articles of incorporation were taken out 
this week at Trenton for submission to 
Attorney General Katzenbach. Officials 
of the Commercial Casualty, in whose 
offices the company was formed, report 
that the sale of the stock far surpasses 
their anticipation and it is possible that 
the capital of $2,500,000 will be over- 
subscribed. Insurance men listed among 
the directors are Christian W. Feigen- 
span, Neal Bassett, E. C. Feigenspan 
and Harrison P. Lindabury. 


AMERICAN SURETY IN 1925 
The financial statement of the Ameri- 
can Surety for 1925 indicates total as- 
sets of $19,278,115, as compared with 
$17,354,337 in 1924. Of this total $7,575,- 
751 was for real estate and securities at 
market value. The capital still remains 
$5,000,000; the surplus and undivided 
profit are now $3,025,378, as compared 
with $2,622,943 in 1924. The reserve for 
contingent claims is $3,734,209. The com- 
pany increased its net premiums in 1925, 
the total being $8,775,534.98, as compared 

with $7,972,645.03 premiums in 1924. 


DECIDE ON CONVENTION DATE 

The National Association of Casualty 
and Surety Agents have made arrange- 
ments to meet in joint annual convention 
with the International Association of 
Casualty and Surety Underwriters at 
White Sulphur Springs, West Virginia, 
during the week beginning October 4. 


ENTERS MASSACHUSETTS 
The Northwestern Casualty & Surety 
has been licensed in Massachusetts to 
write fidelity, surety, accident, health, 
liability, plate glass, elevator, burglary 
and theft. Its Boston agent is W. H. 
Brewster & Co. 
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The prompt, efficient and fair handling of claims 
by the Maryland Casualty (Company makes 
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Build on the Solid Foundation 
From Which The Travelers Grew 


Accident insurance was both the 
foundation and framework of The 
Travelers organization. 

It was the first line to be written 
by The Travelers. 

The experience gained through 
the underwriting of accident in- 
surance guided the builders of The 
Travelers in their development of 
other lines. 

The assets accumulated through 


the development of accident insurance 
helped to finance the other Travelers lines 


in their early stages. 


The agency organization built up to sell 


accident insurance pushed 
one after another of the 
succeeding lines into posi- 
tions of prominence and 
leadership. 

The goodwill which ac- 
crued from Travelers acci- 
dent claim settlements did 
much to spread the Trav- 
elers name, and popularize 





Travelers contracts all over 
the United States and Can- 
ada. 

The leads gained by our 
agents through the sale of 


Travelers accident  con- 
tracts led directly to the 
sale of life, automobile, 


compensation, burglary, 
group and other Travelers 
lines, greatly stimulating 
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The main part of The Travelers Home Office 
as it appears today. 
School nor the Printeng Department is shown 
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1864 the growth and development of 
! these lines. 

The same line that contributed 
so much to the growth of the 
great Travelers organization, will 
serve as successfully as the foun- 
dation and framework of a pros- 
perous insurance agency. 

Accident is the easiest line for 
the new agent to sell. The com- 
missions he earns from the sale of 
accident policies will keep him and 

his business alive while he is getting on 
his feet. 
The confidence and experience he gains 
through soliciting accident insurance make 
1926 it easy for him to branch 
out into other lines. 

The goodwill which is 
engendered by Travelers ac- 
cident claim settlements 
makes each of his policy- 
holder-claimants a booster 
for him and his Company. 

The information he ac- 
quires through the filling 
out of the accident appli- 
cations makes each of his 
accident policyholders a 
preferred prospect for life, 
automobile, burglary and 
other lines. 

Build your agency on 
accident insurance — the 
foundation and framework 
that built the greatest mul- 
tiple-line insurance organi- 
zation in the world— 


AVELERS 


ERS INSURANCE COMPANY 
-ERS INDEMNITY COMPANY 
RS FIRE INSURANCE COMPANY 


CONNECTICUT 
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Two small rooms on the second 

floor of this building was the first 
Home Office of the Travelers 
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Comment on 50-50 Plan 


(Continued from page 32) 


extent of fifty per cent. of every loss 
sustained. The insurance would cost no 
more, and in the average risk with a nor- 
mal loss experience the assured would 
make much less loss payment in total. 

5, “In connection with the statements 
made in the answer to Question 3 it 
would be mere speculation to estimate 
the total business written under this 
plan.” 

Sees Worry and Delay in Adjustments 

Citing replacement service as the back- 
hone of plate glass insurance, Pee: 
Cameron, plate glass manager of the 
U. S. Fidelity & Guaranty, points out 
that in the 50-50 plan the assured must 
replace his own broken glass, get a re- 
ceipted bill from the glazier and pre- 
sent it to the company before his claim 
can be paid. Since the assured is not in 
the market often, he cannot expect to 
command service. He might easily pay 
too much, Mr. Cameron said, and he 
will certainly lose a lot of his own 
valuable time as well as the use of his 
money until the final adjustment 1s made. 
Mr. Cameron observes that this adjust- 
ment may often stretch out into many 
months, particularly when a salvage 
claim is pending against a third party 
charged with the breakage. Continuing 
he says: “Ail these objections are preg- 
nant with possibilities of differences 
between the assured and his insurance 
carrier, often leading to the loss, not 
only of his plate glass business, but 
other lines as well. Not many men would 
pay a premium, prepare a statement for 
the insurance company, have a wrangle 
over it and continue the insurance after 


it. 

And yet if the company did not keep 
a close check on the losses it could not 
keep down premium rates. It does not 
seem possible to make scientific deduc- 
tions and consequently fair rates with 
so many uncertain features to be taken 
into account. As to whether the under- 
writing principal is sound, we can under- 
stand that in the case of a compara- 
tively few large risks, where a large 
number of plates are exposed, and break- 
ages frequent, and where they maintain 
a carpenter or repair man capable of 
keeping in touch with the market, it 
might be to their interest to take out 
this form of insurance, but for the aver- 
age risks it would not. It would not be 
satisfactory, neither to the assured nor 
to the company in the long run. 


Standard Policy Not An Experiment 

The standard plate glass policy has 
been evolved from a close study of the 
needs of the Assured. It is not in the 
nature of an experiment—over fifty years 
of experience have gone into its make- 
up—and it is our opinion that replace- 
ment service has been the backbone of 
this form of insurance. 

3reakages, under modern conditions, 
are frequent. The insurance companies, 
constantly in touch with the market and 
large buyers, are specialists and un- 
doubtedly can command better prices 
and service than the average individual 
risk. The premium rates are based on 
the assumption that the companies can 
and will control the replacements and 
exercise these advantages, otherwise the 
rates would have to be loaded to take 
care of a wide variation in the replace- 
ment costs. 

The premium rates for the standard 
policy are scientificly arrived at, due al- 
lowance being made for the probable 
trend of the glass market, loss fre- 
quency in each section, freight, setting 
charges, etc. It is only necessary to 
add that over sixty stock companies are 
fagerly competing for the business, to 
show that these rates, of necessity, must 
be as low as is consistent with sound 
judgment. 

The 50/50 feature is introduced by 
the principal companies using it, through 
an endorsement attached to their policy, 
Which is very similar to the standard 
Policy. When the endorsement is at- 
tached, however, the obligation to make 


the replacement is transferred to the 
assured. He must order the repairs with- 
in a stipulated time, pay for them, and 
then send a statement with vouchers at- 
tached to his insurance carrier. If and 
when the losses exceed his original re- 
tention (50% of the premium) the com- 
pany undertakes to reimburse him the 
eXCess. 


Will Result Only in Hard Feeling 


A few smaller companies are offering 
a 50/50 policy which includes replace- 
ment service. It is possible that in a 
limited territory and where the ex- 
penses of the business are low, it might 
justify itself, but more frequently you 
will find that the protection which the 
Standard policy offers is skimped some- 
where, so that the 50/50 proposition 
only looks “just as good for less money.” 

Up to last year (1925) the amount of 
business done under this form was prac- 
tically negligible although we have had 
it under scrutiny for two or three years 
previous to that. We have heard more 
of it in 1925, possibly because it has 
only recently been pushed into the 
Eastern territory, but whether it has 
gained any material advantage cannot 
be stated until the companies using the 
form publish their annual statements. 

If it seems necessary to meet the com- 
petition we think the Standard compa- 
nies can offer as good a proposition, but 
it will work a revolution in the plate 
glass business, for all risks where the 
premium would be normally over a cer- 
tain amount, say, $100, would have to 
be written under the new form or the 
premium would be a target for the agents 
of competing companies, and it seems 
likely that a great deal of hard feeling 
will be stirred up by the agents of one 
company bidding for the good business 
of their neighbor. 





STARTS WRITING CREDIT 





U.S. F. & G.’s New Policies Now Ready; 
Underwriting at Start Con- 
fined to Home Office 





An outline of the U. S. Fidelity & 
Guaranty’s activities along credit insur- 
ance lines has been released by W. A. 
Edgar, vice-president in charge of the 
agency and development department. 
“We shall put on the market new and 
attractive policies and plans of under- 
writing,” he says, “which are brief, clear, 
easy to understand and easy to sell.” In 
the larger branch offices credit insur- 
ance departments will be established 
with competent superintendents in charge 
All underwriting will, however, be per- 
formed at the home office, until ex- 
perience may justify extending under- 
writing authority to certain field offices. 

Mr. Edgar states that the U. S. Fideli‘y 
& Guaranty will follow the same pro- 
cedure in introducing credit insurance 
to its agents as it has in the operation 
of other lines. While he expects agents 
to fully acquaint themselves with every 
detail of the line, the company will try 
to relieve them as far as possible from 
detail so that they may direct it in an 
administrative capacity. 

Commenting further on the subject, 
Mr. Edgar says, “The volume of busi- 
ness produced by other companies writ- 
ing this line has been extremely low. I‘ 
is probably not incorrect to say that 
credit insurance represents a degree of 
undevelopment below that of any major 
line of insurance. The policy of our 
company is designed with special refer- 
ence to a material broadening of the 
credit insurance market. We have not 
entered the field with the idea of merely 
participating in our share of existing 
business, but with the determination to 
create a volume consistent with the 
production which the line affords when 
adequately presented for sale.” 

Robert S. Chambers, who has _ had 
twenty-five years’ experience in credit 
work, is in charge of this line of under- 
writing for the company, as announced 
last week in THE EasTerN UNDERWRITER. 
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Fidelity and Surety Bonds, Liability Workmen’s 
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Write For Territory 





Casualty Mutuals in 
National Ad Campaign 


SAMPLE PAGE FROM “SYSTEM” 





Says No Mutual With Surplus of $200,- 
000 or More Has Failed in 
Two Centuries 





The National Association of Mutual 
Casualty Companies has embarked in a 
national advertising campaign. The cur- 
rent issue of “System” contains one of 
these ads. It is a full-pager under the 
caption in large type, “Mutual Casualty 
Insurance,” and at the bottom of the 
page is a space for signatures of people 
who want to write to the National Asso- 
ciation for “a booklet which will explain 
how to save money.” The ad reads: 

“Security and thrift hand in hand. It 
is distinctly sound business judgment to 
place your insurance with a Mutual 
Company. 

“American business experience has 
proved mutual insurance to be the most 
stable form of protection. In its his- 
tory of almost two centuries no Mutual 
Company with a surplus of $200.000 or 
more has ever failed. 

“Tf mutual insurance gave no other 
advantage than such stability and secur- 
ity, it would surely appeal to your busi- 
ness acumen on that basis alone. But 
it does give another advantage of evreat 
economic importance. 

“The policyholder in a mutual com- 
pany participates in its profits. He has 
an investment interest as well as a pro- 
tection interest in his insurance pre- 
mium. At the close of each policy pe- 
riod he may expect to receive a substan- 
tial dollars-and-cents return as his share 
in the benefit of efficient management, 
rigid economy and careful selection of 
risks—all_ characteristics of Mutual 
Companies. 

“The mutual casualty insurance com- 
panies have thus returned many mil- 
lions of dollars to policyholders. 

“Mutual insurance is an American in- 
stitution. It has attained its present com- 
manding position by bringing definite, 
worthwhile advantages to its policy- 
holders. It will pay you to use the at- 
tached coupon, receive the association’s 
booklet, and learn all about these ad- 
vantages without obligation or solicita- 
tion.” 





CELEBRATES 15TH ANNIVERSARY 


The Globe Indemnity is celebrating 
its fifteenth anniversay in 1926. In a 
message to the field force President A. 
Duncan Reid touched on this point and 
said, “I am confident that our organiza- 
tion is capable of giving recognition to 
this event by a further substantial en- 
largement in the volume of business, 
which should bring the net writings for 
1926 up to more than $21,000,000.” 


WILL NEW YORK PASS IT? 


A bill for compulsory automobile lia- 
bility has been introduced in the New 
York Legislature by Assemblyman Bur- 
ton D. Esmond, which amends subdivis- 
ion I, section 282-B of the Highway law, 
by requiring automobile owners to take 
out an indemnity bond or insurance 


policy for $1,000. 





T. W. BUDLONG MAKES CHANGE 
Comes to Commieveial Casualty from 
Denver Where He Was With the 


General Accident 


Theo. W. Budlong, who is a brother 
of Richard C. Budlong, agency publicity 
director of the Northwestern National 
Life, is one of the promising additions 
to the home office staff of the Com- 
mercial Casualty. Mr. Budlong comes ou 
from Denver, to join the underwriting 
department of this company where he 
will be associated with F. W. Benjamin, 
head of the industrial accident and heaith 
department. 

Mr. Budlong 1s a graduate of Grinnell 
College, Grinnell, Iowa. Following ser- 
vice in the war he joined the Bankers 
Accident Co. as its manager in Minne- 
apolis. He then became the branch office 
manager of this company in Omaha 
Neb., until 1925 when he joined the A. 
E. Liverman Agency Co. of the Gencrat 
Accident in Denver. He resigned this 
position to go with the Commercial 
Casualty. 


Henry Gollusch & Sons are the new 
representatives of the N. Y. Indemnity 
for Wisconsin, replacing the general 
agency for the U. S. Casualty which 
they have just resigned. 
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A record of paying 
in twenty-seven 
years 1,333,440 
claims in the 
amount of $111,366, 
728.67. This, after 
all, is the acid test. 
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Fidelity & Surety Bond Premiums in 1924 
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AGENTS & BROKERS 


DEVELOP A BOND BUSINESS 


The Fidelity and Surety Bond Digest 


WILL SHOW YOU WHERE AND HOW TO GET 
THE BUSINESS. IT ENABLES THE INEXPERI- 
ENCED TO HANDLE ANY ORDINARY FORM OF 
BOND INTELLIGENTLY. IT SUPPLIES A LONG 
FELT NEED. EVERY BONDIS FULLY DEFINED. 
UNDERWRITING REQUIREMENTS, RENEWALS 
AND CANCELLATIONS EXPLAINED IN THIS 
POCKET SIZE BOND DIGEST. 


Price $2.00 A 


The Eastern Underwriter Company a 


86 Fulton Street oR of 
New York City 
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Midgets Become Giants 

At Natsureco Dinner 

“OLD GUARD” ENJOY W. B. JOYCE 

He Sees Relief After Hard 5 Years; St. 
John All Set for Big 1926; Garner 


Pleases 








Two midgets and Wilson, the stilt 
walker who represented the National 
Surety at the Kansas City convention, 
stepped into the limelight at the “old 
guard celebration” of the National Sure- 
ty last Thursday night at the Hotel 
Plaza, New York, and depicted to an in- 
terested audience of over two hundred 
the growth of the National Surety and 
its running mate, the New York In- 
demnity, under the leadership of Chair- 
man William B. Joyce. In introducing 
Midget No. 1, John L. Mee, president ot 
the Natsurco Club, said, “This little fel- 
low indicates how modestly our company 
ranked in 1905. Its assets were then $2,- 


(00,000, capital, $500,000, and surplus, 
$402,000. If we were to become the 
greatest surety organization in the 


world, something had to be done to 
make the infant grow. So we decided 
upon a prescription which has been so 
effective that the National Surety in 
1926 has assets of $37,000,000, capital, 
$10,000,000 and surplus, $6,219,000. The 
prescription was, ‘Joyce before and after 
meals. Rathbone in the morning and 
St. John at night.’” With this announce- 
ment the giant Wilson, as the National 
Surety of 1926, strode into the banquet 
room wearing a high silk hat and tower- 
ing over the National Surety of 1905 
like Goliath over David. 

“And now,” continued Mr. Mee,” I 
want to introduce you to a very lusty 
infant, the New York Indemnity, who 
has been following in the footsteps of 
its illustrious dad. Starting in 1922, it 
is now using faithfully the prescription 
of ‘Garner in very large doses’ and has 
assets of over $7,000,000, capital, $1,000,- 
000, and premiums, over $6,000,000.” The 
audience was amused at this point by the 
ease with which Wilson stooped down and 
accommodated the N. Y. Indemnity mid- 
get with a light for his cigar, an indi- 
cation that the National Surety would 
always extend a helping hand to its fast- 
growing brother. 


Introducing the “Big Three” 


Following a tribute to the men who 
had passed on in the company, the pro- 
gram moved along without a hitch un- 
der the guidance of President M. O. 
Garner, of the New York Indemnity, 
who was introduced as_ toastmaster. 
Telegrams were read from out-of-town 
agents who were unable to be present 
and about twenty visiting agents were 
invited to.stand and be introduced to the 
Old Guard. Talks of a serious nature 
were interspersed with entertainment, 
the big moment arriving when the “Big 
Three,’ Messrs. St. John, Rathbone and 
Joyce were presented. 

President E. A. St. John took no 
time in coming to the point. “We’ve 
just finished a splendid year,” he said, 
“but from now on we must fight to get 
a lot more business from every agent 
in the country in copious quantities. We 
must keep down expenses and this ap- 
plies to everyone from office boy to 
president, vice-chairman, and even the 
chairman. The claim department must 
Pay its claims, of course,” he said with 
a twinkle in his eye, “but not too many.” 
Mr. St. John con¢luded his remarks with 
a terse, “Let’s be on our feet, boys, so 
that when Mr. Joyce comes back from 
his winter in California, he will find 
everything moving along at top speed.” 


Rathbone Praises Joyce 


The feelings of Joel Rathbone, vice- 
chairman and oldest in point of service 
in the company, were shown when he 
said, “I have been with the company 24 
years and during that time I have con- 
Scientiously tried to be fair to my com- 
Pany, self and organization. If your 
Teception to me tonight means an ap- 
Preciation of my services, I am very 
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happy indeed.” Emphasizing the pres- 
tige of the National Surety, Mr. Rath- 
bone said, “Prestige is a very elusive 
and yet a valuable thing. Our company 
has manufactured prestige ever since it 
was the National Surety of Kansas 
City by its just and prompt settlements 
to policyholders. Prestige is its second 
largest esset; I say second because it 
has been recognized that its principal 
asset is William B. Joyce.” Mr. Rath- 
bone then appealed to his associates to 
recognize good work in their depart- 
ments. “Praise is as effective as destruc- 
tive criticism,” he said, “and I would not 
overlook an opportunity to praise our 
men where credit is due them.” He 
predicted a promising future for the 
N. Y. Indemnity, saying that its prosper- 
ity meant prosperity to the National 
Surety. In closing Mr. Rathbone reached 
oratorical heights when he said, “The 
names of our companies have all the 
luster of a star. I beseech you to keep 
them bright so that they can go shoot- 
ing down the heavens like comets, an 
inspiration to every casualty and surety 
company in the world.” 


Joyce Calls U. S. Bank of the World 


Equally refreshing was the message 
of Chairman William B. Joyce to his 
associates. He praised them for their 
loyalty during the past five years which 
he described as years of severe trials 
and hardships for casualty and surety 
companies. “The road is clear ahead 
now,” said Mr. Joyce, “and there are 
no obstacles to overcome if we will only 
keep our heads. Never before has the 
nation seen such a bright future; 
everybody is happy; labor is better, and 
the United States is the bank of the 
world.” 

Mr. Joyce has a word of encourage- 
ment for the youngsters in the business 
when he advised, “Any young man who 
manifests initiative, honesty and a will- 
ingness to work is bound to make a suc- 
cess. Success only comes by effort; 
work for it and work hard.” 

It was with a good deal of emphasis 
that Mr. Joyce then outlined the relations 
between the National Surety and the 
N. Y. Indemnity. “The  organiza- 
tion of the N. Y. Indemnity is 
for the purpose of acting as a running 
mate of the National Surety,” he said. 
“I shall not permit any more pulling 
apart. The two companies are one en- 
tity. There is no division of interest. 
I ask you all to show that same spirit 
of co-operation for the good of both 
companies. We are looking for a 20% 
increase in good business and a 10% re- 
duction in our expenses. That is the 
proper way to do business.” 


How E. W. Schiapelli Made a Hit 
Among other speeches made during 


the evening were those by H. A. Abra- 
hams, vice-president and oldest execu- 
tive of the company; William Thompson, 
a veteran of twenty years’ standing; 
N. P. Stewart, president of the National 
List Inc.; T. L. Bean, popular vice- 
president, N. Y. Indemnity and one of 
its most loyal supporters; E. M. Treat, 
vice-president, National Surety, and 
known as one of the keenest credit men 
in the country. H. J. Lofgren, assistant 
to the chairman, who also talked, said 
that Messrs. Joyce, St. John and Rath- 
bone had done more than merely build 
the company—they had added to the 
lives of everyone associated with them 
by furnishing an unexcelled opportunity 
for success. M. O. Garner, when intro- 
duced, responded graciously by saying, 
“It is quite characteristic of you to give 
more than a_ fellow deserves.” He 
proved to be an able toastmaster. 

The story would be incomplete if 
mention were not made of the enter- 
tainers. Outstanding among them were 
Ik. F. Schiapelli, manager of the Bu- 
reau of Investigation for the National 
Surety. Although he was not down on 
the program, Mr. Schiapelli fitted in 
nicely and was a “wow” as an eccentric 
and Charleston dancer. Ranking next 
in popularity were Joe Gallagher, known 
as “rubber face”; Miss Jean Alexandria, 
possessed of an unusually fine voice, and 
Miss Frances Kelly, formerly of Shan- 
ley’s. 


HAS REMARKABLE YEAR 





Globe Indemnity in 1925 Had Net Un- 
derwriting Profit of $356,759; Net 
Premiums Were $18,847,683 

Citing 1925 as a year of remarkable 
volume for the Globe Indemnity, Pres- 
ident A. Duncan Reid has revealed the 
results of the past year as follows: 
Gross premiums, less cancellations, $21,- 
018,495.72; its net premiums, after de- 
ducting reinsurance ceded, were $18,- 
847,683.47, showing an increase of $2,234, 
307.63. The assets of the company are 
now $27,686,299.71, an increase of $3,- 
575,555.38; interest earnings, $926,160.51; 
net underwriting profit, as reported to 
the N. Y. Insurance Department, will 
show $356,759.41. 

In 1925 the company was able to in- 
crease its capital $1,000,000, bringing it 
now up to $2,500,000. Workmen’s com- 
pensation business, says President Reid, 
continues to be definitely unprofitable, 
notwithstanding the increases that were 
made in the rates in most compensa- 
tion states. He predicts a very uncer- 
tain future for this line and will con- 
tinue to write is only as an accommoda- 
tion. Other classes of business show a 
healthy development. 
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Paterson Agency Has 
Three ‘lreasurers 


A LEADER IN THE SILK TOWN 


Annual Banquet of W. F. Glasser & Co. 
Attracts Cream of Town; Modest 
About Achievements 








In Paterson, N. J., the largest silk 
center of the East, there is an insurance 
agency which occupies such an impor- 
tant niche in the town’s activities that 
its banquets are annually attended by 
close to a hundred of the most prom- 
inent business and professional men in 
the vicinity. The agency is known as 
William I, Glasser & Company and was 
organized in 1913. It is considered one 
ol Paterson’s most substantial surance 
firms, doing an enormous volume of 
fire brokerage business, aswell as cas- 
ualty and lie. 

in spite of its prominence, William F, 
Glasser & Company preters to go quiet- 
ly along, littie caring what the metro- 
politan district knows ot its activities. 
fue KASTERN UNDERWRITER talked with 
William I’, Glasser, its president, this 
week, who said: “We dont desire pub- 
heity. Our annual banquet a few nights 
ago is not really worth mentioning. 
We're just booming along, doimg our 
share in making Paterson a better city.” 
And this modest Statement comes trom 
an agency which controls a good bit of 
the suk risks of the city. 


An Agency With Three Treasurers 


Asked about the personnel of his 
agency, Mr. Glasser said: “We’re rather 
unusual in having more than one 
treasurer; this is because of the in- 
evitable emergency. At the time of the 
fiu epidemic we tound ourselves with a 
sick treasurer and were almost hopeless- 
ly lost. Now we have three executives 
in this capacity as follows: John E. 
Glasser, first vice-president and treas- 
urer; Charles L. Auger, assistant vice- 
president and treasurer, and William H. 
Gillistin, also an assistant vice-president 
and treasurer.” Dr. G. A. Giger is also 
an executive of the agency. 

The annual banquet this year of the 
Glasser agency consisted largely of en- 
tertainment, interspersed “with music, 
songs and two short addresses. It was 
held in the new Alexander Hamilton 
Hotel and was attended by a number 
ol insurance and surety company rep- 
resentatives, among them being J. L. 
Martin and W. C. Curtis, associate man- 
agers for the Standard Accident in 
northern New Jersey. One insurance 
executive talked briefly on the necessity 
for covering registered mail in transit, 
while Dr. William B. Gouley, the most 
prominent attorney in Paterson, gave a 
short address. 

Besides the Standard Accident the 
agency represents the National Surety, 
American Casualty, Hartford Accident 
& Indemnity, Hartford Steam Boiler and 
Mutual Life. 





STATUS OF NEW AMSTERDAM 


The New Amsterdam Casualty reports 
1925 as the best year in the history of the 
company. “President J. Arthur Nelson 
cites an increase in premiums of $1,413,- 
136 and an advance in assets of $1,729,454. 
fotal assets are now $16,439,223, as com- 
pared with $14,661,046 in 1924. The capi- 
tal is $2,000,000 and surplus $3,056,222. 
Profits have been satisfactory, says 
President Nelson, except in workmen’s 
compensation, in which line rates have 
been insufficient to take care of enlarged 
awards for industrial accidents. 





STARTS ON NEW BUILDING 


In his annual report President F. High- 
lands Burns of the Maryland Casualty 
says that work has been started on the 
new building to be erected for the com- 
pany’s use in Philadelphia. It will be 
ready for occupancy in the late summer 
and the part which is not now needed for 
company purposes has been rented to a 
most responsible tenant for a period of 
years 
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A Bad Feature in 
Casualty Policies 


SHOWN BY BURGLARY CASE 





Practice of Companies in Filling in 
Answers to Questions; Assured 
Unaware of It 

William Otis Badger, New York at- 
torney, calls attention in the case of 
Sherri v. National Surety, that thousands 
of policies issued by casualty compan- 
ies are absolutely void because of the 
vicious practice which these companies 
alone indulge in of filling in answers 
to questions in the declaration annexed 
to the policy. This is in spite of the fact 
that the insured has perhaps never made 
any representations to the company 
whatsoever. When a loss occurs, the 
companies hold that these are warran- 
ties and if the truth varies in the slight- 
est degreee from the answers to the 
questions, the whole policy is void. 

Confusing to Many Policyholders 

Therefore, in the case of thousands 
of policyholders who have gone on the 
theory that casualty insurance follows 
the same plan as life and fire and have 
not examined carefully the declarations 
and answers in their policy when it was 
given to them, they have but worthless 
bits of paper where the truth varies in 
the slightest degree from the answers 
to the declarations. 

Mr. Badger asked the Appellate Divi- 
sion to characterize this as a vicious 
practice, and to nullify the force and 
effect of declarations given in this way. 

The facts of the case show that An- 
toinette Sherri, the costumer, ordered 
a policy of insurance from the National 
Surety, and when the policy was issued 
it contained among the declarations the 
following : 

“No burglary, theft or robbery insur- 
ance applied for or carried by the assured 
has ever been declined or cancelled, ex- 


cept as herein stated: No exceptians.” 

Mme. Sherri never knew of this answer 
being made, and as a matter of fact a 
policy of that sort had been cancelled 
for non-payment of premium some 
months before the policy was issued. 
In the lower court judgment was ren- 
dered against the National Surety and 
the case now awaits the result of an 
appeal by the National Surety. 

William Otis Badger, Jr., Milo O. Ben- 
nett and Paul D. Compton appeared for 
the plaintiff; Prince & Loeb appeared 
for the National Surety. 





THREE NEW VICE-PRESIDENTS 
Three new vice-presidents were elect- 
ed at the annual meeting of the Stand- 
ard Accident. They are Charles C. 
Bowen, vice-president and secretary; 
KE. J. Schofield, formerly assistant sec- 
retary, now a vice-president and assis- 
tant secretary; Paul M. Bowen, former- 
ly assistant secretary, now a vice-presi- 
dent and assistant secretary. E. J. Scho- 
field, Paul M. Bowen and Eugene F. 
Hord, vice-president in charge of the 
York office, were elected directors. 


THREE NEW F. & D. DIRECTORS 

The three new directors of the Fidelity 
& Deposit, elected at the recent annual 
meeting, are Edwin Warfield, Jr., son of 
the late Governor Edwin Warfield, who 
was one of the founders of the company 
and for many years its president; Albert 
G. Towers, president of the Title Guar- 


anty and Trust Co. of Baltimore, and 
George W. Albaugh, of Westminster, 
Md. Mr. Warfield fills the vacancy 


caused by the death of former United 
States Senator John W. Smith. 


WwW. S. TAYLOR JOINS U. S. F. & G. 

W. S. Taylor is now connected with 
the U. S. Fidelity & Guaranty as special 
agent for the metropolitan Philadelphia 
district. He was formerly a junior under- 
writer in the Insurance Company of 
North America. 





TOWNER AND MAHON DISAGREE 





Armed With Statistical Data, He Will 
Fight Any Bill at Albany Abolish- 
ing State Contract Bonds 

R. H. Towner, head of the Towner 
Rating Bureau and a conspicuous figure 
in the recent surety hearing conducted by 
State Architect Sullivan W. Jones, is now 
accumulating material from the statistical 
departments of all prominent surety com- 
panies to make clear the important prac- 
tical protection rendered to taxpayers 
by the bonding of contractors on state 
jobs. Furthermore, he expects to go 
to Albany and argue before a com- 
mittee of the Legislature against any 
bill abolishing contract bonds on state 
work. He will be accompanied by rep- 
resentatives of all the leading surety 
companies. 

M r. Towner challenges figures recent- 
ly issued by William J. Mahon, counsel 
for Mr. Jones, by stating that surety 
bond protection on public contracts has 
saved New York State taxpayers much 
more than the $1,000,000 which the 
state has paid in premiums during the 
past 18 years. Mr. Mahon’s error, ac- 
cording to Mr. Towner, is that he has 
failed to take into consideration the 
very large saving to taxpayers which 
surety companies have achieved by com- 
pleting public contracts themselves after 
contractors have defaulted. By com- 
pleting these contracts surety companies 
have also prevented widespread graft 
and irregularities in public construction. 

Among other things Mr. Towner men- 
tions that the surety company financing 
of the new Sing Sing prison building 
contract in 1920 saved N. Y. taxpayers 
at least $600,000. He estimates that 
much more than $10,000,000 has been 
saved to Federal, State and Municipal 
taxpayers throughout the United States 
over a long period of years by surety 
company completion of defaulted public 
contracts. 


— 


United States Casualty Company, 
80 Maiden Lane, New York, 
Edison §. Lott, President, has 
good openings for two depart. 
ment heads. Address, in writing, 
giving experience and salary de- 
sired, D. S. Moorhead, Assistant 
Secretary. 








PLATE GLASS EXCHANGE ELECT 


The 1926 officers of the Plate Glass 
Insurance Exchange are as follows: 
Henry D. Clark, Union Indemnity, chair- 
man; C. H. Bainbridge, New York 
Casualty, vice-president ; C. E. W. Cham- 
bers, Lloyds Plate Glass,  secretary- 
treasurer. The governing committee js 
made up of the above officials as well 
as the Commercial Casualty; U. §, 
Fidelity & Guaranty; New Jersey Fidel- 
ity & Plate Glass, and the New Am 
sterdam Casualty. 





F. & D’s GOOD SHOWING 


The 36th annual statement of the 
Fidelity & Deposit shows that the com- 
pany’s gross premiums for 1925 totaled 
$15,291,384, representing an increase of 
$1,813,808 over 1924. After deducting re- 
insurance, net premiums were $11,841,677 
as compared with $10,823,232 in the pre- 
vious year. Salvage collections, exclu- 
sive of collections from reinsuring com- 
panies, were about $500,000 more than 
in 1924. The expense ratio for 1925 was 
1.2% less than in 1924, 





MARYLAND CASUALTY CHANGES 

George W. Dexter and George F. 
Cushwa have been made associate man- 
agers in the bonding claim division oi 
the Maryland Casualty. Both men have 
been with the company for many years 
and are fully qualified for their new 
responsibilities. 








Collision. 
Burglary. 


tractors’ Liability, Credit. 


Liability, Golf and 
Group Accident and Sickness. 


Health, Hold-Up. 

Landlords’ Liability, Larceny. 

Manufacturers’ Liability, 
Liability. 


Liability. 
Plate Glass, Public Liability. 
Salary, Steam Boiler. 


Teams Liability, 
Damage, Theatre, 


Use and Occupancy. 
‘Workmen’s Compensation. 
Workmen’s Collective. 








The LONDON orites: 


Accident, Automobile Liability, 
mobile Property Damage, Automobile 


Auto- 


Contractors’ Contingent Liability, Con- 


Game, 


Marine 


Owners’ Liability, Owners’ Construction 


Teams Property 
Theft. 
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THE SUPER-SERVICE COMPANY 








customer. 


HEAD OFFICE: 
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55 Fifth Ave., New York 


The “LONDON” must produce results—not excuses. An agent’s customers look 
to him to make good at claim-paying time, not merely with money but service. So it 
is only natural that the agent, in turn, should look to his company to make good 
up to the limit of the legitimate expectations he has raised in the mind of his 


It makes no difference whether the cover be accident and health, steam boiler, credit, 
burglary or liability, the “LONDON” comes through. 


Because it has worked for many years with agents who are particular and demand 
the best in casualty facilities and cooperation, the “LONDON” is trained to the Super- 
Service such agents expect. 


No Double Headers—We Do Not Compete with Our Own Agents. 


LONDON GUARANTEE & ACCIDENT 


COMPANY, LTD. 


UNITED STATES BOARD 
F. W. LAWSON—Chairman 


P. Beresford, U. S. Mgr., Phoenix Assurance Co., Ltd., of London = - 
D. R. Forgan, Vice Chairman, National Bank of Republic - - ° 
Fred L. Gray, of Fred L. Gray Co., Gen. Agents - - - = 
W. C. Potter, President, Guaranty Trust Company of New York - 
Geo. D. Webb, of Conkling, Price & Webb, Gen. Agents - - - 
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Cc. M. BERGER 
United States Manager 
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Service Beyond the 
Contract 


“We want to take this opportunity to assure you of our appreciation of the very 
courteous and expeditious manner in which this claim has been taken care of. We 
have had occasion to handle a few claims of the same general character with other 
companies, and these experiences led us to believe that a construction bond was a 
rather frail sort of security, the surety being so prone to hide behind technicalities 
to avoid full settlement. The broadminded manner in which this whole proposi- 
tion was handled by your office, therefore, proves very refreshing to us.” 


Ed * * * 


HE F & D appreciates keenly the fact that to the man 
in the field nothing is quite so important as the manner 


in which the companies he represents take care of his 
clients’ interests. 


The F & D’s constant aim, therefore, is to so conduct its 
operations as to make it not only easier for its representa- 
tives to obtain business, but also to keep it. 


One means by which the F & D makes possible both of 
these things is by the prompt payment of legitimate claims 
without refuge behind technicalities. 


That the Company’s efforts to make its claim service a 
little more thoughtful and interested than the average are 
recognized and appreciated, is evidenced by the numerous 
letters it receives from clients. 


The paragraph quoted above is an excerpt from one of the 
many letters of this character now on file at the Home 
Office. 


FIDELITY AND DEPOSIT / 
COMPANY ff 


BALTIMORE 4 
Fidelity and Surety Bonds and / LS 
3 SPs 

Burglary Insurance , “os 
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THE 
COMMERCIAL UNION ASSURANCE Co., LTD. 
THE PALATINE INSURANCE Co., LTD. 
COMMERCIAL UNION FIRE INSURANCE Co., oF N. Y. 
UNION ASSURANCE SOCIETY, LTD. 
CALIFORNIA INSURANCE COMPANY 


ANNOUNCE THE REMOVAL 


OF THEIR 


NEW YORK HEAD OFFICE 


TO 


ONE PARK AVENUE 


AT 32ND STREET 


NEW YORK CITY 


TELEPHONES: ASHLAND 6372 TO 6377 




















LEXINGTON AVENUE SUBWAY STATION, 33rd STREET, AT THE DOOR 


























